Arsredovisning
Kollmorgen Automation AB

Org.nr 556114-2778
Rékenskapséar 2022-01-01 - 2022-12-31

Faststéllelseintyg

Undertecknad styrelseledamot intygar att resultatrakningen och balansrékningen i arsredovisningen
har faststéllts pa arsstamma den 30 juni 2022

Arsstamman beslét att godkdnna styrelsens forslag till resultatdisposition.

Jag intygar ocksa att innehdllet i arsredovisningen och revisionsberéttelsen stimmer dverens med originalen.

Mélndal den 12 juli 2023
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Styrelsen for Kollmorgen Automation AB avger hdrmed féljande
arsredovisning.
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Kollmorgen Automation AB
§56114-2778

Forvaltningsberittelse

Information om verksamheten
Kollmorgen Automation AB ingér i den amerikanska bdrsnoterade koncernen Altra Industrial Motion Corp., ett USA-baserat industriellt féretag med
séte | Braintree, Massachusetts, USA, 2022 omsatte koncernen 1,9 miljarder USD och har ca 9.300 anstélida éver hela vérlden.

Bolaget erbjuder systemldsningar fér automatiska fordon,
Funktioner j systemet &r bl.a:

-Navigering, positionering och styrning av automatiska fordon
-Lasthantering

-Sakerhetsldsningar

-Orderhantering ach trafikstyrning fér fordonsflottan

Bolaget har sitt sate | MoIndals kommun séder om Géteborg. Férséljningen sker via ett 90-tal partners runt om i varlden med Europa
och Asien som dominerande marknader. Bolaget &r varldsledande inom systemldsningar for automatiska fordon,
Tillverkningen &r férlagd till underleverantérer framst i Tyskland och Litauen.

Bolagets kunder bestar av partners, vilka i sin tur séfjer tiff slutkund.

Visentliga hindelser under rikenskapsaret

Omsattningen har under aret ékat med 9% jamfort med foregéende ar, delvis férklarad av en positiv valutaeffekt,

Bolagets omséttning och resultat har dock péaverkats negativt av rddande handelser i varlden. Covidsituationen i Kina paverkade férséaljningen
negativt men kompenserades av en starkare tillvaxt i Europa.

Den globala komponentbristen for att sékra upp komponterer har fortsatt varit valdigt resurskrévande for bolaget. Merkostnader fér anskaffning
av dessa komponeter tas i takt med utleverans till kund.

Kriget i Ukraina har inte gett nagra direkta konsekvenser for utvecklingen av féretagets verksamhet, stélining och resuitat.

Bolaget har under aret fortsatt hallbarhetsarbetet med fokus pa informationsékerhet och utbildning av de anstéllda kring detta.
Ett steg i detta arbete var 1ISO 27001-certifiering som bolaget erhéll i slutet av aret.

Bolaget gjorde ytterliggare en investering i mjukvarubolaget MTEK Industry AB dér dgandeandelen nu uppgar till 13,06%.

Risker och osékerhetsfaktorer
Da bolagets verksamhet framst bestar av produktutveckling och utveckling av mjukvara &r den operativa och strategiska risken att bolaget
inte ligger i framkant avseende produktutveckling inom sitt affarssegment och dérmed tappar marknadsandelar.

Forvéntad framtida utveckling
Bolaget ser en stark utveckling under de kommande aren da branschen &r i tillvéixt med bade ny teknik och nya anvandningsomraden.

Forskning och utveckling
Bolagets utveckiingsverksamhet bestar framst av produktutveckling och utveckling av mjukvara. Under 2022 har 20% (22%) av omséttningen
anvants till vidare- och nyutveckling av produkter och mjukvaror.

f\garférhéllanden

Bolaget &r ett helagt dotterbolag till Altra Industrial Motion Germany GmbH (HRB 9646), vilket &r ett renodlat holdingbolag med séte i Unna,
Tyskland.
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Flerarsoversikt 2022 2021 2020 2019
Nettoomsaéttning (tkr) 326 153 298 146 303678 309 170
Resultat efter finansiella poster (tkr} 203 027 191923 184 058 177 657
Rorelsemarginal (%) 34,0% 31,8% 39,4% 37,0%
Avkastning pa eget kapital (%) 66,8% 72,6% 88,3% 108,8%
Balansomslutning {tkr) 378 600 393 936 333332 264 564
Soliditet (%) 77,5% 79,8% 64,4% 76,3%
Antal anstéllda 94 95 82 72

pm

Forslag till vinstdisposition

o

o

(Cfiif'\ Styrelsen foreslar att till forfogande staende medel
Balanserat resultat 22 668 000
Arets resultat 156 424 000

179 092 000

disponeras enligt foljande:
Utdelning till &garna 171 000 000
Balanseras i ny rékning 8 092 000
Totalt 179 092 000

Styrelsens yttrande 6ver den foreslagna vinstutdelningen

Under férutsattning av arsstémmans godkénnande har den féreslagna utdelningen reducerat bolagets soliditet fran 77,5% till 23,3%. Soliditeten &r
tillfredstéllande mot bakgrund av att bolagets verksamhet fortsatt bedrivs med betryggande lénsamhet. Likviditeten i bolaget bedéms kunna
upprétthallas pa en likaledes betryggande niva.

Styrelsens uppfattning &r att den féreslagna vardedverféringen ej hindrar bolaget fran att fullgéra sina forpliktelser pa kort och lang sikt, ej heller
att fullgéra erforderliga investeringar. Den féreslagna vardedverforingen kan dérmed forsvaras med hansyn till vad som anfors i ABL 17 kap 3 §
2-3 st (forsiktighetsregeln).

Férindring av eget kapital

Bundet eqget kapital Eritt eget kapital

Aktie- Reserv- Balanserat Arets Totalt

kapital fond resultat resultat
Ingdende balans 2022-01-01 500 100 70182 152 486 223 268
Overféring resultat féregaende ar 152 486 -152 486
Utdelning enligt arsstamma -200 000 ~200 000
Arets resultat 156 424 156 424
Utgaende balans 2022-12-31 500 100 22668 156 424 179 692
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Resultatréakning

2022-01-01 2021-01-01
Not ~2022-12-31 -2021-12-31
Nettoomsattning 1 326 153 298 146
Kostnad fér sélda varor -98 553 -89 621
Bruttoresuitat 227 600 208 525
Forsaljningskostnader -36 742 -38 365
Administrationskostnader 2 -11 464 -10 840
Forsknings- och utvecklingskostnader -65 747 -66 740
Ovriga rorelseintakter 3 118 2238
Ovriga rorelsekostnader 4 -3 020 0
Rérelseresultat 56,78 110 745 94 818
Resultat fran finansiella poster
Ovriga rénteintakter och liknande resultatposter 92 326 97 438
Réntekostnader och liknande resultatposter 10 -44 -333
92 282 97 105
Resultat efter finansiella poster 203 027 191 923
Bokslutsdispositioner 11 -28 800 -24 335
Resultat fore skatt 174 227 167 588
Skatt pa arets resultat 12 -17 803 -15 102
Arets resultat 156 424 152 486
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Balansrdkning

Not 2022-12-31 2021-12-31
TILLGANGAR
Anldggningstillgangar
Materiella anldggningstillgéngar
Inventarier, verktyg och installationer 13 3 851 3870
3851 3870
Finansiella anldggningstillgangar
Andelar i koncernféretag 14,15 39 331 39 331
Fordringar hos koncernféretag 16 32417 137 479
Agarintressen i dvriga féretag 17,18 88 406 43 056
160 154 219 866
Summa anldggningstillgangar 164 005 223736
Omséfttningstillgangar
Varulager m.m.
Fardiga varor och handelsvaror 19 849 12033
19 849 12 033
Kortfristiga fordringar
Kundfordringar 21 547 17 687
Fordringar hos koncernféretag 16 114 059 104 294
Aktuell skattefordran 2636 2 850
Ovriga fordringar 1347 2367
Forutbetalda kostnader 19 9630 1939
149 219 129137
Kassa och bank 20 45 527 29 030
45 527 29 030
Summa omséttningstillgangar 214 595 170 200
SUMMA TILLGANGAR 378 600 393 936

5 (15)



DocuSign Envelope ID: C6DD97E3-E536-49C6-A66C-D1B73AA644C4
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Balansrékning

Not 2022-12-31 2021-12-31
EGET KAPITAL OCH SKULDER
Eget kapital
Bundet eget kapital
Aktiekapital 23 500 500
Reservfond 100 100
600 600
Fritt eget kapital 24
Balanserat resultat 22 668 70182
Arets resultat 156 424 152 486
179 092 222 668
Summa eget kapital 179 692 223 268
Obeskattade reserver 21 144 466 115 666
144 466 115 666
Kortfristiga skulder
Leverantdrsskulder 26 803 27 454
Skulder till koncernféretag 1014 1246
Ovriga skulder 1432 1399
Upplupna kostnader och férutbetalda intékter 22 25193 24 903
54 442 55 002
SUMMA EGET KAPITAL OCH SKULDER 378 600 393 936
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Kollmorgen Automation AB

556114-2778
Kassaflédesanalys
2022-01-01 2021-01-01
-2022-12-31 ~2021-12-31
:ur*:; Den l6pande verksamheten
& Rorelseresultat 110745 94 818
f:??E Justeringar for poster som inte ingar i kassaflodet m.m.
e Avskrivningar och nedskrivningar 1455 1334
e Garantiavsattningar 280 -82
o 112 480 96 070
Erhallen ranta 3149 2200
Erlagd ranta -44 -376
Betald inkomstskatt -20 439 -20 620
Kassafltde fran den Iopande verksamheten 95 146 77 274
fore forandringar av rérelsekapital
Féréndringar i rérelsekapital
Férandring av varulager -7 816 -4 998
Féréndring av rérelsefordringar -23 446 22075
Forandring av rorelseskulder -840 1576
Kassaflode fran den Iopande verksamheten 63 044 95 927
Investeringsverksamheten
Férvarv av materiella anlaggningstillgangar -1 436 -1017
Kassaflode fran investeringsverksamheten -1436 1017
Erhallen utdelning 0 60 000
Lamnad utdelning 0 -72 000
Férandring av langfristiga fordringar -45 111 -50 449
Féréndring av langfristiga skulder Q -43 000
Kassafléde fran finansieringsverksamheten -45 111 -106 449
Arets kassaflide 16 497 -10 539
Likvida medel vid arets borjan 29 030 39 6569
Likvida medel vid arets slut 45 527 29 030
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Tillaggsupplysningar
Redovisningsprinciper m.m.

Allménna redovisningsprinciper
Arsredovisningen har uppréttats enligt Arsredovisningsiagen (1995:1554) och BFNAR 2012:1 Arsredovisning och koncernredovisning (K3).

Beddmningar och uppskattningar
Féljande av styrelsens bedémningar har en betydande effekt pa redovisade belopp i arsredovisningen:

Som bas for vardering av dotterbolag har bolaget anvént dotterbolagens vinst fore skatt 2020 och multiplicerat med en faktor som &r representativ fér dess
verksamhet,

Lagerreservering har skett fér artiklar som inte omsatts det senaste aret alternativt dar bolaget har ett lagersaldo som motsvarar mer &n tva ars

férbrukning med en dkande reserveringstrappa fran 25-100%.

Individuell bedémning sker vid reservering av kundfordringar.

Bolaget har gjort garantiavsattningar fér framtida garantikostnader. Beloppet &r baserat pa faktiska garantikostnader for de senaste tva aren. Vid

berakningen har hénsyn tagits till garantitidens langd. Exempelvis, om garantitiden &r 24 manader eller langre har 100 % reserverats, Om garantitiden

ar kortare har beloppet justerats.

Koncerntillhdrighet

N&rmast éverordnade moderféretag som upprattar koncernredovisning i vilken féretaget ingar &r Altra Industrial Motion Corp. med séte i Braintree,
Massachusetts, USA.

Koncernredovisning for hela koncernen kan erhallas fran;

Altra Industrial Motion Corp.

300 Granite Street, Suite 201

Braintree, MA 02184

Koncernredovisning
Foretaget &r ett moderféretag men uppréttar ingen koncernredovisning med hanvisning till undantagsregeln i arsredovisningslagen
7 kap.2§.

Intaktsredovisning

Fdrsélining av varor

Intékten redovisas till verkligt vérde av vad féretaget fatt eller kommer att fa. Det innebér att foretaget redovisar intakten tilt nominellt varde (fakturabelopp)
om féretaget far ersattning i likvida medef direkt vid leveransen, Avdrag gdrs for ldmnade rabatter.

Vid férsélining av varor redovisas normalt inkomsten som intékt nér de vasentliga férmaner och risker som ar férknippade med dgandet av varan har
overforts fran foretaget till kdparen.

Rénta, royalty och utdelning
Erséttning i form av rénta, royalty eller utdelning redovisas som intakt nar det &r sannolikt att féretaget kommer att fa de ekonomiska fordelar som &r
forknippade med transaktionen och nér inkomsten kan beréknas pa ett tillforlitligt séatt.

Rénta redovisas som intakt enligt den s.k. effektivrantemetoden.
Royalty periodiseras i enlighet med 6verenskommelsens ekonomiska innebord.
Utdelning redovisas som intékt nar foretagets ratt till betalning ar sakerstalld.

Foretaget vinstavraknar utférda tjiénster till fast pris i takt med att arbetet utférs, s.k. succesiv vinstavréakning.
Skillnaden mellan redovisad intakt och fakturering redovisas i balansrékningen i posten "Upparbetad men ej fakturerad intakt".
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Laneutgifter
De [aneutgifter som uppkommer da féretaget [&nar kapital kostnadsférs i resuitatrakningen i den period de uppstar.

Erséttningar tili anstillda

Erséattningar till anstéllda avser alla typer av erséttningar som féretaget lamnar till de anstéllda. Féretagets ersattningar innefattar bland annat 16ner, betald
semester, betald franvaro, bonus och erséttningar efter avslutad anstélining {pensioner). Redovisning sker i takt med intjgnandet. Foretaget har inga
langfristiga erséttningar tilf anstallda.

Foretaget har endast avgiftsbestamda pensionsplaner. Utgifter for avgiftsbestamda planer redovisas som en kostnad under den period de anstéllda utfor de
g..\i tjianster som ligger till grund for farpliktelsen.

L

¢

Omrékning av poster i utlandsk valuta
Fordringar och skulder i utlandsk valuta har varderats till balansdagens kurs. Kursvinster och kursférluster pa rérelsefordringar och roretseskulder redovisas i
rérelseresultatet medan kursvinster och kursférluster pa finansiella fordringar och skulder redovisas som finansiella poster.

Erhallna koncernbidrag redovisas som bokslutsdisposition. Lamnade koncernbidrag redovisas direkt mot eget kapital.

Skatt
Total skatt utgérs av aktuell skatt och uppskjuten skatt. Skatter redovisas i resultatrakningen, utom da underliggande transaktion redovisas direkt mot eget
kapital varvid tillhérande skatteeffekt redovisas i eget kapital.

Aktuell skatt
Aktuell skatt avser inkomstskatt fér innevarande réakenskapsar samt den del av tidigare rakenskapsérs inkomstskatt som annu inte redovisats. Aktuell skatt
beraknas utifran per den skattesats som géller per balansdagen.

Uppskjuten skatt

Uppskjuten skatt ar inkomstskatt som avser framtida rékenskapsar till féljd av tidigare héndelser. Redovisning sker enligt balansrékningsmetoden. Enligt
denna redovisas uppskjutna skatteskulder och uppskjutna skattefordringar pa temporéra skillnader som uppstar mellan bokférda respektive skatteméssiga
varden fér tiligangar och skulder samt fér Ovriga skatteméassiga avdrag eller underskott.

Uppskjutna skattefordringar nettoredovisas mot uppskjutna skatteskulder endast om de kan betalas med ett nettobelopp. Uppskjuten skatt beraknas utifran
gallande skattesats pa balansdagen. Effekter av férandringar i géllande skattesatser resultatférs i den period férandringen lagstadgats, Uppskjutna
skattefordringar reduceras till den del det inte &r sannolikt att den underliggande skattefordran kommer att kunna realiseras inom en verskadlig framtid.
Uppskjuten skattefordran redovisas som finansiell anléaggningstillgang och uppskjuten skatteskuld som avsattning.

Anlaggningstillgangar
Materiella anlaggningstillgangar redovisas till anskaffningsvérde minskat med ackumulerade avskrivningar och eventuella nedskrivningar.

Avskrivningsbart belopp utgérs av anskaffningsvérdet minskat med ett beréknat restvérde om detta &r vasentiigt. Avskrivning sker linjért 6ver den férvéntade
nyttjandeperioden.

Foljande avskrivningstider tillampas:

Materiella anldggningstillgangar
Inventarier, verktyg och installationer 5ar

Finansiella instrument
Finansiella instrument vérderas utifran anskaffningsvérdet.

Varulager

Varulagret har varderats till det lagsta av dess anskaffningsvirde och dess nettoférséljningsvarde pa balansdagen, Med nettoférsaljningsvardet avses
varornas beraknade forséljningspris minskat med férsaljningskostnader. Den valda varderingsmetoden innebér att eventuell inkurans i varulagret har
beaktats.

Fordringar, skulder och avsittningar

Om inget annat anges ovan varderas Kortfristiga fordringar till det lagsta av dess anskaffningsvérde och det belopp varmed de beréknas bli reglerade.
Langfristiga fordringar ach langfristiga skulder varderas efter det férsta varderingstilifallet till upplupet anskaffningsvarde. Ovriga skulder och avsatiningar
varderas till de belopp varmed de beréknas bli reglerade. Ovriga tillgéngar redovisas till anskaffningsvarde om inget annat anges ovan.

Forskning och utveckling

Bolagets utvecklingsverksamhet bestar framst av produktutveckling och utveckling av mjukvara. Dessa utgifter redovisas som kostnader vartefter
de uppkommer.
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Noter
Not 1 Nettoomsittningens fordelning

Nettoomséttningen fordelar sig pé geografiska marknader enligt foljande:

2022 2021
Norden 49784 44 870
Ovriga Europa 105 024 97 805
Nordamerika 23 288 28228
Asien 144 387 121 206
Oceanien 3670 5037
326 153 298 146
Not 2 Arvode till revisorer
2022 2021
Ernst & Young AB
Revisionsuppdraget 214 204
214 204
Not 3 Ovriga rérelseintikter 2022 2021
Erséattning for sjukloner 118 o]
Valutakursvinster av rérelsekaraktér 0 2238
118 2238
Not 4 Ovriga rorelsekostnader 2022 2021
Valutakursférlust av rorelsekaraktar -3 020 0
-3 020 0
Not 5 Leasingavtal - leasetagare
Operationell leasing
2022 2021
Kostnadsférda leasingavgifter avseende operationella leasingavtal 5293 4154
Framtida minimileaseavgifter avseende ej uppségningsbara operationelia leasingavtal
Ska betalas inom 1 ar 6202 5251
Ska betalas inom 1-5 ar 16 193 17 732
Ska betalas senare &n 5 &r 0 0
Kostnadsforda leasingavtal avseende operationell leasing avgifter avser framst datorer, kopiatorer samt hyra av lokaler.
Not 6 Anstillda och personalkostnader
Medelantalet anstéllda
2022 2021
Mén 66 66
Kvinnor 28 29
94 95
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2022 2021
Léner och andra erséttningar
Styrelse och verkstallande direktér 1958 2 001
Ovriga anstallda 56 293 57 741
58 251 59742
Pensions- och évriga sociala kostnader
Pensionskostnader for styrelse och verkstéllande direktér 618 582
Pensionskostnader fér dvriga anstéllda 9954 10 883
Ovriga sociala kostnader enligt lag och avtal 20 277 19 826
30 849 31301
Koénsfbrdelning bland ledande befattningshavare
Andel kvinnor i styrelsen 0% 0%
Andel mén i styrelsen 100% 100%
Andel kvinnor bland &vriga ledande
befattningshavare 22% 13%
Andel méan bland évriga ledande
befattningshavare 78% 87%
Not 7 Inkop och forsiljning mellan koncernforetag
2022 2021
Andel av rets totala inkdp som skett fran andra féretag inom
koncernen 1% 12%
Andel av arets totala forsaljining som skett till andra foéretag
inom koncernen 51% 47%
Not 8 Avskrivningarnas férdelning per funktion
2022 2021
Kostnad salda varor 306 280
Forsaljningskostnader 335 307
Administrationskostnader 116 107
Forsknings- och utvecklingskostnader 698 640
1455 1334
Not 9 Ovriga ranteintékter och liknande resultatposter
2022 2021
Rénteintakter fran koncernféretag 3205 2438
Erhéallen utdeining 89 000 95 000
Ovriga ranteintakter 121 ]
92 326 97 438
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Not 10 Rantekostnader och liknande resultatposter

2022 2021
Réntekostnader till koncernféretag 0 244
Ovriga rantekostnader -44 .90
-44 -334
Not 11 Bokslutsdispositioner
2022 2021
o Awvséttning till periodiseringsfond -28 808 -24 437
Ackumelerade éveravskrivhingar 8 102
-28 800 -24 335
Not 12 Skatt pa arets resultat
2022 2021
Aktuell skatt 17 803 15 102
Summa redovisad skatt 17 803 15 102
Genomsnittlig effektiv skattesats
Redovisat resultat fore skatt 174 227 167 588
Skatt pa redovisat resultat enligt
géllande skattesats (20,6%}): 35 891 34 523
Skatteeffekt av:
Ovriga e] avdragsgilla kostnader 246 149
Ej skattepliktiga intakter -18 334 -19 570
Redovisad skatt 17 803 15102
Genomshnittlig effektiv skattesats 10,2% 9,0%
Not 13 Inventarier, verktyg och installationer
2022-12-31 2021-12-31
Ingaende anskaffningsvarden 18 255 17 748
Arets anskaffningar 1436 1016
Férséljningar/utrangeringar -492 -509
Utgaende ackumulerade 19199 18 255
anskaffningsvirden
Ingéende avskrivningar -14 385 -13 560
Forséljningar/utrangeringar 492 509
Arets avskrivningar -1455 -1334
Utgaende ackumulerade -15 348 -14 385
avskrivningar
Utgaende redovisat virde 3851 3870
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DocuSign Envelope I1D: C6DD97E3-E536-49C6-A66C-D1B73AA644C4

Kollmorgen Automation AB
556114-2778

Not 14 Andelar i koncernféretag

2022-12-31 2021-12-31
Ingéende anskaffningsvérden 39 331 39 331
ot Utgaende ackumulerade 39331 39331
:., anskaffningsvéarden
<o
I
2:}3 Not 15 Specifikation av andelar i koncernféretag
[
Namn Kapital- Rostritts- Antal Bokfort
andel andel andelar virde
Tollo Linear AB 100% 100% 10 000 39 331
39 331
Org.nr.
Tollo Linear AB 556583-9098 Kristianstads kommun
Not 16 Fordringar hos koncernféretag
2022-12-31 2021-12-31
Ingéende anskaffningsvarden 241772 183 006
Férandring langfristig fordran -105 062 50 688
'Foréndring kortfristiga fordringar -79 235 8078
Utgaende ackumulerade 57 475 241772
anskaffningsvérden
Not 17 Agarintressen i dvriga féretag
2022-12-31 2021-12-31
Ingaende anskaffningsvarden 43 056 43 056
Arets anskaffningar 45 350 0
Utgaende ackumulerade 88 406 43 056
anskaffningsvirden
Not 18 Specifikation av dgarintressen i 6vriga foretag
Namn Kapital- Rostratts- Bokfort Intédktsford
Antal andelar andel andel varde utdelning
MTEK Industry AB 185212 13,06% 13,06% 88 406 0
88 406 0
Org.nr. Site

MTEK Industry AB

Not 19 Forutbetalda kostnader

556643-7231

Ovanakers kommun

2022-12-31 2021-12-31
Férutbetalda extrakostnader for komponenter 6 698 0
Férutbetalda hyreskostnader 1347 608
Férutbetalda licenskostnader 743 572
Férutbetalda pensionskostnader 283 318
Qvriga férutbetalda kostnader 559 441
h 9630 1939
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DocuSign Envelope ID: C6DD97E3-E536-49C6-A66C-D1B73AA644C4

Kollmorgen Automation AB
556114-2778

Not 20 Kassa och bank

2022-12-31 2021-12-31
Kassamedel 45527 29030
45 527 29 030
Not 21 Obeskattade reserver
2022-12-31 - 2021-12-31
Periodiseringsfond avsatt 2017 3584 3584
Periodiseringsfond avsatt 2018 26 031 26 031
Periodiseringsfond avsatt 2019 29715 29715
Periodiseringsfond avsatt 2020 31140 31 140
Periodiseringsfond avsatt 2021 24 437 24 437
Periodiseringsfond avsatt 2022 28 807 0
Ackumulerade dveravskrivningar 752 759
144 466 115 666
Not 22 Upplupna kostnader och férutbetalda intékter
2022-12-31 2021-12-31
Upplupna léner 5559 3 566
Upplupna semesterléner 9327 9 459
Upplupna sociala avgifter 4632 5817
Garantiavséttning 1112 1309
Ovriga upplupna kostnader 1911 1957
Ovriga férutbetalda intakter 2652 2795
25193 24 903
Not 23 Stillda sdkerheter och eventualforpliktelser 2022-12-31 2021-12-31
Stiéllda sakerheter Inga Inga
Eventualférpliktelser Inga Inga
Not 24 Antal aktier och kvotvarde 2022-12-31 2024-12-31
Antal aktier 5000 5000
Kvotvarde 100 100
Not 25 Vinstdisposition
Disposition av vinst férdelat enligt styrelsens férslag
2022 2021
SEK SEK
Balanserat resultat 222 667 947 142 181 947
Lamnad utdelning -200 000 000 -72 000 000
Arets resultat 156 424 000 152 486 000
179 091 947 222 667 947
disponeras sa att
i ny rékning Sverféres 179 091 947 222 667 947

| samband med arsstdmman den 30 juni 2022 beslutades att Iamna vinstutdelning till Altra Industrial Motion Germany GmbH pa 200 000 000 kr.
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DocuSign Envelope ID: C6DD97E3-E536-49C6-A66C-D1B73AA644C4

Kollmorgen Automation AB
556114-2778

Not 26 Visentliga hindelser efter rikenskapsarets utgang

| slutet av mars forvarvades hela Altrakoncernen av Regal Rexnord Corporation, en amerikansk koncern noterad pa NYSE. Koncernen &r verksamma inom
tillverkningsindustrin och tillverkar framst elmotorer, kraftoverféringskomponenter och elektriska kontroller. Koncernen &r verksam éver hela varlden, framst i
USA, Canada, Mexico, Europa och Asien. Under 2022 hade koncernen en omséttning pa 5,2 miljarder USD och ca 29 000 anstélida.

Regel Rexnord grundades 1955 och har sitt huvudkontor i Beloit, Wisconsin, USA,

Not 27 Nyckeltalsdefinitioner
Rérelsemarginal
Rorelseresultat i procent av nettoomsétiningen

Justerat eget kapital
Eget kapital med tillagg for obeskattade reserver som reducerats med uppskjuten skatt,

Avkastning pa eget kapital
Resultat efter finansiella poster i pracent av genomshittligt justerat eget kapital

Soliditet
Justerat eget kapital i procent av balansomslutning
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Building a better
working world

Revisionsberdttelse

Till bolagsstamman i Kollmorgen Automation AB, org.nr 556114-2778

Rapport om arsredovisningen
Uttalanden

Vi har utfort en revision av arsredovisningen f6r Kollmorgen
AB for &r rdkenskapsaret 2022

Enligt var uppfattning bar arsredovisningen uppréttats i
enlighet med arsredovisningslagen och ger en i alla
vasentliga avseenden rédttvisande bild av Kollmorgen ABs
finansiella stéllning per den 31 december 2022 och av dess
finansiella resultat och kassaflode for aret enligt
arsredovisningslagen. Férvaltningsberéttelsen &r fdrenlig
med arsredovisningens dvriga delar.

Vi tillstyrker dérfér att bolagsstdmman faststéller resultat-
rdkningen och balansrékningen.

Grund {6r uttalanden

Vi har utfort revisionen enligt International Standards on
Auditing (ISA) och god revisionssed i Sverige. Vart ansvar
enligt dessa standarder beskrivs narmare i avsnittet
Revisorns ansvar. Vi &r oberoende i forhallande till
Kolimorgen AB enligt god revisorssed i Sverige och har i
ovrigt fullgjort vart yrkesetiska ansvar enligt dessa krav.

Vi anser att de revisionsbevis vi har inhamtat ar tillrdckliga
och dndamaisenliga som grund f6r véara uttalanden.

Styrelsens och verkstdllande direktdrens ansvar

Det &ar styrelsen och verkstéllande direktéren som har
ansvaret for att arsredovisningen uppréttas och att den ger
en rattvisande bild enligt arsredovisningslagen. Styrelsen
och verkstéllande direktéren ansvarar dven fér den interna
kontroll som de beddomer ar nédvéndig for att uppratta en
arsredovisning som inte innehdller nagra visentliga
felaktigheter, vare sig dessa beror pa oegentligheter eller
misstag.

Vid uppréttandet av arsredovisningen ansvarar styrelsen och
verkstillande direktéren fér bedémningen av bolagets for-
maga att fortsdtta verksamheten. De upplyser, ndr sa ar
tillampligt, om férhallanden som kan paverka férmagan att
fortsitta verksamheten och att anvdnda antagandet om
fortsatt drift. Antagandet om fortsatt drift tilfimpas dock
inte om styrelsen och verkstéllande direktéren avser att
likvidera bolaget, upphéra med verksamheten eller inte har
nagot realistiskt alternativ till att géra nagot av detta.

Revisorns ansvar

Véara mal ar att uppna en rimlig grad av sidkerhet om att ars-
redovisningen som helhet inte innehaller nagra vésentliga
felaktigheter, vare sig dessa beror pa oegentligheter eller
misstag, och att ldmna en revisionsberattelse som innehaller
vara uttalanden. Rimlig sékerhet &r en hég grad av sakerhet,
men dr ingen garanti for att en revision som utférs enligt ISA
och god revisionssed i Sverige alltid kommer att upptécka en
viasentlig felaktighet om en sadan finns. Felaktigheter kan
uppsta pa grund av oegentligheter eller misstag och anses
vara vasentliga om de enskilt eller tillsammans rimligen kan
forvdntas paverka de ekonomiska beslut som anvindare
fattar med grund i &rsredovisningen.

Som del av en revision enligt 1SA anvéander vi professionelit
omddéme och har en professionellt skeptisk instéiining under
hela revisionen. Dessutom:

* identifierar och bedémer vi riskerna for vésentliga
fetaktigheter i &rsredovisningen, vare sig dessa beror pa
oegentligheter eller misstag, utformar och utfor
granskningsatgarder bland annat utifran dessa risker och
inhdmtar revisionsbevis som &r tilirdckliga och
andamalsenliga for att utgéra en grund fér vara
uttalanden. Risken for att inte upptdcka en visentlig
felaktighet till féljd av oegentligheter ar hégre én fér en
vésentlig felaktighet som beror pad misstag, eftersom
oegentligheter kan innefatta agerande i maskopi,
forfaiskning, avsiktliga uteldmnanden, felaktig
information eller asidosattande av intern kontroll.

» skaffar vi oss en forstaelse av den del av bolagets interna
kontroll som har betydelse for var revision fér att
utforma granskningsatgédrder som &r lampliga med
hansyn till omsténdigheterna, men inte for att uttala oss
om effektiviteten i den interna kontrollen.

* utvédrderar vi lampligheten i de redovisningsprinciper
som anvédnds och rimligheten i styrelsens och
verkstéllande direktérens uppskattningar i redovisningen
ach tillhérande upplysningar.

* drar vi en slutsats om lampligheten i att styrelsen och
verkstéllande direktéren anvdnder antagandet om
fortsatt drift vid upprédttandet av arsredovisningen. Vi
drar ocksd en slutsats, med grund i de inhidmtade
revisionsbevisen, om det finns nagon vasentlig
osékerhetsfaktor som avser sadana héndelser eller
forhallanden som kan leda till betydande tvivel om
bolagets férmaga att fortséatta verksamheten. Om vi drar
slutsatsen att det finns en vasentlig osdkerhetsfaktor,
maste vi i revisionsberéttelsen fasta uppméarksamheten
pa upplysningarna i arsredovisningen om den vésentliga
osdkerhetsfaktorn eller, om sadana upplysningar &r
otillrdckliga, modifiera uttalandet om arsredovisningen.
Vara slutsatser baseras pa de revisionsbevis som
inhdmtas fram till datumet for revisionsberattelsen. Dock
kan framtida handelser eller férhafianden goéra att ett
bolag inte langre kan fortsitta verksamheten.

e utvarderar vi den dvergripande presentationen,
strukturen och innehallet i arsredovisningen, déribland
upplysningarna, och om arsredovisningen aterger de
underliggande transaktionerna och héndelserna pa ett
satt som ger en rattvisande bild.

Vi maste informera styrelsen om bland annat revisionens
planerade omfattning och inriktning samt tidpunkten fér den.
Vi maste ocksa informera om betydelsefulla iakttagelser
under revisionen, diribland de eventuella betydande brister i
den interna kontrollen som vi identifierat.

Penneo dokumentnyckel: PXUEN-LZOBP-EJ10I-S6EWA-AQ6QS-DVIVS



Building a heller
viarking worli

Rapport om andra krav enligt lagar och andra
forfattningar

Ultalanden

Utdver var revision av arsredovisningen har vi dven utfort en
revision av styrelsens och verkstéllande direktérens forvali-
ning av Kollmorgen AB for ar rékenskapsaret 2022 samt av
forslaget till dispositioner betrédffande bolagets vinst eller
forlust.

Vi tillstyrker att bolagsst@dmman disponerar vinsten enligt
forslaget i forvaltningsberdttelsen och beviljar styrelsens
ledamoter och verkstéllande direktéren ansvarsfrihet for
réakenskapsaret.

Grund for uttalanden

Vi har utfért revisionen enligt god revisionssed i Sverige.
Vart ansvar enligt denna beskrivs ndrmare i avsnittet
Revisorns ansvar. Vi #r oberoende i férhallande till
Kollmorgen AB enligt god revisorssed i Sverige och har i
ovrigt fuilgjort vart yrkesetiska ansvar enligt dessa krav.

Vi anser att de revisionsbevis vi har inhamtat éar tillrdackliga
och dndamalsenliga som grund fér vara uttalanden.

Styrelsens och verkstédllande direktérens ansvar

Det 4r styreisen som har ansvaret fér férslaget till disposi-
tioner betraffande bolagets vinst eller forlust. Vid forslag till
utdelning innefattar detta bland annat en bedémning av om
utdelningen ar férsvarlig med hansyn till de krav som
bolagets verksamhetsart, omfattning och risker staller pa
storleken av bolagets egna kapital, konsolideringsbehov,
likviditet och stéllning i 6vrigt.

Styrelsen ansvarar for bolagets organisation och
forvaltningen av bolagets angeldgenheter. Detta innefattar
bland annat att fortlopande bedéma bolagets ekonomiska
situation och att tillse att bolagets organisation ar utformad
sa att bokféringen, medelsférvaitningen och bolagets
ekonomiska angeldgenheter i 6vrigt kontrolleras pa ett
betryggande sitt. Verkstédllande direktoren ska skdta den
lopande forvaitningen enligt styrelsens riktlinjer och
anvisningar och bland annat vidta de atgarder som &r
nodviindiga for att bolagets bokforing ska fuligoras i
overensstdmmelse med lag och for att medelsférvaltningen
ska skotas pa ett betryggande satt.

Revisorns ansvar

Vart mal betraffande revisionen av férvaltningen, och
darmed vart uttalande om ansvarsfrihet, dr att inhdmta
revisionshevis for att med en rimlig grad av sidkerhet kunna
bedoma om nagon styrelseledamot eller verkstéllande
direktéren i nagot vésentligt avseende:

» foretagit nagon atgérd eller gjort sig skyldig till nagon
forsummelse som kan féranleda ersidttningsskyldighet
mot bolaget, eller

* panagot annat sitt handiat i strid med aktiebolagslagen,
arsredovisningslagen eller bolagsordningen.

Vart mal betréffande revisionen av forstaget till dispositioner
av bolagets vinst eller forlust, och ddrmed vart uttalande om
detta, ar att med rimlig grad av sékerhet bedoma om
forslaget ar forenligt med aktiebolagsiagen.

Rimlig sékerhet &r en hég grad av sédkerhet, men ingen
garanti for att en revision som utférs enligt god revisionssed
i Sverige alltid kommer att uppticka atgarder eller
férsummelser som kan foranleda erséttningsskyldighet mot
bolaget, eller att ett forslag till dispositioner av bolagets
vinst eller forlust inte &r férenligt med aktiebolagsfagen.

Som en del av en revision enligt god revisionssed i Sverige
anvénder vi professionellit omdéme och har en professionellt
skeptisk instélining under hela revisionen. Granskningen av
forvaltningen och forslaget till dispositioner av bolagets vinst
eller forlust grundar sig framst pa revisionen av riken-
skaperna. Vilka tillkommande granskningsatgiarder som
utférs baseras pa var professionella beddmning med
utgdngspunkt i risk och vidsentlighet. Det innebar att vi
fokuserar granskningen pa sadana atgérder, omraden och
forhallanden som &r vésentliga for verksamheten och dér
avsteg och overtréddelser skulle ha sérskild betydelse for
bolagets situation. Vi gar igenom och prévar fattade beslut,
beslutsunderlag, vidtagna atgédrder och andra forhallanden
som &r relevanta for vart uttalande om ansvarsfrihet. Som
underlag for vart uttalande om styrelsens forslag tiil
dispositioner betraffande bolagets vinst eller forlust har vi
granskat styrelsens motiverade yttrande samt ett urval av
underlagen fér detta fér att kunna bedoma om forslaget &r
férenligt med aktiebolagslagen.

Goteborg, datum enligt digital signatur

Ernst & Young AB

Mattias Olofson
Auktoriserad revisor
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PART1

Item 1. Business
Our Company

We are a leading global designer, producer and marketer of a wide range of electromechanical power transmission motion control (“PTMC”) products. Our
technologies are used in various motion related applications and across a wide variety of high-volume manufacturing and non-manufacturing processes in which
reliability and precision are critical to avoid costly down time and enhance the overall efficiency of operations.

We market our products under well recognized and established brands, which have been in existence for an average of over 90 years. We serve a diversified
group of customers comprised of over 1,000 direct original equipment manufacturers (“OEMs”) including GE, Honeywell and Siemens, and also benefit from
established, long-term relationships with leading industrial distributors, including Applied Industrial Technologies, Grainger, and Motion Industries. Many of our
customers operate globally across a large number of industries, ranging from transportation, turf and agriculture, energy and mining to factory automation, medical
and robotics. Our relationships with these customers often span multiple decades, which we believe reflects the high level of performance, quality and service we
deliver, supplemented by the breadth of our offering, vast geographic footprint and our ability to rapidly develop custom solutions for complex customer
requirements.

Our product lines involve a large number of unique parts, are generally delivered in small order quantities with short lead times and require varying levels of
technical support and responsive customer service. Many of our OEM customers incorporate our products into their designs of their equipment, helping to generate
high switching costs and foster brand preference. As a result of these characteristics, the essential nature of our products and the wear to which many are subjected,
we generate a significant amount of recurring revenue with repeat customers. Our large installed base generates significant aftermarket replacement demand, which
we estimate accounted for approximately 35% of revenues in 2022.

We seek to offer products and services guided by what we call the Voice of the Customer (“VOC”). We employ an integrated sales and marketing strategy that
is focused on both key industries and individual product lines. We believe this dual “vertical” market and “horizontal” product-oriented approach distinguishes us in
the marketplace by allowing us to quickly identify trends and customer growth opportunities and deploy resources accordingly.

We believe our geographic footprint and portfolio of strong brands provides a platform from which to extend our leading market positions. Our expansive
global footprint comprised of 46 manufacturing facilities, 17 service sales/engineering centers and approximately 9,300 employees enables us to serve global
customers on a local basis. In 2022, approximately 54% of our revenues were generated from customers in North America, 29% were generated in Europe and 17%
in Asia Pacific and the rest of the world. The diversification of our revenues on a geographical, end-market, business mix and customer basis are outlined below for
the 2022 fiscal year.

In this Annual Report on Form 10-K, the terms “Altra”, “Altra Motion,” “the Company,” “we,” “us” and “our” refer to Altra Industrial Motion Corp. and ifs
subsidiaries, except where the context otherwise requires or indicates.

Our website is www.altramotion.com. By following the link “Investor Relations” and then “Financials” and then “SEC Filings” on our website, we make
available, free of charge, our Annual Report on Form 10-K, our Quarterly Reports on Form 10-Q, our Current Reports on Form 8-K, and amendments to those reports
filed or furnished pursuant to Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended (the “Exchange Act”) as soon as reasonably practicable after
such forms are filed with or furnished to the Securities and Exchange Commission. We are not including information contained on or available through our website as
a patt of, or incorporating such information by reference into, this Annual Report on Form 10-K.

Pending Transaction

On October 26, 2022, we entered into an Agreement and Plan of Merger (the “Regal Rexnord Merger Agreement”) with Regal Rexnord Corporation, a
Wisconsin corporation (“Regal Rexnord”), and Aspen Sub, Inc., a Delaware corporation and a wholly owned subsidiary of Regal Rexnord (“Merger Sub”), pursuant
to which, and upon the terms and subject to the conditions described therein, Merger Sub will merge with and into the Company, with the Company surviving the
merger as a wholly owned subsidiary of Regal Rexnord (the “Regal Rexnord Merger”). Under the Regal Rexnord Merger Agreement, at the closing of the Regal
Rexnord Merger, each issued and outstanding share of our common stock (other than (i) shares owned by the Company, any subsidiary of the Company, Regal
Rexnord, Merger Sub or any other subsidiary of Regal Rexnord, (ii) shares owned by stockholders of the Company who have validly exercised their statutory rights
of appraisal under the General Corporation Law of the State of Delaware (“DGCL”) and (iii)

4
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Company Restricted Shares (as defined in the Regal Rexnord Merger Agreement) will be converted into the right to receive $62.00 in cash, without interest and
subject to any required withholding of taxes. As announced in our Current Report on Form 8-K filed with the SEC on January 18, 2023, the Regal Rexnord Merger
was approved by our sharcholders.

The consummation of the Regal Rexnord Merger is subject to customary closing conditions and is expected to occur in the first half of 2023 and potentially in
the first quarter of 2023. If the Regal Rexnord Merger Agreement is terminated under specified circumstances, we will be required to pay Regal Rexnord a
termination fee of $100 million. The Regal Rexnord Merger Agreement also provides that, in connection with the termination of the Regal Rexnord Merger
Agreement under specified antitrust or foreign direct investment related circumstances, Regal Rexnord will be required to pay us a “reverse termination fee” of $200
million.

The Regal Rexnord Merger is described more fully below under “Management’s Discussion and Analysis of Financial Condition and Results of Operations —
Overview” and in our Current Report on Form 8-K filed with the SEC on October 27, 2022. This description is qualified in its entirety by reference to the Regal
Rexnord Merger Agreement, which is attached as Exhibit 2.1 to our Current Report on Form 8-K filed with the SEC on October 27, 2022 and is incorporated by

~ reference herein,

~} History and Acquisitions

Formation of Altra

Although Altra was incorporated in Delaware in 2004, much of our current business has its roots with the prior acquisition by Colfax Corporation, or
“Colfax”, of the MPT (mechanical power transmission) group of Zurn Technologies, Inc. in December 1996. Colfax subsequently acquired Industrial Clutch Corp. in
May 1997, Nutiall Gear Corp. in July 1997 and the Boston Gear and Delroyd Worm Gear brands in August 1997 as part of Colfax’s acquisition of Imo Industries,
Inc. In February 2000, Colfax acquired Warner Eleetric, Inc., which sold products under the Warner Electric, Formsprag Clutch, Stieber, and Wichita Clutch brands.
Colfax formed Power Transmission Holding, LLC or “PTH”, in June 2004 to serve as a holding company for all of these power transmission businesses. Boston Gear
was established in 1877, Warner Electric, Inc. in 1927, and Wichita Clutch in 1949.

On November 30, 2004, we acquired our original core business through the acquisition of PTH from Colfax. We refer to this transaction as the PTH
Acquisition.

On October 22, 2004, The Kilian Company, or “Kilian”, a company formed at the direction of Genstar Capital, then the largest stockholder of Altra, acquired
Kilian Manufacturing Corporation from Timken U.S. Corporation. At the completion of the PTH Acquisition, (i) all of the outstanding shares of Kilian capital stock
were exchanged for shares of our capital stock and (ii) Kilian and its subsidiaries were transferred to our former wholly owned subsidiary Altra Power Transmission,
Inc.

Selected Past Acquisitions and Transactions

On November 22, 2013, we changed our legal corporate name from Altra Holdings, Inc. to Altra Industrial Motion Corp.

On December 31, 2014, Alira Power Transmission, Inc., our former wholly owned subsidiary, was merged into Altra Industrial Motion Corp.

On October 1, 2018 (the “A&S Closing Date”), Altra and Fortive Corporation (“Fortive™) consummated the combination of Altra with four operating
companies from Fortive’s Automation & Specialty platform (excluding Fortive’s Hengstler and Dynapar businesses) (the “A&S Business™). The A&S Business,
consisting of four key brands, Kollmorgen, Portescap, Thomson and Jacobs Vehicle Systems, designs, manufactures, markets and sells electromechanical and
electronic motion control products, including standard and custom motors, drives and controls; linear motion systems, ball screws, linear bearings, clutches/brakes,
linear actuators and mechanical components; and through Jacobs Vehicle Systems, supplemental braking systems for commercial vehicles.

In accordance with the terms and conditions of the Agreement and Plan of Merger and Reorganization (the “A&S Merger Agreement”), dated March 7, 2018,
among Altra, Fortive, McHale Acquisition Corp. (“A&S Merger Sub”) and Stevens Holding Company, Inc. (“Stevens Holding”), and the Separation and Distribution
Agreement, dated March 7, 2018, among Altra, Fortive and Stevens Holding (the “Distribution Agrecment”), (1) Fortive transferred certain assets, liabilities and
entities constituting a portion of the A&S Business to Stevens Holding, (2) Fortive distributed to its stockholders all of the issued and outstanding shares of Stevens
Holding common stock held by Fortive by way of an exchange offer (the “Distribution”) and (3) A&S Merger Sub merged with and into Stevens Holding and
Stevens Holding became a wholly-owned subsidiary of Altra, and the issued and outstanding shares of Stevens Holding common stock converted into shares of Altra
common stock (the “A&S Merger™). In addition, pursuant to the A&S Merger Agreement, prior to the effective time of the A&S Merger, Fortive transferred certain
non-U.S. assets, liabilities and entities constituting the remaining portion of the A&S Business to certain subsidiaries of Altra, and the Altra subsidiaries assumed
substantially al| of the liabilities associated with the transferred assets (the “Direct Sales”) (all of the foregoing, collectively, the
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“Fortive Transaction”). Upon consummation of the Fortive Transaction, the shares of Stevens Holding common stock then outstanding were automatically converted
into the right to receive 35.0 million shares of Altra common stock, which were issued by Altra on the Closing Date, and represented approximately 54% of the
outstanding shares of Altra common stock, together with cash in lieu of fractional shares. Altra’s pre-Merger shareholders continued to hold the remaining
approximately 46% of the outstanding shares of Altra common stock.

The aggregate purchase price for the A&S Business of approximately $2,855.7 million, subject to certain post-closing adjustments, consisted of $1,400.0
million of cash and debt instruments transferred to Fortive and shares of Altra common stock received by Fortive shareholders valued at approximately $1,455.7
million. The value of the common stock was based on the closing stock price on the last trade date prior to the A&S Closing Date of $41.59. The Fortive Transaction
was consummated on October 1, 2018 and, accordingly, the results of operations of the A&S Business are included in our operating results from October 1, 2018
onward.

In connection with the Fortive Transaction, certain additional agreements were entered into, including, among others, an Employee Matters Agreement, dated
March 7, 2018, among Altra, Fortive and Stevens Holding (the “Employee Matters Agreement”), a Tax Matters Agreement (the “Tax Matters Agreement”), a
Transition Services Agreement (the “Transition Services Agreement”), in each case, dated October 1, 2018, among Altra, Fortive, and Stevens Holding, and an
Intellectual Property Cross-License Agreement, dated October 1, 2018, between Altra and Fortive. In addition, effective October 1, 2018, we filed a Certificate of
Amendment to our Articles of Incorporation to increase the number of authorized shares of Altra common stock from 90.0 million shares to 120.0 million shares.

On December 31, 2021, we acquired all of the issued and outstanding equity interests of Nook Industries, LLC (“Nook” or “Nook Industries™), a leader in the
U.S. engineered linear motion industry. The acquisition expands our current portfolio of linear product offerings.

On April 8, 2022, the Company completed the previously announced sale of all of the issued and outstanding equity interests of the entities which collectively
constitute its Jacobs Vehicle Systems (“JVS”) business segment to Cummins Inc., an Indiana corporation, for $325.0 million in cash subject to customary
adjustments. The net cash consideration received was approximately $321.7 million.

Our Industry

Based on industry data provided by the Power Transmission Distributors Association in collaboration with MDM Analytics, we estimate that global industrial
power transmission motion control products generated revenues of approximately $237 billion in 2022. These products are collectively used to generate, transmit,
control and transform mechanical energy. Altra participates in portions of the motor, control, linear, gearing, clutch, brake, coupling, belted drive, and non-industrial
bearing segments,

The global power transmission motion control industry in which we compete is highly fragmented, with over 1,000 small manufacturers and relatively few
players of scale. While smaller companies tend to focus on regional niche markets with narrow product lines, larger players that generate annual revenue of over $100
million generally offer a broader range of products and provide global sales and service capabilities.

Buyers of power transmission motion control products tend to be broadly diversified and are often either OEMs, end users, or systems integrators operating
across many end markets, including manufacturing, factory automation, aerospace and defense, food and beverage, metals and mining, energy, medical, robotics and
other markets. These customers typically place a premium on factors such as quality and reliability, performance, pricing, distribution channel access, technology and
innovation, application engineering and customer support, breadth of offering and brand name recognition. We believe the most successful industry participants are
those that leverage their engineering expertise and specific industry knowledge, reputation for quality and reliability and technical support capabilities to maintain
attractive margins and gain market share.

The global power transmission motion control market is driven by general macro-economic growth and secular trends such as the increasing concern for
industrial safety, the continued emergence of the digitized factory and the Industrial Internet of Things, and rising demand for motion control in the medical, food and
beverage, electrical, and machinery industries. The rapid pace of globalization and developments in the automation sector have also supported growth. Motion
control products tend to be higher-margin than power transmission products due to a greater use of technology and leverage in end markets with more attractive
secular trends.
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Our Business Strategy

Capitalize on the Altra Business System to Drive Margin Expansion and Organic Growth. The Altra Business System (“ABS”) is the framework embedded in
our culture that enables us to drive sustainable competitive advantage. ABS incorporates a management philosophy with integrated practices that focus on employing
best-in-class tools, knowledge and expertise to drive continuous improvement in lean manufacturing, leadership and growth objectives, further enhancing our ability
to achieve our aggressive strategic objectives. We are applying ABS concepts to all areas of our business, including how we grow, how we create new products and
how we develop people to ultimately drive strong results.

Collaborate with Customers to Create New Opportunities. We focus on developing new products across our business in direct response to customer
*, requirements. Our extensive application-engincering know-how drives both new and repeat revenue opportunities, supported by a substantiated history of innovation,
3 with over 500 patents granted and pending worldwide. We intend to continue to drive organic growth by investing in new technologies and manufacturing techniques
to attain and sustain competitive leadership in the industries we serve. In addition, we also plan to expand our customer collaboration initiatives by continuing to
move up the technology spectrum, providing more advanced product, software and service solutions.

N Leverage Global Business Presence and Shared Services. We seek to foster the sharing of best practices throughout our organization, challenging our business
¢ leaders 1o work together to identify new markets, potential cross-selling opportunities and increase penetration with existing customers. By leveraging our global
presence, our businesses can work together to identify cost-saving opportunities and improve our overall supply chain management. We believe that our business will
benefit from our highly technical global customer service operations, cohesive marketing efforts and consolidated corporate support functions, increasing efficiency
and reducing costs.

Focus on Key Niche End Markets to Increase Organic Growth. We emphasize strategic marketing to focus on new growth opportunities in key end-user and
OEM markets. Through a systematic process that leverages our core brands and products, we seek to identify attractive markets and product niches, collect customer
and industry data, identify market drivers, tailor product and service solutions to specific customer requirements and deploy resources to gain market share and drive
future revenue growth.

Attract and Retain Talented Associates. We belicve that our team of talented cmployees, united by a common culture in pursuit of continuous improvement,
provides a significant competitive advantage. We will seek to continue to attract, develop and retain world-class leaders and associates globally and to drive their
engagement with our customer-centric approach.

Realize Cost Savings by Leveraging Core Competencies. We believe we can continue to improve profitability through cost control, overhead rationalization,
global process optimization, expanded implementation of lean manufacturing techniques and strategic pricing initiatives. Our operating plan, executed through our
manufacturing centers of excellence and supported by ABS, provides additional opportunities to consolidate purchasing processes and reduce costs by sharing best
practices across geographies and business lines.

Our Strengths

Superior financial profile with high margins and strong cash flow generation. We have an attractive financial profile highlighted by our diversified revenue
stream across products and end markets, high margin profile and substantial cash flow. Net sales for the year ended December 31, 2022 grew by approximately 2.4%
from $1,899.8 million to $1,945.5 million. Included in the net sales for the year ended December 31, 2021 are revenues of approximately $193.5 million related to
the Jacobs Vehicle Systems business that was divested by the Company on April 8, 2022.

Our flexible cost structure and diversified end market and geographic exposure have allowed us to perform well throughout economic cycles. From 2008
through 2010, our business was able to generate higher cash flow through the strict management of working capital, enabling us to reduce our indebtedness and
maintain a leverage ratio within our targeted range. Since the acquisition of the A&S Business, we have supported our plans for growth while also taking advantage
of operating leverage and the benefits of our cost improvement initiatives, all of which allowed us to deliver sustainably strong cash flow. In 2022, we paid down
approximately $365.0 million in debt. We have paid down approximately $830.0 million in debt since the A&S acquisition.

Scale and breadth combined with leading brands, technology and market position. We are a global player with significant scale, technological leadership and
a broad product offering supported by leading brands, factors which we expect will contribute to a market share advantage over our competitors. The acquisition of
the A&S Business moved our business up the power transmission, motion control and automation technology spectrum, increasing our presence in highly engincered
products. These engineered products, although higher margin and exposed to high growth applications, are simultaneously complementary to our portfolio. For
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example, our engineered servo, stepper and specialty miniature motors, drives and controls, and linear automation systems capabilities will enable us to drive
innovation across our offering and expand solutions for existing customers.

Broad geographic footprint and global reach. The capabilities and scale of our Company provides a broad global platform from which to drive growth. We
are able to leverage our expansive global footprint comprised of 46 manufacturing facilities, 17 service sales/engineering centers and approximately 9,300 employees
worldwide to serve our global customers with local resources. While we expect to build on our leading market positions and strong brands in North America, our
broadened global platform also positions us to capitalize on key long-term growth opportunities in Europe and especially in emerging markets.

Diversified end-markets provide stability. With no end market comprising more than approximately 15% of our total revenue for the fiscal year ended
December 31, 2022, our end-market exposure is diversified, which we expect will provide stability to our revenue streams and help to dampen potential volatility in
any particular industry. We believe that the 2018 acquisition of the A&S Business significantly expanded our total addressable market, particularly in higher growth,
higher margin end-markets like medical, advanced material handling, factory automation, food and beverages and robotics. The exposure to these attractive new end
markets helps to diversify our relative potential exposure to more cyclical end markets like mining, renewable energy, and oil & gas.

Our business is also geographically diversified, with approximately 46% of revenue generated outside of North America in the year ended December 31,
2022. Finally, our products often facilitate movement which subjects them to wear and requires their periodic replacement. Our large installed base of products
generates significant afiermarket replacement demand, which we estimate accounted for approximately 35% of revenue for the year ended December 31, 2022,
Given the critical nature of many of our products and often high switching costs for our customers, we believe that this base of recurring revenue is stable.

Customer diversification with long-standing customer and distributor relationships. We have a strong, diversified customer base of over 1,000 OEMs and
leading power transmission and motion control distributors which market our products via a diversified network of over 3,000 outlets globally. For the fiscal year
ended December 31, 2022, there was no meaningful customer concentration among either our OEMs or distributor customers, the largest of which accounts for less
than 7% of total revenue for the fiscal year ended December 31, 2022, Some of our largest OEM customers include Daimler AG, General Electric, John Deere, and
Siemens, all of whom we have had relationships with for decades. We believe that these deep relationships exhibit our commitment to high levels of product quality
and service, resulting in customer satisfaction and ultimately, retention.

Our scale, expansive product offering and end-user preference for our products make our product portfolio attractive to both large, multi-branch distributors
and regional, independent distributors. We often participate in lengthy design and qualification processes with key customers for crucial components which ultimately
become “spec’d-in” to our customers’ own designs. Further, many of our products involve a large number of unique parts, are delivered in small order quantities with
short lead times and require varying levels of technical support, all of which help to drive high switching costs and generate significant recurring opportunities with
repeat customers.

Aftermarket sales supported by large installed base. On average, our brands have been in operation for over 90 years and we believe we benefit from one of
the largest installed customer bases in the industry, The moving, wearing nature of our products necessitates regular replacement and our large installed base of
products generates significant aftermarket replacement demand. This has created a recurring revenue stream from a diversified group of end-user customers. For the
fiscal year ended December 31, 2022, we estimate that approximately 35% of our revenues were derived from aftermarket sales.

Experienced management team. We are led by a senior management team with significant industry, manufacturing and acquisition integration experience
which has implemented various initiatives that have contributed and will continue to contribute, to our operational and financial performance. The management team
combines talent from both our Power Transmission Technologies and Automation & Specialty segments, with significant experience in power transmission, motion
control and automation.

Business Segments
Our company consists of two business segments: Power Transmission Technologies (“PTT”) and Automation & Specialty (“A&S”).
. Power Transmission Technologies - PTT.  This segment includes the following key product offerings:

o Couplings, Clutches & Brakes. Couplings are the interfaces which enable power to be transmitted from one shaft to another. Our various coupling
products include gear couplings, high performance diaphragm and disc couplings, elastomeric couplings, miniature and precision couplings, as well as
universal joints, mill spindles and shaft locking devices. These products are used in conveyor, energy, marine, medical, metals, mining, and other
industrial machinery applications. Our key brands which provide couplings include Ameridrives, Bibby, Guardian, Huco, Lamiflex, Stromag and TB
Wood’s. Clutches are devices which use mechanical, hydraulic, pneumatic, or friction connections to facilitate the engagement or disengagement of at
least two rotating parts. These products are used in acrospace and defense, conveyor,
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energy, mining and other industrial machinery applications. Brakes are a combination of interacting parts that work to slow or stop moving machine
parts. These products are used in heavy-duty industrial, mining, metals and energy applications. Our key brands which provide clutches and brakes
include Industrial Clutch, Formsprag, Stieber, Stromag, Svendborg, Twiflex and Wichita.

0 Electromagnetic Clutches & Brakes. Electromagnetic clutches and brakes usc electromagnetic friction connections to slow, stop, engage, or
disengage equipment. These products are used in baggage handling, elevator, forklift, material handling, medical, lawn mower, mobile off-highway
and other niche applications. Our key brands which provide electromagnetic clutches and brakes include Inertia Dynamics, Matrix, Stromag and
Warner Electric.

o Gearing. Gears reduce the output speed and increase the torque of an electric motor or engine to the level required to drive a particular piece of
equipment. These products are used in various industrial, material handling, mixing, transportation, food processing and other specialty niche
applications. Our key brands which provide gears include Bauer Gear Motor, Boston Gear, Delroyd, and Nuttall.

. Automation & Specialty — A&S.  Our Automation & Specially segment consists of the following key brands:

o) Kollmorgen. Provides rotary precision motion solutions, including servo motors, stepper motors, high performance clectronic drives and motion
controllers and related software, and precision linear actuators. These products are used in advanced material handling, aerospace and defense, factory
automation, medical, packaging, printing, semiconductor, robotic and other applications.

[ Portescap: Provides high-efficiency miniature motors and motion control products, including brush and brushless DC motors, can stack motors and
disc magnet motors. These products are used in medical, industrial power tool and general industrial equipment applications.

o Thomson: Provides systems that enable and support the transition of rotary motion to linear motion. Products include linear bearings, guides, glides,
lead and ball screws, industrial linear actuators, resolvers and inductors. These products are used in factory automation, medical, mobile off-highway,
material handling, food processing and other niche applications. Our key brands providing linear systems include Thomson and Nook.

Sec Note 17 to the consolidated financial statements for financial information about our segments.

Research and Development and Product Engineering

We closely integrate new product development with marketing, manufacturing and product engineering in meeting the needs of our customers and addressing
emerging {rends. We have global product engineering teams that work to enhance our existing products and develop new product applications for our growing base of
customers that require custom solutions. We believe these capabilities provide a significant competitive advantage in the development of high quality power
transmission, motion control and automation products. Our product engineering teams focus on:

. developing new products;
. redesigning existing product lines to enhance functionality, effectiveness, ease of use and reliability; and
. lowering the cost of manufacturing of our existing products.

Our continued investment in new product development is intended to help drive customer growth as we address key customer needs.

Sales and Marketing

We sell our products in over 100 countries to over 1,000 direct OEM customers and over 3,000 distributor outlets. We offer our products through our direct
sales force comprised of approximately 500 company-employed sales engineers as well as a relatively small number of independent sales representatives. Our
worldwide sales and distribution presence enables us to provide timely and responsive technical support and service to our customers, many of which operate
globally, and to capitalize on growth opportunities in both developed and emerging markets around the world.
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Our operating companies employ an integrated sales and marketing strategy concentrated on specific battlegrounds — the intersection of key industries,
product lines and geographic regions where we believe we can offer differentiated solutions to our customers. We believe this focus on battlegrounds distinguishes us
in the marketplace allowing us to quickly identify trends and customer growth opportunities and deploy resources accordingly. Within our battlegrounds, we market
to OEMs, encouraging them to incorporate our products into their equipment designs, to distributors and to end-users, helping to foster brand preference. With this
strategy, we are able to leverage our market experience, product technology and global reach to sell power fransmission, motion control and automation solutions for
a host of focused applications.

Distribution

Our products are either incorporated into end products sold by OEMs or sold through industrial distributors as aftermarket products to end users and smaller
OEMs. We operate a geographically diversified business. For the year ended December 31, 2022, we derived approximately 54% of our net sales from customers in
North America, 29% from customers in Europe and 17% from customers in Asia and the rest of the world. Our global customer base is served by an extensive global
sales network comprised of our sales engineers as well as our network of over 3,000 distributor outlets.

Rather than serving as passive conduits for delivery of product, our industrial and high-tech distributors can be active participants in influencing product
purchasing decisions. In addition, distributors play a critical role through stocking inventory of our products, which amplifies the accessibility of our products to
aftermarket buyers, It is for this reason that distributor partner relationships are an important component of our route-to-market strategy. We enjoy strong established
relationships with the leading distributors as well as a broad, diversified base of specialty and regional distributors.

Competition

While we believe that many of our businesses are leaders in many of our served markets, we operate in highly fragmented and very competitive industries
within the power transmission motion control market. Some of our competitors have achieved substantially more market penetration in certain of the markets in
which we operate, such as helical gear drives or standard servo motors, and some of our competitors are larger than us and have greater financial and other resources.
In addition, with respect to certain of our products, we compete with divisions of our OEM customers. Competition in our business lines is based on a number of
considerations including quality, reliability, performance, pricing, delivery speed, technology and innovation, design and application engineering support and brand
name recognition. Qur customers increasingly demand a broad product range and we must continue to develop our expertise in order to manufacture and market these
products successfully. To remain competitive, regular investment in manufacturing, customer service and support, marketing, sales, research and development and
intellectual property protection is required. We may have to adjust the prices of some of our products to stay competitive. In addition, some of our larger, more
sophisticated customers are attempting to reduce the number of vendors from which they purchase in order to increase their efficiency. There is substantial and
continuing pressure on major OEMs and larger distributors to reduce costs, including the cost of products purchased from outside suppliers such as us. As a result of
cost pressures from our customers, our ability to compete depends in part on our ability to generate production cost savings and, in turn, find reliable, cost-effective
outside component suppliers or manufacturers for our products. See “Risk Factors — Risks Related to our Business and Industry— We operate in the highly
compelitive power transmission and motion control industries and if we are not able to compete successfully our business may be significantly harmed.”

Intellectual Property

We rely on a combination of patents, trademarks, copyright, and trade secret laws in the United States and other jurisdictions, as well as employee and third-
party non-disclosure agreements, license arrangements, and domain name registrations to protect our intellectual property. We sell our products under a number of
registered and unregistered trademarks, which we believe are widely recognized in the PTMC industry. Although in aggregate our intellectual property is important to
our operations, we do not believe any single patent, trademark or trade name is material to our business as a whole with the exception of certain trademarks
associated with our Bauer, Boston Gear, Kollmorgen, Portescap, Stromag, Svendborg, TB Wood’s, Thomson and Warner Electric brands. Any issued patents that
cover our proprietary technology and any of our other intellectual property rights may not provide us with adequate protection or be commercially beneficial to us
and patents applied for may not be issued. The issuance of a patent is not conclusive as to its validity or its enforceability. Competitors may also be able to design
around our patents. If we are unable to protect our patented technologies, our competitors could commercialize technologies or products which are substantially
similar to ours.

With respect to proprietary know-how, we rely on trade secret laws in the United States and other jurisdictions and on confidentiality agreements. Monitoring
the unauthorized use of our technology is difficult and the steps we have taken may not prevent unauthorized use of our technology. The disclosure or
misappropriation of our intellectual property could harm our ability to protect our rights and our competitive position.
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Some of our registered and unregistered trademarks include: Ameridrives, Bibby Transmissions, Bauer Gear Motor, Boston Gear, Delevan, Delroyd, Deltran,
Formsprag, Huco Dynatork, Inertia Dynamics, Guardian Couplings, Industrial Clutch, Kilian, Kollmorgen, Marland, Matrix, Nook, Nuttall Gear, Portescap,
PowerFlex, Stieber, Stromag, Svendborg Brakes, TB Wood’s, Thomson, Twiflex, Warner Electric, and Wichita Clutch. From time to time, Altra engages in litigation
to protect its intellectual property rights.

Human Capital Resources
Employee Demographics. As of December 31, 2022, we employed approximately 9,300 people on a full-time basis in 31 countries. Approximately 3,700

were employed in the United States and approximately 5,600 were employed outside of the United States. Certain demographics of our employee population are set
forth by regional location, gender, and age within the following table:

Number of Employees Percentage
il Region
& Americas 4,477 48.1%
L2 Asia Pacific 2,022 21.7%
™* Europe, Middle East, Africa 2,815 302%
Gender
Female 3,016 324%
Male 6,287 67.5%
Undeclared 11 0.1%
Age
<30 1,532 16.4%
30-50 4,970 53.4%
>50 2,812 30.2%

Within the United States, approximately 300 were hourly-rated, unionized employees. Outside the United States, we have government-mandated collective
bargaining arrangements and union contracts in certain countries, particularly in Europe where certain of our employees are represented by unions and/or works
councils. The Company belicves that its relationship with employees is good. See “Risk Factors — Risks Related to Our Business and Industry — We may be subject
to work stoppages at our facilities, or our customers may be subjected to work stoppages, which could seriously impact our operations and the profitability of our
business.”

Diversity and Inclusion. We are committed to providing a secure workplace that develops and leverages the capabilities of our associates and encourages
diversity of thought. Clear corporate policies support our endeavor to ensure a safe, harassment-free work environment led by principles of equality and fairness. To
censure that diversity, equity and inclusion is engrained within our culture, Altra maintains a Diversity, Equity and Inclusion Committee (“DE&I Committee”) which
guides, recommends, and supports efforts 1o further diversity, equity and inclusion (“DE&I”) with the oversight of the Nominating and Corporate Governance
Committce of Alira’s Board of Directors. In 2022, we continued our unconscious bias training which will extend throughout our businesses to raisc awareness and
reduce how bias impacts all aspects of our work. We also launched our Inclusion Rep program, to further engage our associates in our DE&I initiatives. We have
incorporated diversity analytics into our talent management tools to ensure we have representation across various programs. In addition, we expanded our recruitment
toolkit to help us identify, recruit, hire and retain diverse candidates. We strive to build an ever-improving organization, anchored in a dedication to creating an
inclusive environment which engages our global talent to enhance operational outcomes.

Employee Engagement. We prioritize employee engagement and value employee feedback. In 2022, approximately 83% of Altra team members responded
to and participated in our employec cngagement survey. The survey enables us to monitor engagement and resuits serve as a guide to establish initiatives aimed to
enhance the employee experience and analyze efficacy of those initiatives year over year. In addition to our company-wide engagement survey, our businesses also
conduct localized, periodic reviews and pulse surveys to gauge employee satisfaction, obtain employee feedback of specific issues on initiatives, and identify
shortfalls and opportunities for improvement.

Talent Management. Our aim is to provide an environment that stimulates and fully develops the capabilities of our employees. We recognize that the
success of our employees drives effective operational process, innovation, customer satisfaction, and long-term value creation for our stakeholders. We offer
competitive compensation and benefit packages that include, depending on location and eligibility, annual bonuses, retirement plans with Company contributions,
stock awards, health care and other benefits, paid time off, parental and family leave, and dependent care resources among many others.
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At the core of our strategy and our human capital objectives is attracting, recruiting, and retaining, diverse and talented employees. Our talent management
platform, Talent In Motion, is designed to support the business and our employees by providing robust tools and processes to enhance the employee experience.
Talent In Motion focuses on the complete employee life cycle, including performance management, personally crafted professional development plans, succession
planning, organizational assessment, and leadership development training. We evaluate employee performance through our performance management process where
we provide opportunities for employees and managers to assess performance, deliver feedback, and craft development plans that act as roadmaps for long-term goal
planning and sustained career satisfaction. Succession planning is a vital process that identifies internal talent for development to support our business and employees
for future growth. We have developed a focused, collaborative program that results in employees advancing their career while staffing key roles with internal talent.
Our organizational assessments examine human capital needs and the skills necessary for employees to deliver on strategic objectives and operational efficiencies.
Finally, our leadership development programs cover a wide variety of topics, ranging from coaching and engaging the workforce, to diving into ABS tools. See “Risk
Factors — Risks Related to Our Business and Industry — We depend on the services of key executives, the loss of whom could materially harm our business.” See
also “Risk Factors — Risks Related to Our Business and Industry — If we lose certain of our key sales, marketing, skilled machinist or engineering personnel, our
business may be adversely affected.”

Health, Safety and Pandemic Response. At Altra we recognize that safety is critical to our success. Altra maintains a comprehensive program to monitor,
track, and evaluate safety across our global businesses. In 2022, we launched our Environmental Health & Safety Focus-20 initiative to zero-in on facilities requiring
enhanced support and structure to deliver targeted improvements in safety performance, compliance, risk analysis and engagement. Our safety program includes but
is not limited to tracking key metrics such as Total Recordable Case Rate, proactive identification of at-risk conditions and behaviors, and maintaining a
comprehensive near miss program, to ensure continuous improvement of our safety performance. Our 2022 Employce Engagement Survey reflects our efforts to
create a safe and comprehensive safety program, as approximately 84% of surveyed employees stated they were satisfied with Altra’s efforts to maintain a safe and
secure work environment. In response to COVID-19, Altra created a Pandemic Response Team to monitor, evaluate and manage our operations and compliance with
safety protocols. Throughout the pandemic, Altra has remained focused on two core priorities: 1) safeguarding the health and safety of our associates; and 2) ensuring
the continuity of supply for our customers.

Suppliers and Raw Materials

We obtain raw materials, component parts and supplies from a variety of sources, generally from more than one supplier. Our suppliers and sources of raw
materials are based in both the United States and other countries and we believe that our sources of raw materials are adequate for our needs for the foreseeable
future. Our manufacturing operations employ a wide variety of raw materials, including aluminum, copper, electronic components, plastics, rare-earth magnets, and
steel, We generally purchase our materials on the open market, where certain commodities such as steel and copper have fluctuated in price significantly in recent
years. We have not historically engaged in hedging transactions for commodity suppliers.

Our ability, including manufacturing or distribution capabilities, and that of our suppliers, business partners and contract manufacturers, to make, move and
sell products is critical to our success. Damage or disruption to our or their manufacturing or distribution capabilities due to weather, natural disaster, fire or
explosion, terrorism, pandemics, strikes, repairs or enhancements at facilities, excessive demand, raw material shortages, or other reasons, could impair our ability,
and that of our suppliers, to manufacture or sell our products. Failure to take adequate steps to mitigate the likelihood or potential impact of such events, or to
effectively manage such events if they occur, could adversely affect our business, financial condition and results of operations, as well as require additional resources
to restore our supply chain.

Seasonality

General economic conditions impact our business and financial results, and certain of our businesses experience seasonal and other trends related to the
industries and end markets that they serve. For example, sales to OEMs are often stronger immediately preceding and following the launch of new products. In
addition, we experience seasonality in our turf and garden business. As our large OEM customers prepare for the spring season, our shipments generally start
increasing in December, peak in February and March, and begin to decline in April and May. This allows our customers to have inventory in place for the peak
consumer purchasing periods for turf and garden products. The June-through-November period is typically the low season for us and our customers in the turf and
garden market. Seasonality is also affected by weather and the level of housing starts. However, as a whole, we are not subject to material seasonality.

Regulatory Matters

We face extensive government regulation both within and outside the United States relating to the development, manufacture, marketing, sale and distribution
of our products. The following sections describe certain significant regulations to which our businesses are subject. There may be additional regulations that apply to
our businesses.
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Environmental Laws and Regulations

Our operations and properties are subject 1o laws and regulations relating to environmental protection, including those governing air emissions, water
discharges and wastc management, and workplace health and safety. See “Risk Factors — Risks Related to Our Business and Industry — We are subject to
environmental laws that could impose significant costs on us and the failure to comply with such laws could subject us to sanctions and material fines and expenses.”

Export/Import Complianee
We are required to comply with various U.S. export/import control and economic sanctions laws, including:

. the International Traffic in Arms Regulations administered by the U.S. Department of State, Directorate of Defense Trade Controls, which, among
other things, impose license requirements on the export from the United States of defense articles and defense services (which are items specifically
designed or adapted for a military application and/or listed on the United States Munitions List);

. the Export Administration Regulations administered by the U.S. Department of Commerce, Bureau of Industry and Security, which, among other
things, impose licensing requirements on the export or reexport of certain dual-use goods, technology and software (which are items that potentially
have both commercial and military applications);

. the regulations administered by the U.S. Department of Treasury, Office of Foreign Assets Control, which implement economic sanctions imposed
against designated countries, governments and persons based on United States foreign policy and national security considerations; and

. the import regulatory activities of the U.S. Customs and Border Protection.
Other nations’ governments have implemented similar export and import control regulations, which may affect our operations or transactions subject to their

jurisdictions. See “Risk Factors — Legal and Compliance Risks ~ Changes to U.S. trade policy, taviff and import/export regulations and foreign government
regulations could adversely affect our business, operating results, foreign operations, sourcing and financial condition.”
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Working Capital

We maintain an adequate level of working capital to support the needs of our businesses. There are no unusual industry practices or requirements relating to
working capital items. In addition, we believe our sales and payment terms are generally similar to those of our competitors.

Backlog

Our unfilled product orders were approximately $929.1 million and $820.8 million as of December 31, 2022 and 2021 respectively. We expect that the
majority of the unfilled orders as of December 31, 2022 will have been delivered to customers within six months of such date. Given the relatively short delivery
periods and rapid inventory turnover that are characteristic of most of our products and the shortening of product life cycles, we believe that backlog is indicative of
short-term revenue performance, but is not necessarily a reliable indicator of medium-term or long-term revenue performance.

Government Contracts

Although the substantial majority of our revenues in 2022 were from customers other than governmental entities, we do have agreements relating to the sale
of products to govemnment entities. As a result, we are subject to various statutes and regulations that apply to companies doing business with governments and
government-owned entities.

International Operations

Altra’s products are available worldwide, and our principal markets outside the United States are in Europe and Asia. We also have operations around the
world, and this geographic diversity allows us to draw on the skills of a worldwide workforce, provide greater stability to our operations, drive economies of scale,
provide revenue streams that may help offset economic trends that are specific to individual economies and offer an opportunity to access new markets for products.
In addition, we believe that our future growth depends in part on our ability to continue developing products and sales models that successfully target high growth
markets.

We estimate that annual revenue derived from customers outside the United States (based on geographic destination) as a percentage of total annual revenue
was approximately 48% in 2022 and 51% in 2021.

The manner in which our products are sold outside the United States differs by business and by region. Most of our sales in non-U.S. markets are made by our
subsidiaries located outside the United States, though we also sell directly from the United States into non-U.S. markets through various representatives and
distributors and, in some cases, directly. In countries with low sales volumes, we generally sell through representatives and distributors.

Information about our Executive Officers

The following sets forth certain information with regard to our executive officers as of March 1, 2023 (ages are as of December 31, 2022):

Carl R. Christenson (age 63) has been our Chairman since April 2014, our Chief Executive Officer since January 2009, and a director since July 2007. Prior
to his current position, Mr. Christenson served as our President and Chief Operating Officer from January 2005 to December 2008. From 2001 to 2005, Mr.
Christenson was the President of Kaydon Bearings, a manufacturer of custom-engineered bearings and a division of Kaydon Corporation. Prior to joining Kaydon,
Mr. Christenson held a number of management positions at TB Wood’s Incorporated and several positions at the Torrington Company. Mr. Christenson currently
serves as a director at IDEX Corporation, a NYSE listed industrial manufacturer of highly engineered products. Mr. Christenson previously served as a director at
Vectra Co., f/k/a OM Group, Inc., a NYSE listed technology-driven diversified industrial company, from 2014 to 2015. Mr. Christenson holds a M.S. and B.S. degree
in Mechanical Engineering from the University of Massachusetts and an M.B.A. from Rensselaer Polytechnic. In addition to more than twenty-five years of
experience in manufacturing companies, Mr. Christenson brings vast knowledge of the Company’s business, structure, history and culture to the Board and the CEO
position.

Todd B. Patriacca (age 53) has been our Executive Vice President, Chief Financial Officer and Treasurer since February 2022. Prior to his current position,
Mr. Patriacca served as our Vice President of Finance, Corporate Controller and Treasurer since February 2010, our Vice President of Finance, Corporate Controller
and Assistant Treasurer since October 2008 and previous to that, as Vice President of Finance and Corporate Controller since May 2007 and as Corporate Controller
since May 2005. Prior to joining us, Mr. Patriacca was Corporate Finance Manager at MKS Instruments Inc. (“MKS”), a publicly held semi-conductor equipment
manufacturer since March 2002, Prior to MKS, Mr. Patriacca spent over ten years at Arthur Andersen LLP in the Assurance Advisory practice. Mr. Patriacca is a
Certified Public Accountant and holds a B.A. in History from Colby College and an M.B.A. and an M.S. in Accounting from Northeastern University.

Glenn E. Deegan (age 56) has been our Chief Legal and Human Resources Officer since May 2021. Prior to his current position, Mr. Deegan served as our
Executive Vice President since December 2019, our Vice President, Legal and Human Resources, General Counsel and Secretary since June 2009 and our General
Counsel and Secretary since September 2008. From March 2007 to August 2008, Mr. Deegan served as Vice President, General Counsel and Secretary of Averion
International Corp., a publicly held
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global provider of clinical research services. Prior to Averion, from June 2001 to March 2007, Mr. Deegan served as Director of Legal Affairs and then as Vice
President, General Counsel and Secretary of MacroChem Corporation, a publicly held specialty pharmaceutical company. From 1999 to 2001, Mr. Deegan served as
Assistant General Counsel of Summit Technology, Inc., a publicly held manufacturer of ophthalmic laser systems. Mr. Deegan previously spent over six years
engaged in the private practice of law and also served as law clerk to the Honorable Francis J. Boyle in the United States District Court for the District of Rhode
Island. Mr. Deegan holds a B.S. from Providence College and a J.D. from Boston College Law School.

Craig Schuele (age 59) has been our Executive Vice President since December 2019 and our Vice President of Marketing and Business Development since
May 2007 and held the same position with our predecessor since July 2004. He is responsible for global marketing as well as coordinating Altra’s merger and
. acquisition activity. Prior to his current position, Mr. Schuele was our Vice President of Marketing since March 2002, and previous to that he was our Director of
Marketing. Mr. Schuele joined our predecessor in 1986 and holds a B.S. degree in Management from Rhode Island College.

Item 1A. Risk Factors

== Risks Related to our Business and Industry

w
. We operate in the highly competitive power transmission and motion control industries and if we are not able to compete successfully our business may be
significantly harmed.

We operate in highly fragmented and very competitive markets in the power transmission and motion control industries. Some of our competitors have
achieved substantially more market penetration in certain of the markets in which we operate, and some of our competitors are larger than us and have greater
financial and other resources. With respect to certain of our products, we compete with divisions of our original equipment manufacturer customers. Competition in
our business lines is based on several considerations, including quality, reliability, pricing, availability, and design and application engineering support. Our
customers increasingly demand a broad product range and we must continue to develop our expertise in order to manufacture and market these products successfully.
To remain cornpetitive, regular investment in manufacturing, customer service and support, marketing, sales, research and development and intellectual property
protection is required. In the future, we may not have sufficient resources to continue to make such investments and may not be able to maintain a competitive
position within each of the markets we serve. We may have to adjust the prices of some of our products to stay competitive.

Additionally, some of our larger, more sophisticated customers are altempting to reduce the number of vendors from which they purchase in order to increase
their efficiency. If we are not sclected to become one of these preferred providers, we may lose market share in some of the markets in which we compete.

There is substantial and continuing pressure on major original equipment manufacturers and larger distributors to reduce costs, including the cost of products
purchased from outside suppliers. As a result of cost pressures from customers, our ability to compete depends in part on their ability to generate production cost
savings and, in turn, to find reliable, cost-effective outside suppliers to source components or manufacture their products. If we are unable to generate sufficient cost
savings in the future 1o offset price reductions, then our gross margin could be materially adversely affected.

Our growth could suffer if the markets in which we sell our products and services experience cyclicality.

Our growth will depend in part on the growth of the markets which we serve and on the U.S. and global economies in general. Some of the markets Altra
serves are highly cyclical, such as metals, mining and energy markets, including oil, gas and renewable energy. In such an environment, expected cyclical activity or
sales may not occur or may be delayed and may result in significant quarter-to-quarter variability in our performance. Any of these factors could adversely affect our
business, financial condition and results of operations in any given period.

We must continue to invest in new technologies and manufacturing techniques; however, our ability to develop or adapt to changing technology and
manufacturing techniques is uncertain and our fuilure to do so could place us at a competitive disadvantage.

The successful implementation of our business strategy requires us to invest continuously in new technologies and manufacturing techniques to evolve our
existing products and introduce new products to meet our customers’ needs in the industries we serve and want to serve.

Our products are characterized by performance and specification requirements that mandate a high degree of manufacturing and engineering expertise. We
believe that our customers rigorously evaluate their suppliers on the basis of a number of factors, including product quality and availability; price competitiveness;
technical expertise and development capability; reliability and timeliness of delivery; product design capability; manufacturing expertise; and sales support and
customer service.
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Our success depends on our ability to invest in new technologies and manufacturing techniques to continue to meet our customers’ changing demands with
respect to the above factors. We may not be able to make required capital expenditures and, even if we do so, we may be unsuccessful in addressing technological
advances or introducing new products necessary to remain competitive within our markets. Furthermore, our own technological developments may not be able to
produce a sustainable competitive advantage. If we fail to invest successfully in improvements to our technology and manufacturing techniques, our business may be
materially adversely affected.

Our aperations are subject to international risks including global commercial activities and production facilities, many of which may be located in jurisdictions
that are subject to increased risks of disrupted production that could affect our operating results.

We operate businesses with manufacturing and other facilities worldwide, many of which are located outside the United States, including in Brazil, Canada,
Chile, China, Czech Republic, Denmark, France, Germany, India, Mexico, Peru, Russia, Slovakia, St. Kitts, Sweden, Turkey and the United Kingdom. Our net sales
to customers outside North America represented approximately 46% of our total net sales for the year ended December 31, 2022, In addition, we sell products to
domestic customers for use in their products sold overseas. We also source a significant portion of our products and materials from overseas. As a resuit, our business
is subject to risks associated with doing business internationally, and our future results could be materially adversely affected by a variety of factors, including
fluctuations in currency exchange rates; capital or currency exchange rate controls; tariffs or other trade protection measures and import or export licensing
requirements; potentially negative consequences from changes in tax laws; interest rates; low or negative economic growth rates; unexpected changes in regulatory
requirements; changes in foreign intellectual property law; differing labor regulations; natural disaster, labor strike, military activity or war, political unrest, or
terrorist activity; pandemic or other public health concerns; requirements relating to withholding taxes on remittances and other payments by subsidiaries; restrictions
on our ability to own or operate subsidiaries, make investments or acquire new businesses in various jurisdictions; potential political instability and the actions of
foreign governments; and restrictions on our ability to repatriate dividends from our subsidiaries.

In addition, our international operations are governed by various U.S. laws and regulations, including the Foreign Corrupt Practices Act and other similar laws
that prohibit us and our business partners from making improper payments or offers of payment to foreign governments and their officials and political parties for the
purpose of obtaining or retaining business. Any alleged or actual violations of these regulations may subject us to government scrutiny, severe criminal or civil
sanctions and other liabilities.

As we continue to expand our business globally, our success will depend, in large part, on our ability to anticipate and effectively manage these and other
risks associated with our international operations. However, any of these factors could materially adversely affect our international operations and, consequently, our
operating results.

We rely on distributors and the loss of these distributors could adversely affect our business.

In addition to our direct sales force and manufacturer sales representatives, we depend on the services of distributors to sell our products and provide service
and aftermarket support to our customers. We support an extensive distribution network, with over 3,000 distributor locations worldwide. During the year ended
December 31, 2022, approximately 27% of our net sales from operations were generated through distributors. Almost all of the distributors with whom we transact
business offer competitive products and services to our customers. In addition, the distribution agreements we have are typically non-exclusive and cancelable by the
distributor after a short notice period. The loss of any major distributor or a substantial number of smaller distributors or an increase in the distributors’ sales of our
competitors’ products to our customers could materially reduce our sales and profits.

We rely on estimated forecasts of our OEM customers’ needs, and inaccuracies in such forecasts could materially adversely affect our business.

We generally sell our products pursuant to individual purchase orders instead of under long-term purchase commitments. Therefore, we rely on estimated
demand forecasts, based upon input from our customers, to determine how much material to purchase and product to manufacture. Because our sales are based on
purchase orders, our customers may cancel, delay or otherwise modify their purchase commitments with little or no consequence to them and with little or no notice
to us. For these reasons, we generally have limited visibility regarding our customers’ actual product needs. The quantities or timing required by our customers for
our products could vary significantly. Also, from time to time, our customers may experience a deterioration of their businesses and may not be able to accurately
estimate demand forecast. Whether in response to changes affecting the industry or a customer’s specific business pressures, any cancellation, delay, inability to
fulfill customer obligations, or other modification in our customers’ orders could significantly reduce our revenue, impact our working capital, cause our operating
results to fluctuate from period to period and make it more difficult for us to predict our revenue. In the event of a cancellation or reduction of an order, we may not
have enough time to reduce operating expenses to minimize the effect of the lost revenue on our business and we may purchase too much inventory and spend more
capital than expected, which may materially adversely affect our business.

Disruption of our supply chain and COVID-19 related shutdowns of our suppliers’ operations and our operations could have an adverse effect on our business,
financial condition and results of operations.

Our ability, including manufacturing or distribution capabilities, and that of our suppliers, business partners and contract manufacturers, to make, move and
sell products is critical to our success. Damage or disruption to our or their manufacturing or distribution capabilities due to weather, natural disaster, fire or
explosion, terrorism, pandemics, strikes, repairs or enhancements at our facilities, excessive demand, raw material shortages, semiconductor chip shortages, or other
reasons could impair our ability, and that of our suppliers, to manufacture or sell our products. To the extent the current semiconductor chip shortage or other
shortages continue, the production of our products may be impacted. If the Company or our suppliers are unable to obtain components from
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third parties in the quantities and of the quality that we require, on a timely basis and at acceptable prices, we may not be able to deliver our products on a timely or
cost-effective basis to our customers. Failure to take adequate steps to mitigate the likelihood or potential impact of such events, or to effectively manage such events
if they occur, could adversely affect our business, financial condition and results of operations, as well as require additional resources to restore our supply chain.

Direct and indirect impacts from the ongoing COVID-19 pandemic may continue to result in disruptions to our, and our supplier’s supply chain, operations,
capacity, labor availability, and labor costs. These supply chain disruptions, reduced capacity operations, and work stoppages could have a material adverse effect on
our results of operations and cash flows.

The materials used to produce our products are subject to price fluctuations and our ability to obtain those products and negotiate profitable agreements with our
< suppliers could increase costs of production and adversely affect our profitability.

The materials used to produce our products, especially aluminum, copper and steel, are sourced on a global or regional basis and the prices of those materials
are susceptible to price fluctuations due to supply and demand trends, transportation costs, government regulations and tariffs, changes in currency exchange rates,
price controls, the economic climate and other unforeseen circumstances. If we are unable to continue to pass a substantial portion of such price increases on to our
customers on a timely basis, our future profitability may be materially adversely affected. In addition, passing through these costs to our customers may also limit our
 ability to increase our prices in the future,

Our ability to maintain and expand our business depends, in part, on our ability to continue to obtain raw materials and component parts on favorable terms
from various suppliers. If we are required to purchase raw materials or componcent parts subject to agreements that provide less favorable terms, the costs of
providing our products may increase, which could decrease our profitability and have a material adverse effect on our business, financial condition and results of
operations.

We may be subject to work stoppages at our facilities, or our customers may be subjected to work stoppages, which could seriously impact our operations and the
profitability of our business.

As of December 31, 2022, we employed approximately 9,300 people on a full-time basis, of whom approximately 3,700 were employed in the United States
and approximately 5,600 were employed outside of the United States. Of our United States employees, approximately 300 were hourly-rated, unionized employees.
Outside the United States, we have government-mandated collective bargaining arrangements and union contracts in certain countries, particularly in Europe where
certain of our employees are represented by unions and/or works councils.

The Company believes that its relationship with employees is good. However, we are party to several U.S. and international collective bargaining
arrangements and union contracts, and we may be unable to rencw these agreements on terms that are satisfactory to us, if at all.

If our unionized workers or those represented by a works council were to engage in a strike, work stoppage or other slowdown in the future, we could
experience a significant disruption of our operations. Such disruption could interfere with our ability to deliver products on a timely basis and could have other
negative effects, including decreased productivity and increased labor costs. In addition, if a greater percentage of our work force becomes unionized, our business
and financial results could be materially adversely affected. Moreover, many of our direct and indirect customers have unionized work forces. Strikes, work
stoppages or slowdowns experienced by these customers or their suppliers could result in slowdowns or closures of assembly plants where our products are used and
could cause cancellation of purchase orders with us or otherwise result in reduced revenues from these customers.

We depend on the services of key executives, the loss of whom could materially harm our business.

Our senior executives are important to our success because they are instrumental in setting our strategic direction, operating our business, maintaining and
expanding relationships with distributors, identifying, recruiting and training key personnel, identifying expansion opportunities and arranging necessary financing.
Losing the services of any of these individuals could adversely affect our business until a suitable replacement could be found. We believe that our senior executives
could not easily be replaced with executives of equal experience and capabilities, but we cannot prevent our key executives from terminating their employment with
us. We do not maintain key person life insurance policies on any of our executives.

If we lose certain of our key sales, marketing, skilled machinist, or engineering personnel, our business may be adversely affected.

Our success depends on our ability to recruit, retain and motivate highly skilled sales, marketing, skilled machinist and engineering personnel. Competition
for these persons in our industry is intense and we may not be able to successfully recruit, train or retain qualified personnel in the event scarcity continues or
increases. If we fail to recruit and retain the necessary personnel, our business and our ability to obtain new customers, develop new products and provide acceptable
levels of customer service could suffer. If certain of these key personnel were to terminate their employment with us, we may experience difficulty replacing them,
and our business could be harmed.

We may not be able to protect onr intellectual property rights, brands or techuology effectively, which could allow competitors to duplicate or replicate our
technology and could adversely affect our ability to compete.

We rely on a combination of patent, trademark, copyright and trade secret laws in the United States and other jurisdictions, as well as on license, non-
disclosure, employee and consultant assignment and other agreements and domain name registrations in order to protect our proprietary technology and rights,
Applications for protection of our intellectual property rights may not be allowed, and
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the rights, if granted, may not be maintained. In addition, third parties may infringe or challenge our intellectual property rights. In some cases, we rely on unpatented
proprietary technology. It is possible that others will independently develop the same or similar technology or otherwise obtain access to our unpatented technology.
Further, in the ordinary course of our operations, we pursue potential claims from time to time relating to the protection of certain products and intellectual property
rights, including with respect to some of our more profitable products. Such claims could be time-consuming, expensive and divert resources. If we are unable to
maintain the proprietary nature of our technologies or proprietary protection of our brands, our ability to market or be competitive with respect to some or all of our
products may be affected, which could reduce our sales and profitability. See “Business— Intellectual Property”.

Unplanned repairs or equipment outages could intervupt production and reduce income or cash flow.

Unplanned repairs or equipment outages, including those due to natural disasters, could result in the disruption of our manufacturing processes. Any
interruption in our manufacturing processes would interrupt our production of products, reduce our income and cash flow and could result in a material adverse effect
on our business and financial condition.

Our operations are highly dependent on information technology infrastructure, including Enterprise Resource Planning systems, and failures in such
infrastructure and failure to comply with data privacy laws or regulations could significantly affect our business.

We depend on our information technology (“IT”) infrastructure in order to achieve our business objectives both in our everyday business operations and
during our integration efforts related to acquisitions. If we experience a problem that impairs this infrastructure, such as a cyber-attack, natural disaster, act of
terrorism, electrical/telecommunications outage, an intentional disruption, tampering or manipulation of our IT systems, a problem with the functioning of an
important IT application, or if our third party hardware or software vendors discontinue further development, support, or maintenance of our information systems, the
resulting disruptions could impede our ability to record or process orders, manufacture and ship in a timely manner, or otherwise carry on our business in the ordinary
course. Any such events could cause us to lose revenue, could harm our relationships with or cause us to lose customers or suppliers, and could require us to incur
significant expense to eliminate these problems and address related security concerns.

IT security threats from cyber-attacks, social engineering, and other malicious internet-based activity continue to increase generally, and perpetrators may be
able to develop and deploy ransomware, malware, and phishing or baiting attempts and other malicious software programs that target our IT infrastructure and our
networks, and those of our suppliers. These cyber-attacks may expose us to a variety of risks, including a risk of theft of substantial assets, including cash. In
addition, a cyber-attack may cause additional costs, such as investigative and remediation costs, the costs of providing our suppliers, customers or other potentially
affected parties with notice of the breach, legal fees and the costs of any additional fraud detection activities required by law, a court or a third party.

Moreover, because the techniques used to obtain unauthorized access or to sabotage systems are increasingly sophisticated and generally not recognized until
launched against a target, we may be unable to anticipate these techniques or implement adequate preventative measures. We cannot be certain that advances in
cyber-capabilities or other developments will not compromise or breach the technology protecting our IT infrastructure and networks or our industrial machinery,
software or hardware, and we can make no assurance that we will be able to detect, prevent, timely and adequately address or mitigate the negative effects of cyber-
attacks or other security breaches. If such events affect our systems or products, our reputation and brand names could be materially damaged and use of our products
may decrease. Additionally, a portion of our workforce is working remotely, which may increase these risks.

We are also subject to an increasing number of evolving data privacy and security laws and regulations that impose requirements on us and our technology
prior to certain transfer, storage, use, processing, or disclosure of data and prior to sale or use of certain technologies. Failure to comply with such laws and
regulations could result in the imposition of fines, penalties and other costs and could disrupt our ability to sell products and solutions or use and transfer data
because such activities may not be in compliance with applicable law in certain jurisdictions.

We are regulatly in the process of implementing enhancements to our Enterprise Resource Planning systems and other business systems (collectively referred
to as “ERP”), with the aim of enabling management to achieve better control across our business operations. If these critical enhancements are delayed, in whole or in
part, our current ERP systems may not be sufficient to support our planned operations and certain ERP systems may become obsolete. There can be no assurance that
the enhancements to our ERP systems will be successfully implemented and failure to do so could have a material adverse effect on our operations. The occurrence
of any of these events or other unanticipated problems with our ERP systems could disrupt the management of, and have a material adverse effect on, our business
operations.

If any one of these risks materializes, our business, financial condition, cash flows or results of operations could be materially and adversely affected.

Certain of our businesses are exposed to renewable energy markets which depend significantly on the availability and size of government subsidies and economic
incentives.

Certain of our businesses sell products to customers within the renewable energy market, which among other energy sources includes wind energy and solar
energy. This market is inherently cyclical and can be impacted by governmental policy, the comparative cost differential between various forms of energy, and the
general macroeconomic climate. Lower demand or increased pricing pressure could adversely affect our business prospects and results of operations.
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We may not be able to achieve the efficiencies, savings and other benefits anticipated from our cost reduction, margin improvement and other business
optimization initiatives.

We have in the past undertaken and expect to continue to undertake various restructuring activities and cost reduction initiatives in an effort to better align our
organizational structure and costs with our strategy. We cannot assure you that we will be able to achieve all of the cost savings that we expect to realize from current
or future activities and initiatives. Furthermore, in connection with these activities, we may experience a disruption in our ability to perform functions important to
our strategy. Unexpected delays, increased costs, challenges with adapting our internal control environment to a new organizational structure, inability to retain and
motivale employees or other challenges arising from these initiatives could adversely affect our ability to realize the anticipated savings or other intended benefits of
these activities and could have a material adverse impact on our financial condition and operating results.

. The ongoing military action between Russia and Ukraine could adversely affect our business, financial condition and operating results.
On February 24, 2022, Russian military forces invaded Ukraine. This conflict has led and could continue to lead to significant market and other disruptions,

w including significant volatility in commodity prices and supply of energy resources, instability in financial markets, supply chain interruptions, political and social

~ instability, changes in consumer or purchaser preferences as well as increase in cyberattacks and espionage. Moreover, it has also led to the implementation of global
sanctions, export control and other measures against Russia, Belarus and other countries, regions, officials, individuals or industries in the respective territories. Such
sanctions and other measures, as well as the existing and potential further responses from Russia or other countries to such sanctions, tensions and military actions,
) could adversely affect the global economy and financial markets and could adversely affect the operations of our subsidiary in Russia as well as our business,
“ financial condition and results of operations.

Financial Risks

Adverse conditions in the credit and capital markets may limit or prevent our and our customers’ and suppliers’ ability to borrow or raise capital, which could
harm our operations and financial performance.

Adverse conditions in the credit and financial markets could prevent us from obtaining financing, if the need arises. Our ability to invest in our global
business and refinance or repay maturing debt obligations could require access to the credit and capital markets and sufficient bank credit lines to support cash
requirements. If we are unable to access the credit and capital markets on commercially reasonable terms, we could experience a material adverse effect on our
business, financial position or results of operations.

Deterioration in financial markets and confidence in major economies could impair our ability to access credit markets and finance our operations. In
addition, a tight credit market may adversely affect the ability of our customers to obtain financing for significant purchases and operations and could result in a
decrease in or cancellation of orders for our products and services as well as impact the ability of our customers to make payments. Similarly, a tight credit market
may adversely affect our supplier base and increase the potential for one or more of our suppliers to experience financial distress or bankruptcy. These conditions
would harm our business by adversely affecting our sales, results of operations, profitability, cash flows, financial condition and long-term anticipated growth rate,
which could result in potential impairment of certain long-term assets including goodwill.

Goodwill and indefinite-lived intangibles comprise a significant portion of our total assets, and if we determine that goodwill or indefinite-lived intangibles
become impaired in the future, net income in such years may be materially and adversely affected.

Goodwill represents the excess of cost over the fair market value of net assets acquired in business combinations. Due to the acquisitions we have completed
historically, goodwill comprises a significant portion of our total assets. In addition, indefinite-lived intangibles, primarily tradenames and trademarks, comprise a
significant portion of our total assets. We review goodwill and indefinite-lived intangibles annually for impairment, and any excess in carrying value over the
estimated fair value is charged to the results of operations. Future reviews of goodwill and indefinite-lived intangibles could result in future reductions. Any reduction
in net income resulting from the write down or impairment of goodwill and indefinite-lived intangibles could adversely affect our financial results. If economic
conditions deteriorate we may be required to impair goodwill and indefinite-lived intangibles in future periods.

Our leverage could adversely affect our financial health and make us vulnerable to adverse economic and industry conditions.

As of December 31, 2022, we had approximately $655.0 million outstanding and $730.9 million available under our Revolving Credit Facility (as defined
herein). In addition, as of December 31, 2022, we had approximately $383.7 million outstanding under the Notes (as defined herein). Our indebtedness has important
consequences; for example, it could:

. make it more challenging for us to obtain additional financing to fund our business strategy and acquisitions, debt service requirements, capital
expenditures and working capital;

. increase our vulnerability to interest rate changes and general adverse economic and industry conditions;

. require us to dedicate a substantial portion of our cash flow from operations to service our indebtedness, thereby reducing the availability of our cash
flow to finance acquisitions and to fund working capital, capital expenditures, research and development efforts and other general corporate activities;

. make it difficult for us to fulfill our obligations under our credit and other debt agreements;

. require us to dispose of significant assets in order to satisfy our debt service and other obligations if we are not able to satisfy these obligations from
cash from operations or other sources;

. limit our ability to buy back our common stock or pay cash dividends;

. limit our flexibility in planning for, or reacting to, changes in our business and our markets; and

. place us at a competitive disadvantage relative to our competitors that have less debt.
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Substantially all of the domestic personal property of Altra and our domestic subsidiaries and certain shares of certain non-domestic subsidiaries have been
pledged as collateral against any outstanding borrowings under the Altra Credit Agreement dated November 17, 2021 (as amended from time to time, the “Credit
Agreement” or the "Altra Credit Agreement"), governing the Revolving Credit Facility. In addition, the Altra Credit Agreement requires us to maintain specified
financial ratios and satisfy certain financial condition tests, which may require that we take action to reduce our debt or to act in a manner contrary to our business
objectives.

Our ability to generate sufficient cash flow from operations to make scheduled payments on our debt will depend on a range of economic, competitive and
business factors, many of which are outside our control. There can be no assurance that our business will generate sufficient cash flow from operations to make these
payments. If we are unable to meet our expenses and debt obligations, we may need to refinance all or a portion of our indebtedness before maturity, sell assets or
issue additional equity. In the future, the then-current economic and credit market conditions may limit our access to additional capital, to the extent that the Altra
Credit Agreement would otherwise permit additional financing, or may preclude our ability to refinance our existing indebtedness. There can be no assurance that
there will not be a deterioration in the credit markets, a deterioration in the financial condition of our lenders or their ability to fund their commitments or, if
necessary, that we will be able to find replacement financing, if need be, on similar or acceptable terms. An inability to access sufficient financing or capital could
have an adverse impact on our operations and thus on our operating results and financial position.

The Altra Credit Agreement imposes significant operating and financial restrictions, which may prevent us from pursuing our business strategies or favorable
business opportunities.

Subject to a number of important exceptions, under the Altra Credit Agreement we are subject to customary affirmative and negative covenants, such as
limitations on debt and preferred stock; liens; mergers, consolidations, liquidations, dissolutions and asset sales; investments, loans, advances, guarantees and
acquisitions; speculative swaps and hedging arrangements; dividends or other distributions on capital stock, redemptions and repurchases of capital stock and
prepayments, redemptions and repurchases of junior lien secured and subordinated debt; transactions with affiliates; restrictions on liens and other restrictive
agreements; amendments of the operative documents related to junior debt agreements and organizational documents; and changes in fiscal year,

The restrictions contained in the Alira Credit Agreement may prevent us from taking actions that we believe would be in the best interest of our business and
may make it difficult for us to successfully execute our business strategy or effectively compete with companies that are not similarly restricted. A breach of any of
these covenants or the inability to comply with the required financial ratios could result in a default under the Altra Credit Agreement. If any such default occurs, the
lenders under the Altra Credit Agreement may elect to declare all of the outstanding debt under the Altra Credit Agreement, together with accrued interest and other
amounts payable thereunder, to be immediately due and payable. The lenders under the Altra Credit Agreement also have the right in those circumstances to
terminate any commitments they have to provide further borrowings. In addition, following an event of default under the Altra Credit Agreement, the lenders under
the Altra Credit Agreement will have the right to proceed against the collateral that secures the debt. If the debt under the Altra Credit Agreement were to be
accelerated, we may not have the ability to refinance that debt, and if we can, the terms of such refinancing may be less favorable than the current financing terms
under the Altra Credit Agreement. In the event that the indebtedness is accelerated, our assets may not be sufficient to repay in full all of our debt.

The Credit Agreement contains usual and customary representations and warranties, usual and customary affirmative and negative covenants and restrictions,
which among other things, will require the Borrowers to provide certain financial reports to the Lenders, require the Company to maintain certain financial covenants
relating to consolidated leverage and interest coverage, and limit the ability of the Company and its subsidiaries to incur or guarantee additional indebtedness, pay
dividends or make other equity distributions, purchase or redeem capital stock or debt, make certain investments, sell assets, engage in certain transactions, and effect
a consolidation or merger. There can be no assurance that we will be able to remain in compliance with these covenants. If we fail to comply with either of these
covenants in a future period and are not able to obtain waivers from the lenders thereunder, we would need to refinance the Revolving Credit Facility. However,
there can be no assurance that such refinancing would be available on terms that would be acceptable to us or at all.

Our exposure to variable interest rates, foreign currency exchange rates and swap counter party credit visk could materially and adversely affect our business,
operating results and financial condition.

We are exposed to various types of market risk in the normal course of business, including the impact of interest rate changes and foreign currency exchange
rate fluctuations. Some of our indebtedness bears interest at variable rates, generally linked to market benchmarks such as the London Interbank Offered Rate
(“LIBOR”). Any increase in interest rates would increase our finance expenses relating to our variable rate indebtedness and increase the costs of refinancing our
existing indebtedness and issuing new debt. In addition, LIBOR is expected to be phased out by the end of calendar year 2023. Any disruption in the financial
markets, interest rate increases, changes that may result from the implementation of new benchmark rates that replace LIBOR could negatively impact our ability to
access financial markets or increase our borrowing costs.

From time to time, we rely on interest rate swap contracts and cross-currency swap contracts and hedging arrangements to effectively manage our interest rate
and currency risk. Failure to perform under derivatives contracts by one or more of our counterparties could disrupt our hedging operations, particularly if we were
entitled to a termination payment under the terms of the contract that we did not receive, if we had to make a termination payment upon default of the counterparty, or
if we were unable to reposition the swap with a new counterparty.

Changes in accounting standards could affect our financial results.

The Company’s accounting and financial reporting policies conform to U.S. generally accepted accounting principles (“GAAP”), which are periodically
revised and/or expanded, The application of accounting principles is also subject to varying
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interpretations over time. Accordingly, the Company is required to adopt new or revised accounting standards or comply with revised interpretations that are issued
from time to time by various parties, including accounting standard setters and those who interpret the standards, such as the Financial Accounting Standards Board
(the “FASB”) and the Securities and Exchange Commission. Such new financial accounting standards may change the financial accounting or reporting standards
that govern the preparation of the Company’s consolidated financial statements. Implementing changes required by new standards, requirements or laws require
interpretation of rules and development of new accounting policies and internal controls that, if not appropriately applied, could result in financial statement errors
and, deficicncies in internal control as well as significant costs to implement.

Legal and Compliance Risks

Changes to U.S. trade policy, tariff and import/export regulations and foreign government regulations could adversely affect our business, operating results,
© foreign operations, sourcing and financial condition.

SR i

Changes in U.S. or international social, political, regulatory and economic conditions or in laws and policics governing foreign trade, manufacturing,
development and invesiment in the territories or countries where we currently sell our products or conduct our business, as well as any negative sentiment toward the
U.S. as a result of such changes, could adversely affect our business. Changes to tariffs and other changes in U.S. trade policy have the potential to adversely impact
the U.S. economy or certain sectors thereof, our industry and the global demand for our products, and as a result, could have a material adverse effect on our
business, operating results and financial condition. In addition, we cannot predict what changes to trade policy will be made in the future, including whether existing
trade policies will be maintained or modified or whether the entry into new bilateral or multilateral trade agreements will occur, nor can we predict the effects that
any conceivable changes would have on our business. Future quotas, duties, tariffs, and trade agreements may have a material adverse effect on our business,
financial condition, and results of operations and could also provide our competitors with an advantage over us or increase our costs.

Our businesses are subject to risks generally associated with doing business abroad, including foreign governmental regulation in the countries in which
several of our manufacturing sources and facilitics are located, such as Brazil, Canada, Chile, China, Czech Republic, Denmark, France, Germany, India, Mexico,
Slovakia, St. Kitts, Sweden, Turkey and the United Kingdom (the “U.K.”). We believe that the issue of foreign governmental regulations that would impact our
arrangements with our foreign manufacturing sources is of particular concern with regard to countries such as China due to the less mature nature of the Chinese
market economy and the historical involvement of the Chinese government in industry. If regulations were to render the conduct of business in a particular country
undesirable or impracticable, if our current foreign manufacturing sources were for any other reason to cease doing business with us, or if we were in a position
where we needed to relocate our manufacturing facilities due to regulations or other similar circumstances, such a development could have a material adverse effect
on our product sales and on our supply, manufacturing, and distribution channels.

Our business is also subject to risks associated with U.S. and foreign legislation and regulations relating to imports, including quotas, duties, tariffs or taxes,
and other charges or restrictions on imports, which could adversely affect our operations and our ability to import products at current or increased levels, and
substantially all of our import operations are subject to customs duties on imported products imposed by the governments where our production facilities are located,
including raw materials, We cannot predict whether additional U.S. and foreign customs quotas, duties (including antidumping or countervailing duties), tariffs, taxes
or other charges or restrictions, requirements as to where raw materials must be purchased, reporting obligations pertaining to “conflict minerals” mined from certain
countries, additional workplace regulations, or other restrictions on our imports will be imposed upon the importation of our products in the future or adversely
modified, or what effect such actions would have on our costs of operations. Future quotas, duties, or tariffs may have a material adverse effect on our business,
financial condition, and results of operations. Future trade agreements could also provide our competitors with an advantage over us, or increase our costs, either of
which could have a material adverse effect on our business, financial condition, and results of operations.

Product defects, quality issues, inadequate disclosures, misuse and potential product liability claims in relation to the products we manufacture or distribute
could result in reputational harm and our having to expend significant time and expense to defend these claims and to pay material damages or settlement
amounts.

Defects in, quality issues with respect to, or inadequate disclosure of risks relating to our products or the misuse of our products could lead to lost profits and
other economic damage, property damage, personal injury or other liability resulting in third-party claims, criminal liability, significant costs, damage to our
reputation and loss of business. Any of these factors could adversely affect our business, financial condition and results of operations.

We face a business risk of exposure to product lability claims in the event that the use of our products is alleged to have resulted in injury or other adverse
effects. We currently have several product liability claims against us with respect to our products. We may not be able to obtain product liability insurance on
acceptable terms in the future, if at all, or obtain insurance that will provide adequate coverage against potential claims. Product liability claims can be expensive to
defend and can divert the attention of management and other personnel for long periods of time, regardless of the ultimate outcome. An unsuccessful product liability
defense could exceed any insurance that we maintain and could have a material adverse effect on our business, financial condition, results of operations or our ability
to make payments under our debt obligations when due. In addition, we believe our business depends on the strong brand reputation we have developed. In the event
that our reputation is damaged, we may face difficulty in maintaining our pricing positions with respect to some of our products, which would reduce our sales and
profitability.

We also risk exposure to product liability claims in connection with products sold by businesses that we acquire. We cannot assure you that third parties that
have retained responsibility for product liabilities relating to products manufactured or sold prior to our acquisition of the relevant business, or persons from whom
we have acquired a business that are required to indemnify us for certain product liability claims subject to certain caps or limitations on indemnification, will in fact
satisfy their obligations to us with respect to liabilitics retained by them or their indemnification obligations. If those third parties become unable to or otherwise do
not
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comply with their respective obligations including indemnity obligations, or if certain product liability claims for which we are obligated were not retained by third
parties or are not subject to these indemnities, we could become subject to significant liabilities or other adverse consequences. Moreover, even in cases where third
parties retain responsibility for product liabilities or are required to indemnify us, significant claims arising from products that we have acquired could have a
material adverse effect on our ability to realize the benefits from an acquisition, could result in our reducing the value of goodwill that we have recorded in
connection with an acquisition, or could otherwise have a material adverse effect on our business, financial condition, or results of operations.

We may be subject to litigation for a variety of claims, which could adversely affect our business, financial condition or results of operations.

In addition to product liability claims and securities class action litigation, which has often been brought against a company following a decline in the market
price of its securities, we and our directors and officers may be subject to claims arising from our normal business activities. These may include claims, suits, and
proceedings involving stockholder and fiduciary matters, intellectual property, labor and employment, wage and hour, commercial and other matters. The outcome of
any litigation, regardless of its merits, is inherently uncertain. Any claims and lawsuits, and the disposition of such claims and lawsuits, could be time-consuming
and expensive to resolve, divert management attention and resources, and lead to attempts on the part of other parties to pursue similar claims. Any adverse
determination related to litigation or settlement or other resolution of a legal matter could adversely affect our business, financial condition or results of operations,
harm our reputation or otherwise negatively impact our business.

Changes in labor or employment laws could increase our costs and may adversely affect our business.

Various federal, state and international labor and employment laws govern our relationship with employees and affect operating costs. These laws include
minimum wage requirements, overtime, unemployment tax rates, workers’ compensation rates paid, leaves of absence, mandated health and other benefits, and
citizenship requirements. Significant additional government-imposed increases or new requirements in these areas could materially affect our business, financial
condition, operating results or cash flow.

In the event our employee-related costs rise significantly, we may have to curtail the number of our employees or shut down certain manufacturing facilities.
Any such actions would not only be costly but could also materially adversely affect our business.

We are subject to environmental laws that could impose significant costs on us and the failure to comply with such laws could subject us to sanctions and
material fines and expenses.

We are subject to a variety of federal, state, local, foreign and provincial environmental laws and regulations, including those governing the discharge of
pollutants into the air or water, the management and disposal of hazardous substances and wastes and the responsibility to investigate and clean up contaminated sites
that are or were owned, leased, operated or used by us or our predecessors. Some of these laws and regulations require us to obtain permits, which contain terms and
conditions that impose limitations on our ability to emit and discharge hazardous materials into the environment and periodically may be subject to modification,
renewal and revocation by issuing authorities. Fines and penalties may be imposed for non-compliance with applicable environmental laws and regulations and the
failure to have or to comply with the terms and conditions of required permits. From time to time, our operations may not be in full compliance with the terms and
conditions of our permits. The operation of manufacturing plants entails risks related to compliance with environmental laws, requirements and permits, and a failure
by us to comply with applicable environmental laws, regulations, or permits could result in civil or criminal fines, penalties, enforcement actions, third-party claims
for property damage and personal injury, requirements to clean up property or to pay for the costs of cleanup, or regulatory or judicial orders enjoining or curtailing
operations or requiring corrective measures, including the installation of pollution control equipment or remedial actions. Moreover, if applicable environmental laws
and regulations, or the interpretation or enforcement thereof, become more stringent in the future, we could incur capital or operating costs beyond those currently
anticipated.

Certain environmental laws in the United States, such as the federal Superfund law and similar state laws, impose liability for the cost of investigation or
remediation of contaminated sites upon the current or, in some cases, the former site owners or operators and upon parties who arranged for the disposal of wastes or
transported or sent those wastes to an off-site facility for treatment or disposal, regardless of when the release of hazardous substances occurred or the lawfulness of
the activities giving rise to the release. Such liability can be imposed without regard to fault and, under certain circumstances, can be joint and several, resulting in
one party being held responsible for the entire obligation. As a practical matter, however, the costs of investigation and remediation generally are allocated among the
viable responsible parties on some form of equitable basis. Liability also may include damages to natural resources. In addition, from time to time, we are notified
that we are a potentially responsible party and may have liability in connection with off-site disposal facilities. There can be no assurance that we will be able to
resolve pending and future matters relating to off-site disposal facilities at all or for nominal sums.

There is contamination at some of our current facilities, primarily related to historical operations at those sites, for which we could be liable for the
investigation and remediation under certain environmental laws. The potential for contamination also exists at other of our current or former sites, based on historical
uses of those sites. Our costs or liability in connection with potential contamination conditions at our facilities cannot be predicted at this time because the potential
existence of contamination has not been investigated or not enough is known about the environmental conditions or likely remedial requirements. Currently, with
respect to certain of our facilities, other parties with contractual liability are addressing or have plans or obligations to address those contamination conditions that
may pose a material risk to human health, safety or the environment. In addition, there may be environmental conditions currently unknown to us relating to our
prior, existing or future sites or operations or those of predecessor companies whose liabilities we may have assumed or acquired which could have a material adverse
effect on our business.

We are being indemnified, or expect to be indemnified by third parties, subject to certain caps or limitations on the indemnification, for certain environmental
costs and liabilities associated with certain owned or operated sites. We cannot assure you
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that third parties who indemnify or who are expected to indemnify us for certain environmental costs and liabilities associated with certain owned or operated sites
will in fact satisfy their indemnification obligations. If those third parties become unable to, or otherwise do not, comply with their respective indemnity obligations,
or if certain contamination or other liability for which we are obligated is not subject to these indemnities, we could become subject to significant liabilities.

We or our products could infringe on the intellectual property of others, which may cause us to engage in costly litigation and, if we are not successful, could
cause us to pay substantial damages and prohibit us from selling our products.

Third parties may assert infringement or other intellectual property claims against us based on their patents or other intellectual property claims, and we may
have to pay substantial damages, possibly including treble damages, if it is ultimately determined that our products infringe. We may have to obtain a license to sell
our products if it is determined that our products infringe upon another party’s intellectual property. We might be prohibited from selling our products before we

© obtain a license, which, if available at all, may require us to pay substantial royalties. Even if infringement claims against us are without merit, defending these types
of lawsuits takes significant time, may be expensive and may divert management attention from other business concerns.

Changes in our tax rates or exposure to additional income tax liabilities or assessments could significantly affect our profitability. In addition, audits by tax
authorifies could result in additional tax payments for prior periods.

We are subject to income taxes in the U.S. and in numerous non-U.S. jurisdictions.

Due to the potential for changes to tax laws and regulations or changes to the interpretation thereof, the ambiguity of tax laws and regulations, the subjectivity
of factual interpretations, the complexity of our intercompany arrangements, uncertainties regarding the geographic mix of earnings in any particular period, and
other factors, our estimates of effective tax rate and income tax assets and liabilities may be incorrect and our financial statements could be adversely affected. The
impact of these factors referenced in the first sentence of this paragraph may be substantially different from period to period.

In addition, the amount of income taxes we pay is subject to ongoing audits by U.S. federal, state and local tax authorities and by non-U.S. tax authorities. If
audits result in payments or assessments different from our reserves, our future results may include unfavorable adjustments to our tax liabilities and our financial
statements could be adversely affected. Any further significant changes to the tax system in the United States or in other jurisdictions (including changes in the
taxation of international income as further described below) could adversely affect our financial statements.

The market price of our common stock may fluctuate with market volatility.

The market price of our common stock has been volatile and may continue to fluctuate in response to a number of factors, some of which are beyond our
control, The stock market in general, and the market prices of stocks of industrial companies in particular, have experienced significant price volatility that has
adversely affected, and may continue to adversely affect, the market price of our common stock for reasons unrelated to our business or operating results. Broad
market fluctuations could adversely affect the market price of our common stock, which in turn could cause impairment of goodwill that could materially and
adversely impact our financial condition and results of operations.

It is not uncommon when the market price of a stock has been volatile for holders of that stock to institute securities class action litigation against the
company that issues that stock. If any of our stockholders brought such a lawsuit against us, even if the lawsuit is without merit, we could incur substantial costs
defending the lawsuit beyond any insurance coverage which we may have for such risks. Such a lawsuit could also divert the time and attention of our management.
Any of these events, as well as other circumstances discussed in these Risk Factors, may cause the market price of our common stock to fall.

Risks Related to the Regal Rexnord Merger

The pendency of our acquisition by Regal Rexnord could adversely affect our business, prospects, financial condition, and results of operations.

On October 26, 2022, we entered into the Regal Rexnord Merger Agreement with Regal Rexnord and Merger Sub, pursuant to which, and upon the terms and
subject to the conditions described therein, Merger Sub will merge with and into the Company, with the Company surviving the merger as a wholly owned subsidiary
of Regal Rexnord. Under the Regal Rexnord Merger Agreement, at the closing of the Regal Rexnord Merger, each issued and outstanding share of our common stock
(other than (i) shares owned by the Company, any subsidiary of the Company, Regal Rexnord, Merger Sub or any other subsidiary of Regal Rexnord, (ii) shares
owned by stockholders of the Company who have validly exercised their statutory rights of appraisal under the DGCL and (iii) Company Restricted Shares (as
defined in the Regal Rexnord Merger Agreement)) will be converted into the right to receive $62.00 per share in cash, without interest and subject to any required
withholding of taxes.

The pendency of the Regal Rexnord Merger could cause disruptions in and create uncertainty surrounding our business, which could have an adverse effect
on our business, prospects, financial condition, and results of operations, regardless of whether the Regal Rexnord Merger is completed. These risks to our business
include the following, all of which could be exacerbated by a delay in the completion of the Regal Rexnord Merger:

. the diversion of significant management time and resources towards the completion of the Regal Rexnord Merger;
. the impairment of our ability to attract, retain and motivate personnel, including our senior management;
. difficulties maintaining relationships with customers, distributors, suppliers and other business partners, who may defer decisions about working with

us or seek to change existing business relationships with us;
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. the inability to pursue alternative business opportunities or make appropriate changes to our business because of requirements in the Regal Rexnord
Merger Agreement that we conduct our business in the ordinary course and not engage in certain kinds of transactions or business activities prior to
the completion of the Regal Rexnord Merger; and

. litigation relating to the Regal Rexnord Merger and the costs and distractions related thereto.

The Regal Rexnord Merger may not be completed within the expected timeframe, or at all, and significant delay or the failure to complete the Regal Rexnord
Merger could adversely affect our business and the market price of our common stock.

The consummation of the Regal Rexnord Merger remains subject to customary closing conditions, including, among other things, (i) the receipt of certain
non-U.S. antitrust and foreign direct investment approvals, (ii) the absence of any judgment enacted, promulgated, issued, entered, amended or enforced by any
governmental authority of competent jurisdiction or applicable law enjoining or otherwise prohibiting the consummation of the Regal Rexnord Merger, (iii) the
absence of any law or judgment resulting in the imposition of or requiring any Burdensome Condition (as defined in the Regal Rexnord Merger Agreement) and (iv)
certain other conditions set forth in the Regal Rexnord Merger Agreement.

Many of the conditions to consummation of the Regal Rexnord Merger are not within our control or the control of Regal Rexnord or Merger Sub, and we
cannot predict when or if these conditions will be satisfied. There can be no assurance that our business, our relationships or our financial condition will not be
adversely affected, as compared to the condition prior to the announcement of the Regal Rexnord Merger, if the Regal Rexnord Merger is not consummated within
the expected timeframe, or at all. Failure to complete the Regal Rexnord Merger within the expected timeframe, or at all, could adversely affect our business and the
market price of our common stock in a number of ways, including the following:

. if the Regal Rexnord Merger is not completed within the expected timeframe, or at all, the share price of our common stock will change to the extent
that the current market price of our stock reflects assumptions regarding the completion of the Regal Rexnord Merger;
. we have incurred, and will continue to incur, significant costs, expenses and fees for professional services and other costs in connection with the Regal

Rexnord Merger, for which we may receive little or no benefit if the Regal Rexnord Merger is not completed. Many of these fees and costs will be
payable by us even if the Regal Rexnord Merger is not completed and may relate to activities that we would not have undertaken other than to
complete the Regal Rexnord Merger;

. failure to complete the Regal Rexnord Merger within the expected timeframe, or at all, may result in negative publicity and a negative impression of
us in the investment community and may lead to subsequent offers to acquire our company at a lower price or otherwise on less favorable terms to us
and our stockholders than contemplated by the Regal Rexnord Merger;

. the impairment of our ability to attract, retain and motivate personnel, including our senior management;
. difficulties maintaining relationships with customers, distributors, suppliers and other business partners; and
. upon termination of the Regal Rexnord Merger Agreement by Regal Rexnord under specified circumstances, we would be required to pay a

termination fee of $100 million.

While the Regal Rexnord Merger Agreement is in effect, we are subject to restrictions on our business activities.

The Regal Rexnord Merger Agreement includes restrictions on the conduct of our business prior to the completion of the Regal Rexnord Merger, generally
requiring us to conduct our business in the ordinary course and, to the extent consistent therewith, use commercially reasonable efforts to preserve our relationships
with customers, distributors, suppliers and others having material business dealings with us. In addition, we are subject to a variety of specified restrictions. Unless
we obtain Regal Rexnord’s prior written consent (which consent may not be unreasonably withheld, delayed or conditioned), except as specifically required by the
Regal Rexnord Merger Agreement or required by applicable law or as set forth in the confidential disclosure letter delivered by us to Regal Rexnord, we may not,
among other things and subject to certain exceptions, limitations and qualifications, incur additional indebtedness, issue additional shares of our common stock
outside of our equity incentive plans, repurchase our common stock, pay dividends other than regular quarterly cash dividends consistent with past practice, acquire
certain assets or securities, sell or dispose of certain properties or assets (including material intellectual property rights), enter into material contracts or make certain
capital expenditures. We may find that these and other contractual restrictions in the Regal Rexnord Merger Agreement delay or prevent us from responding, or limit
our ability to respond effectively to competitive pressures, industry developments and future business opportunities that may arise during such period, even if our
management believes they may be advisable. If any of these effects were to occur, it could materially and adversely impact our operating results, financial position,
cash flows or the price of our common stock.

Risks Related to Strategic Transactions

Our acquisition of businesses and strategic relationships, or our failure to successfully integrate such transactions into our business, could adversely affect our
Jutare results and the market price of our common stock.

As part of our growth strategy, we have made and expect to continue to make, acquisitions. Our continued growth may depend on our ability to identify and
acquire companies that complement or enhance our business on acceptable terms. We may not be able to identify or complete future acquisitions. We may not be able
to integrate successfully our recent and past acquisitions, including the acquisition of Nook and the Fortive Transaction, or any future acquisitions, operate any
acquired companies profitably or realize the potential benefits from these acquisitions.
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These acquisitions and strategic relationships involve a number of financial, accounting, managerial, operational, legal, compliance and other risks and
challenges, including the following, any of which could adversely affect our [uture results and the market price of our common stock:

. any acquired business, technology, service or product could under-perform relative to our expectations and the price that we paid for it, or not perform
in accordance with our anticipated timetable;

. we have in the past, and may in the future incur or agsume significant debt in connection with our acquisitions or strategic relationships;

. acquisitions or strategic relationships could cause our financial results to differ from our own or the investment community’s expectations in any given
period, or over the long-term;

. pre-closing and post-closing earnings charges could adversely impact operating results in any given period, and the impact may be substantially
different from period 1o period;

. acquisitions or strategic relationships could create demands on our management, operational resources and financial and internal control systems that
we are unable to effectively address;

J we could experience difficulty in integrating personnel, operations and financial and other controls and systems and retaining key employees and
customers;

. we may be unable to achieve cost savings or other synergies anticipated in connection with an acquisition or strategic relationship;

. we may assume by acquisition or strategic relationship unknown liabilities, known contingent liabilities that become realized, known liabilities that

prove greater than anticipated, internal control deficiencies or exposure to regulatory sanctions resulting from the acquired company’s activities. The
realization of any of these liabilities or deficiencies may increase our expenses, adversely affect our financial position or cause us to fail to meet our
public financial reporting obligations;

. in connection with acquisitions, we may enter into post-closing financial arrangements such as purchase price adjustments, earn-out obligations and
indemnification obligations, which may have unpredictable financial results;

. in connection with acquisitions, we have recorded significant goodwill and other intangible assets on our balance sheet. If we are not able to realize
the value of these assets, we may be required to incur charges relating to the impairment of these assets; and

. we may have interests that diverge from those of strategic partners and we may not be able to direct the management and operations of the strategic

relationship in the manner we believe is most appropriate, exposing us to additional risk.

See “Risk Factors — Risks Related to the Regal Rexnord Merger”.

We continually assess the strategic fit of our existing businesses and may divest or otherwise dispose of businesses that ave deemed not to fit with our strategic
plan or are not achieving the desired return on investment, and we cannot be certain that our business, operating results and financial condition will not be
materially and adversely affected.

A successful divestiture depends on various factors, including our ability to effectively transfer liabilities, contracts, facilities and employees to any purchaser,
identify and separate the intellectual property to be divested from the intellectual property that we wish to retain, reduce fixed costs previously associated with the
divested assets or business, and collect the proceeds from any divestitures. In addition, if customers of the divested business do not receive the same level of service
from the new owners, this may adversely affect our other businesses to the extent that these customers also purchase other products offered by us. All of these efforts
require varying levels of management focus and resources, which may divert our attention from other business operations. If we do not realize the expected benefits
of any divestiture transaction, our consolidated financial position, results of operations and cash flows could be negatively impacted. In addition, divestitures of
businesses involve a number of risks, including significant costs and expenses, the loss of customer relationships, and a decrease in revenues and earnings associated
with the divested business. Furthermore, divestitures potentially involve significant post-closing separation activities, which could involve the expenditure of
material financial resources and significant employee resources. In addition, we may in some cases agree to hold the other party harmless against certain losses
arising from a breach of representations or covenants, including specified environmental matters and certain income taxes arising prior to the date of acquisition,
which also could involve the expenditure of material financial resources. Any divestiture may result in a dilutive impact to our future earnings if we are unable to
offset the dilutive impact from the loss of revenue associated with the divestiture, as well as significant write-offs, including those related 1o goodwill and other
intangible assets, which could have a material adverse effect on our results of operations and financial condition.

We are required to abide by potentially significant restrictions under the Fortive Transaction Tax Matters Agreement which could limit our ability to undertake
certain corporate actions (such as the issuance of Altra common stock or the undertaking of a merger or consolidation) that otherwise could be advantageous.

To preserve the tax-free treatment to Fortive and/or its stockholders of the Distribution and certain related transactions, under the Tax Matters Agreement, we
are restricted from taking certain actions that could prevent such transactions from being tax-free. These restrictions may limit our ability to pursue certain strategic
transactions or engage in other transactions, including using Altra common stock to make acquisitions and in connection with equity capital market transactions that
might increase the value of our business.

General Risk Factors
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We are subject to tax laws and regulations in many jurisdictions and the inability to successfully defend claims from taxing authorities related to our current or
acquired businesses could adversely affect our operating results and financial position.

We conduct business in many countries, which requires us to interpret the income tax laws and rulings in each of those taxing jurisdictions. Due to the
subjectivity of tax laws between those jurisdictions as well as the subjectivity of factual interpretations, our estimates of income tax liabilities may differ from actual
payments or assessments. Claims from taxing authorities related to these differences could have an adverse impact on our operating results and financial position.
Moreover, changes to tax laws and regulations in the U.S. or other countries where we do business could have an adverse effect on our operating results and financial
position.

Global economic changes or continued volatility and disruption in global financial markets could significantly impact our customers and suppliers, weaken the
markets we serve and harm our operations and financial performance.

Global economic and financial market conditions have been weak and/or volatile in recent years, and those conditions have adversely affected our business
operations and are expected to continue to adversely affect our business. The continued impact of the COVID-19 pandemic on the global economy and inflation as a
whole will depend on future events. A weakening of current conditions or a future downturn may adversely affect our future results of operations and financial
condition. Weak, challenging or volatile economic conditions in the end markets, businesses or geographic areas in which we sell our products could reduce demand
for products and result in a decrease in sales volume for a prolonged period of time, which would have a negative impact on our future results of operations. The
recent surges in COVID-19 cases due to new variants of the virus and the resurgence of inflation brought on by labor and supply shortages may have an adverse
impact upon our business. Should these conditions persist for a prolonged period, this could result in a material adverse effect on our results of operations.

New or more stringent government regulations or standards designed to address climate change could increase our operational costs and severe weather
assaciated with a changing climate could negatively impact our operations and those of our customers and suppliers.

We are subject to domestic and foreign regulations and standards governing emissions controls which are, in part, designed to address climate change. Due to
increasing global concern over the effects of climate change, new or more stringent regulations and standards may be mandated. In addition, various stakeholders
may demand additional controls beyond what is required by such regulations or standards. Such additional regulations, standards and demands may expose us to
increased operational costs associated with compliance, data collection and disclosure, and raw material sourcing, our manufacturing operations, and the distribution
of our products may be adversely affected. Further, tighter emissions controls as a result of these actions could increase our operational costs and could lead to
disruptions in our operations as compliance is attained. Severe weather associated with a changing climate could also negatively impact our facilities, information
systems and infrastructure, as well as those of our customers and suppliers. This could disrupt supply and customer demand and negatively affect our ability to fulfill
orders, manufacture products and maintain operations. In addition, certain markets and industries which Altra serves may be negatively impacted by global trends
and market adjustment in response to a changing climate which could have an adverse impact on our financial performance. There can be no assurance that our
efforts to address these regulations, standards, or stakeholder demands will be successful or that any future investments we make in furtherance of achieving climate
change targets and goals will meet investor expectations or any regulatory or legal standards regarding sustainability performance. If we fail to sufficiently address
applicable regulations, standards and stakeholder demands or fail to achieve or improperly report on our progress toward achieving our goals and commitments to
reduce our carbon footprint or address sustainability programs and initiatives, the results could have an adverse impact on our business, results of operations and
financial condition.

Item 1B. Unresolved Staff Comments

None.

Item 2. Properties

The number, type, location and size of the materially important physical properties used by our operations as of December 31, 2022, are shown in the
following charts, by segment.

Number and Nature of Facilities Square footage
Corporate
Manufacturing Support Total Owned Leased
Power Transmission Technologies 29 8 37 1,658,940 1,272,185
Automation & Specialty 17 7 24 559,000 821,456
Corporate™ — 2 2 104,288 15,204
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Expiration dates of
Leased Facilities (in
Locations years)
North America Europe Asia Other Total Minimum Maximum
Power Transmission Technologies 15 13 3 6 37 — 9
Automation & Specialty 13 8 2 1 24 — 25
Corporate” 2 — — — 2 4 4

Corporate headquarters, shared services center, selective engineering functions and selective customer service functions.

We believe our owned and leased facilities are well-maintained and suitable for our operations.

Lr Item 3. Legal Proceedings

" 3 We are, from time to time, subject to a variety of litigation and other legal and regulatory claims incidental to our business. We cannot predict the outcome of
o

3

these lawsuits, legal proceedings and claims with certainty. Based on our experience, current information and applicable law, we do not believe that these proceedings
and claims will have a material adverse effect on our business, financial condition and results of operations.

Item 4. Mine Safety Disclosures
Not applicable.
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PART I1

Item 5. Market for Registrant’s Common Equity and Related Stockholder Matters and Issuer Purchases of Equity Securities
Market Information

Our common stock trades on the NASDAQ Global Market under the symbol “AIMC”. As of February 28, 2023, the number of holders on record of our
common stock was approximately 96.

Dividends

The Company declared and paid dividends of $0.35 per share of common stock for the year ended December 31, 2022. The Company declared and paid
dividends of $0.30 per share of common stock for the year ended December 31, 2021.

On February 1, 2023, the Company declared a dividend of $0.09 per share for the quarter ended March 31, 2023, payable on April 4, 2023 to stockholders of
record as of March 16, 2023. See Note 18 to the consolidated financial statements. The dividend will only be payable if the Regal Rexnord Merger has not closed
prior to the close of business on the record date.

Future declarations of quarterly cash dividends are subject to approval by the Board of Directors and to the Board’s continuing determination that the
declaration of dividends are in the best interest of the Company’s stockholders and are in compliance with all laws and agreements of the Company applicable to the
declaration and payment of cash dividends.

Securities Authorized for Issuance Under Equity Compensation Plans

The following table presents information concerning our equity compensation plans:

Number of Securities
Remaining Available for
Future Issuance Under

Number of Securities to Weighted-Average Equity Compensation
be Issned Upon Exercise of Exercise Price of Plans (Excluding
Outstanding Options, Outstanding Options, Securities Reflected in
Plan category Warrants and Rights Warrants and Rights Column (a)
(@) (b) ©
Equity compensation ly))lans approved
by security holders’ 1,377474% 3 — 3,776,946
Equity compensation plans not approved
by security holders n/a n/a n/a
Total 1,377474 $ — 3,776,946

@ The 2014 Omnibus Incentive Plan was approved by the Company’s stockholders at its 2014 annual meeting.

@ Represents stock options and the maximum number of shares that may be issued under performance share awards that are outstanding as of December 31,
2022 based on achievement of the highest level of each applicable performance obligation.

Issuer Repurchases of Equity Securities

On April 26, 2022, our Board of Directors approved a share repurchase program authorizing the buyback of up to $300 million of the Company's common
stock through December 31, 2024, There was no share repurchase activity during the year ended December 31, 2022,

Performance Graph

The following graph compares the cumulative total stockholder return on our common stock for the 5-year period from December 31, 2017, through
December 31, 2022, with the cumulative total return on shares of companies comprising the S&P Small
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Cap 600 Index and the S&P Small Cap 600 Capped Industrials Index in each case assuming an initia) investment of $100, assuming dividend reinvestment.

Total Shareholder Returns

Dollars

Period Ending

«==3=» Altra Industrial Motion Corp. «=Gew=S&P SmallCap 600 Capped Industrials (sector) index TR - - -S&P Small Cap 600 Index

Item 6. Reserved
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Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations
Cautionary Statement Regarding Forward-Looking Statements

This Annual Report on Form 10-K contains forward-looking statements, within the meaning of Section 27A of the Securities Act of 1933, as amended, and
Section 21E of the Securities Exchange Act of 1934, as amended, which reflect the Company’s current estimates, expectations and projections about the Company’s
future results, performance, prospects and opportunities. Forward-looking statements include, among other things, the information concerning the Company’s
possible future resulis of operations including revenue, costs of goods sold, gross margin, future profitability, future economic improvement, business and growth
strategies, financing plans, expected leverage levels, the Company’s competitive position and the effects of competition, the projected growth of the industries in
which we operate, and the Company’s ability to consummate strategic acquisitions and other transactions. In addition, all statements regarding the novel coronavirus,
or COVID-19, pandemic and the responses thereto, including the pandemic’s impact on general economic and market conditions, as well as on our business,
customers, end markets, results of operations and financial condition, as well as other statements that are not strictly historic in nature are forward looking. Forward-
looking statements include statements that are not historical facts and can be identified by forward-looking words such as “anticipate,” “believe,” “could,” “estimate,
“expect,” “intend,” “plan,” “may,” “should,” “will,” “would,” “project,” “forecast,” and similar expressions or variations. These forward-looking statements are based
upon information currently available to the Company and are subject to a number of risks, uncertainties, and other factors that could cause the Company’s actual
results, performance, prospects, or opportunities to differ materially from those expressed in, or implied by, these forward-looking statements. Important factors that
could cause the Company’s actual results to differ materially from the results referred to in the forward-looking statements the Company makes in this report include
the risks associated with:

”»

. the effects of intense competition in the markets in which we operate;

. the cyclical nature of the markets in which we operate;

. the Company’s ability to invest in new technologies and manufacturing techniques and to develop or adapt to changing technology and manufacturing
techniques;

. political and economic conditions globally, nationally, regionally, and in the markets in which we operate;

. international operations, including currency risks;

. the loss of independent distributors on which we rely;

. the accuracy of estimated forecasts of OEM customers;

. the scope and duration of the COVID-19 global pandemic and its impact on global economic systems, our employees, sites, operations, customers, and
supply chain, including the impact of the pandemic on manufacturing and supply capabilities throughout the world;

. disruption of our supply chain including the impact of the global semiconductor chip shortage;

. the disruption of the Company’s production or commercial activities;

. natural disasters, war, civil unrest, terrorism, fire, floods, tornadoes, earthquakes, hurricanes, pandemics, including, but not limited to, the COVID-19
pandemic, and the ongoing military action between Russia and Ukraine, or other matters beyond the Company’s control;

. fluctuations in the costs of raw materials used in our products;

. work stoppages and other labor issues involving the Company’s facilities or the Company’s customers;

. the Company’s ability to retain key executives;

. the Company’s ability to recruit, retain and motivate key sales, marketing or engineering personnel;

. the Company’s ability to obtain or protect intellectual property rights and avoid infringing on the intellectual property rights of others;

. unplanned repairs or equipment outages;

. failure of the Company’s operating equipment or information technology infrastructure, including cyber-attacks or other security breaches, and failure
to comply with data privacy laws or regulations;

. the Company’s ability to implement and maintain enhancements to its Enterprise Resource Planning (ERP) system;

. the Company’s exposure to renewable energy markets;

. the Company’s ability to achieve the efficiencies, savings and other benefits anticipated from our cost reduction, margin improvement, restructuring,
plant consolidation and other business optimization initiatives;

. the Company’s ability to achieve its business plans, including with respect to an uncertain economic environment;

. global economic changes and continued volatility and disruption in global financial markets;

. adverse conditions in the credit and capital markets limiting or preventing the Company’s and its customers’ and suppliers’ ability to borrow or raise
capital;

. changes in market conditions that would result in the impairment of goodwill, indefinite lived intangibles or other assets of the Company;

. any negative effects of the Company’s leverage, which could adversely affect its financial health;

. the significant operating and financial restrictions imposed by the Credit Agreement;
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. the Company’s exposure to variable interest rates and foreign currency exchange rates, including risks related to transitioning from LIBOR to a
replacement alternative reference rate and risks related to the use of hedging arrangements to manage interest rate and currency risk;

. changes in accounting rules and standards, audits, compliance with the Sarbanes-Oxley Act, and regulatory investigations;

. changes to trade policies, legislation, treaties, regulations and tariffs both in and outside of the United States;

. exposure to United Kingdom political developments, including the effect of its withdrawal from the European Union, and the uncertainty surrounding
the effect of Brexit and related negative developments in the European Union and elsewhere;

. defects, quality issues, inadequate disclosure or misuse with respect to our products and capabilities and related potential product liability claims;

. the outcome of litigation to which the Company is a party from time to time;

. changes in labor or employment laws;

. environmental laws and regulations and the Company’s failure to comply with such laws;

. tax laws and regulations in various jurisdictions to which the Company is subject and the inability to successfully defend claims from taxing
authorities related to the Company’s current or acquired businesses;

. changes in the Company’s tax rates or exposure to additional income tax liabilities or assessments, as well as audits by tax authorities;

. changes in volatility of the Company’s stock price and the risk of litigation following a decline in the price of the Company’s stock;

. the Company’s ability to successfully execute, manage and integrate key acquisitions and mergers, including the Regal Rexnord Merger, the Nook
acquisition and the Fortive Transaction;

. risks related to the Regal Rexnord Merger diverting management’s attention away from the Company’s ongoing business operations;

. the effect of the pendency of the Regal Rexnord Merger on the Company’s ability to retain and hire key personnel, its ability to maintain relationships

with its customers, suppliers and others with whom it does business, its ability to respond effectively to competitive pressures, industry developments
and [uture business opportunities, or its operating results and business generally;

. the risks associated with the Company’s ability to successfully divest or otherwise dispose of businesses that that are deemed not to fit with our
strategic plan or are not achieving the desired return on investment, :

. the Company’s debt and access to capital, credit ratings, indebtedness, and ability to raise additional capital and operate under the terms of the
Company’s debt obligations;

. restrictions relating to the tax free treatment of the Fortive Transaction; and

. other factors, risks, and uncertainties referenced in the Company’s filings with the Securities and Exchange Commission, including the “Risk Factors”

set forth in this document,

ALL FORWARD-LOOKING STATEMENTS SPEAK ONLY AS OF THE DATE OF THIS REPORT. EXCEPT AS REQUIRED BY LAW, WE
UNDERTAKE NO OBLIGATION TO PUBLICLY UPDATE OR RELEASE ANY REVISIONS TO THESE FORWARD-LOOKING STATEMENTS TO
REFLECT ANY EVENTS OR CIRCUMSTANCES AFTER THE DATE OF THIS REPORT OR TO REFLECT THE OCCURRENCE OF
UNANTICIPATED EVENTS. ALL SUBSEQUENT WRITTEN AND ORAL FORWARD-LOOKING STATEMENTS ATTRIBUTABLE TO US OR ANY
PERSON ACTING ON THE COMPANY’S BEHALF ARE EXPRESSLY QUALIFIED IN THEIR ENTIRETY BY THE CAUTIONARY STATEMENTS
CONTAINED OR REFERRED TO IN THIS SECTION AND IN OUR RISK FACTORS SET FORTH IN PART I, ITEM 1A OF THE COMPANY’S
ANNUAL REPORT ON FORM 10-K AND IN OTHER REPORTS FILED WITH THE SEC BY THE COMPANY.

The following discussion of the financial condition and results of operations of Altra Industrial Motion Corp. and its subsidiaries should be read together with
the consolidated financial statements of Altra Industrial Motion Corp. and its subsidiaries and related notes included elsewhere in the this Annual Report on Form
10-K. The following discussion includes forward-looking statements. For a discussion of important factors that could cause actual vesults to differ materially from
the results referred to in the forward-looking statements, see “Forward-Looking Statements” and “Risk Factors”. Unless the context requires otherwise, the terms
“Altra,” “Altra Industrial Motion Corp.,” “the Company,” “we,” “us” and "our” refer to Altra Industrial Motion Corp. and its subsidiaries.

The following generally discusses 2022 and 2021 items and year-to-year comparison between 2022 and 2021. Discussion of historical items and year-to-year
comparisons between 2021 and 2020 that are not included in this discussion can be found in “Management’s Discussion and Analysis of Financial Condition and
Results of Operations™ in our Annual Report on Form 10-K for the fiscal year ended December 31, 2021, filed with the SEC on February 28, 2022.

General

We are a leading global designer, producer and marketer of a wide range of electromechanical power transmission motion control (“PTMC”) products. Our
technologies are used in various motion related applications and across a wide variety of
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high-velume manufacturing and non-manufacturing processes in which reliability and precision are critical to avoid costly down time and enhance the overall
efficiency of operations.

We market our products under well recognized and established brands, which have been in existence for an average of over 90 years. We serve a diversified
group of customers comprised of over 1,000 direct original equipment manufacturers (“OEMSs”) including GE, Honeywell and Siemens, and also benefit from
established, long-term relationships with leading industrial distributors, including Applied Industrial Technologies, Grainger, and Motion Industries. Many of our
customers operate globally across a large number of industries, ranging from transportation, turf and agriculture, energy and mining to factory automation, medical
and robotics. Our relationships with these customers often span multiple decades, which we believe reflects the high level of performance, quality and service we
deliver, supplemented by the breadth of our offering, vast geographic footprint and our ability to rapidly develop custom solutions for complex customer
requirements.

On October 1, 2018, Altra consummated the Fortive Transaction and acquired the A&S Business for an aggregate purchase price of approximately $2,855.7
million, subject to certain post-closing adjustments, which consisted of $1,400.0 million of cash and debt instruments transferred to Fortive and shares of Altra
common stock received by Fortive shareholders valued at approximately $1,455.7 million. The initial accounting for the Fortive Transaction (including the allocation
of the purchase price to acquired assets and liabilities) was completed during the year ended December 31, 2019.

The Regal Rexnord Merger

On October 26, 2022, we entered into the Regal Rexnord Merger Agreement with Regal Rexnord and Merger Sub, pursuant to which, and upon the terms and
subject to the conditions described therein, Merger Sub will merge with and into the Company, with the Company surviving the merger as a wholly owned subsidiary
of Regal Rexnord, Under the Regal Rexnord Merger Agreement, at the closing of the Regal Rexnord Merger, each issued and outstanding share of our common stock
(other than (i) shares owned by the Company, any subsidiary of the Company, Regal Rexnord, Merger Sub or any other subsidiary of Regal Rexnord, (ii) shares
owned by stockholders of the Company who have validly exercised their statutory rights of appraisal under the DGCL and (iii) Company Restricted Shares (as
defined in the Regal Rexnord Merger Agreement)) will be converted into the right to receive $62.00 in cash, without interest and subject to any required withholding
of taxes. The Board of Directors of the Company has unanimously approved the Regal Rexnord Merger Agreement and, as announced in our Current Report on Form
8-K filed with the SEC on January 18, 2023, the Regal Rexnord Merger was approved by our shareholders. The consummation of the Regal Rexnord Merger is
subject to customary closing conditions and is expected to occur in the first half of 2023 and potentially in the first quarter of 2023. If the Regal Rexnord Merger
Agreement is terminated under specified circumstances, we will be required to pay Regal Rexnord a termination fee of $100 million. The Regal Rexnord Merger
Agreement also provides that, in connection with the termination of the Regal Rexnord Merger Agreement under specified antitrust related circumstances, Regal
Rexnord will be required to pay us a “reverse termination fee” of $200 million.

Critical Accounting Policies and Significant Accounting Estimates

The Company prepares its consolidated financial statements in accordance with accounting principles generally accepted in the United States of America
(“U.S. GAAP”). This requires management to make estimates and assumptions that affect reported amounts and related disclosures. The methods, estimates and
judgments we use in applying our critical accounting policies have a significant impact on the results we report in our financial statements. We evaluate our estimates
and judgments on an on-going basis. Our estimates are based upon historical experience and assumptions that we believe are reasonable under the circumstances. Our
experience and assumptions form the basis for our judgments about the carrying value of assets and liabilities that are not readily apparent from other sources. Actual
results may vary from what our management anticipates and different assumptions or estimates about the future could change our reported results.

Our significant accounting policies are discussed in Note 1 to the financial statements. We believe the following accounting policies and estimates are the
most critical in that they are important to the financial statements and they require the most difficult, subjective or complex judgments in the preparation of the
financial statements,

Inventory, Inventories are generally stated at the lower of cost or net realizable value using the first-in, first-out (FIFO) method. The cost of inventory
includes direct materials, direct labor, and production overhead. We state inventories acquired through acquisitions at their fair value at the date of acquisition based
on the replacement cost of raw materials, the sales price of the finished goods less an appropriate amount representing the expected profitability from selling efforts,
and, for work-in-process, the sales price of the finished goods less an appropriate amount representing the expected profitability from selling efforts and costs to
complete.

We periodically review our quantities of inventories on hand and compare these amounts to the historical and expected usage of each particular product or
product line. We record as a charge to cost of sales any amounts required to reduce the carrying value of inventories to net realizable value.
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We record an inventory excess and obsolescence reserve for obsolete, excess and slow-moving inventory. In calculating our inventory excess and
obsolescence reserve, we analyze historical and projected data regarding customer demand within specific product categories and make assumptions regarding
economic conditions within customer specific industries, as well as product changes. Our accounting estimate related to inventory excess and obsolescence is a
critical accounting estimate because our assumptions are based on factors that can be variable and largely beyond our control, and changes in our reserve for
inventory excess and obsolescence could materially affect our results of operations.

Business Combinations. Business combinations are accounted for at fair value. Acquisition costs are generally expensed as incurred and recorded in selling,
general and administrative expenses. The accounting for business combinations is a critical accounting estimate because it requires estimates and judgment as to
- expectations for future cash flows of the acquired business, and the allocation of those cash flows to identifiable intangible assets, in determining the estimated fair
. value for assets and liabilities acquired. The fair value assigned to tangible and intangible assets acquired and liabilities assumed are based on management’s
estimates and assumptions, as well as other information compiled by management, including valuations that utilize customary valuation procedures and techniques. If
the actual results differ from the estimates and judgments used in these estimates, the amounts recorded in the financial statements could result in a possible
impairment of the intangible assets and goodwill, or require acceleration of the amortization expense of finite-lived intangible assets.

2+ Goodwill, Intangibles and other long-lived assets.  In connection with our acquisitions, goodwill and intangible assets were identified and recorded at fair value. We
recorded intangible assets for customer relationships, trade names and trademarks, product technology, patents, and goodwill. In valuing the customer relationships,
trade names and trademarks and product technology, we utilized variations of the income approach. The income approach was considered the most appropriate
valuation technique because the inherent value of these assets is their abilily to generate current and future income. The income approach relies on historical financial
and qualitative information, as well as assumptions and estimates for projected financial information. Projected financial information is subject to risk if our estimates
are incorrect. The most significant estimate relates to our projected revenues and profitability. If we do not meet the projected revenues and profitability used in the
valuation calculations then the intangible asscts could be impaired. In determining the value of customer relationships, we reviewed historical customer attrition rates
which were determined to be approximately 1% - 12% per year. Most of our customers tend to be long-term customers with very little turnover. While we do not
typically have long-term contracts with customers, we have established long-term relationships with customers which make it difficult for competitors to displace us.
Additionally, we assessed historical revenue growth within our industry and customers’ industries in determining the value of customer relationships. The value of
our customer relationships intangible asset could become impaired if future results differ significantly from any of the underlying assumptions. This could include a
higher customer attrition rate or a change in industry trends such as the use of long-term contracts which we may not be able to obtain successfully. Customer
relationships and product technology and patents are considered finite-lived assets, with estimated lives ranging from 4 to 29 years. The estimated lives were
determined by calculating the number of years necessary to obtain 95% of the value of the discounted cash flows of the respective intangible asset.

Goodwill, trademarks and the majority of our trade names are considered indefinite lived assets. Our trade names and our trademarks identify us and
differentiate us from competitors, and therefore competition does not limit the useful life of these assets. Additionally, we believe that our trade names and
trademarks will continue to generate product sales for an indefinite period.

Accounting standards require that an annual goodwill impairment assessment be conducted at the reporting unit level using either a quantitative or qualitative
approach. The Company has determined that its Power Transmission Technologies (“PTT"”) reporting segment is comprised of three reporting units. The Company
has also determined that its A&S Business reporting segment is comprised of three reporting units.

In connection with the Company’s annual impairment review, goodwill is assessed for impairment by comparing the fair value of the reporting unit to the
carrying value. The Company’s measurement date is October 3 1st. The Company determines the fair value of its reporting units using a combination of the
discounted cash flow model as well as a market-based approach relying on the Company’s market multiples. The determination of the fair value using the discounted
cash flow model requires management to make significant estimates and assumptions related to forecasts of future revenues, profit margins, and discount rates, The
determination of the fair value using the market approach requires management to make significant assumptions related to earnings before interest, taxes,
depreciation, and amortization (EBITDA) multiples. The Company estimates future cash flows based upon historical results and current market projections,
discounted at a market comparable rate. An impairment loss would be recognized to the extent that a reporting unit’s carrying amount exceeded its deemed fair value.

Management believes the preparation of revenue and profitability growth rates for use in the long-range plan and the discount rate requires significant use of
judgment. I any of our reporting units do not meet our forecasted revenue and/or profitability estimates, we could be required to perform an interim goodwill

impairment analysis in future periods. In addition, if our discount rate increases, we could be required to perform an interim goodwill impairment analysis.
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For our indefinite lived intangible assets, mainly trademarks, we estimate the fair value by first estimating the total revenue attributable to the trademarks.
Second, we estimate an appropriate royalty rate using the return on assets method by estimating the required financial return on our assets, excluding trademarks, less
the overall return generated by our total asset base. The return as a percentage of revenue provides an indication of our royalty rate. We compared the estimated fair
value of the trademarks with the carrying value of the trademarks and did not identify any impairment as of the annual impairment date or for any of the periods
presented.

Long-lived assets, including definite-lived intangible assets are reviewed for impainment when events or circumstances indicate that the carrying amount of a
long lived asset may not be recovered. Long-lived assets are considered to be impaired if the carrying amount of the asset exceeds the undiscounted future cash flows
expected to be generated by the asset over its remaining useful life. If an asset is considered to be impaired, the impairment is measured by the amount by which the
carrying amount of the asset exceeds its fair value, and is charged to results of operations at that time.

Management continuously monitors for events and circumstances that could negatively impact the key assumptions in determining fair value. While
management believes the judgements and assumptions used in the impairment tests are reasonable, management considers it a critical accounting estimate because
different assumptions or changes in general industry and economic conditions could change the estimated fair values and, therefore, future impairment charges could
be required, which could be material to the financial statements. Refer to Note 7 for additional discussion and results of the Company’s annual impairment review.
Recent Accounting Standards

See the discussion of significant accounting policies in Note 1 of the consolidated financial statements for the year ended December 31, 2022,

Results of Operations.

Amounts in millions, except percentage data

Years Ended December 31,
2022 2021 2020

Net sales 3 1,945.5 3 1,899.8 $ 1,726.0
Cost of sales 1,252.6 1,224.4 1,103.6

Gross profit 692.9 675.4 622.4

Gross profit percentage 35.6% 35.6% 36.1%
Selling, general and administrative expenses 370.0 368.7 332.2
Impairment charges 13.2 142.4 147.5
Research and development expenses 64.1 63.9 57.8
Restructuring costs 52 3.0 74
Income from operations 240.4 974 71.5

Interest expense, net 51.5 94.5 72.1

Other non-operating (income) expense, net 0.4) 4.9) 1.4
Income before income taxes 189.3 7.8 4.0
(Benefit)/Provision for income taxes 62.3 (19.9) 29.5
Net income/(loss) $ 127.0 $ 27.7 $ (25.5)
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Segment Performance.

Amounts in millions, except percentage data

Years Ended December 31,

2022 2021 2020
Net Sales:
Power Transmission Technologies $ 985.6 $ 924.8 $ 818.6
Automation & Specialty 965.5 979.0 911.8
:J‘ Intra-segment eliminations 5.6) (4.0) 4.4)
:“‘ Net sales $ 1,945.5 3 1,899.8 3 1,726.0
;’g Income from operations:
- Segment earnings:
G Power Transmission Technologies $ 1368 § 1286 % 97.5
{,“} Automation & Specialty 136.0 (8.3) (10.4)
i Corporate (27.2) (19.9) (22)
Restructuring and consolidation costs 5.2) 3.0) (7.4)
Income from opcrations $ 2404  § 974 % 715
Year Ended December 31, 2022 Compared with Year Ended December 31, 2021
Amounts in millions, exeept percentage data Years Ended December 31,
2022 2021 Change %
Net sales $ 1,9455  § 1,899.8 % 457 2.4%

Net Sales. The increase in net sales during the year ended December 31, 2022 when compared to the year ended December 31, 2021 is primarily due to
strength across most end markets, especially the turf and garden, metals and mining, and factory automation end markets, surcharge revenue, the addition of
approximately $46.2 million of sales from Nook and price, which had a favorable impact on net sales of $79.2 million. The increase in net sales was partially offset
by the divestiture of the JVS business, which had an unfavorable impact of $141.7 million, along with changes in foreign exchange, which had an unfavorable impact
of $71.9 million for the year ended December 31, 2022.

Amounts in millions, except percentage data Years Ended December 31,

2022 2021 Change %
Gross profit $ 692.9 $ 6754 $ 17.5 2.6%
Gross profit as a percent of net sales 35.6% 35.6%

Gross profit.  Gross profit as a percentage of net sales during the year ended December 31, 2022 was flat when compared to the year ended December 31,
2021. Gross profit was negatively impacted by increasing costs associated with logistics, supply chain and labor as well as the impact from surcharge revenue used to
recover these costs with no associated margin. In addition, changes in foreign exchange had an unfavorable impact of $28.4 million. These items were offset by price,
which had a favorable impact of $79.2 million for the year ended December 31, 2022.

Amounts in millions, except percentage data Years Ended December 31,

2022 2021 Change %
Selling, general and administrative expense (“SG&A") $ 3700 § 368.7 % 1.3 04%
SG&A as a percent of net sales 19.0% 19.4%

Selling, general and administrative expenses. The increase in SG&A during the year ended December 31, 2022 when compared to the year ended December
31,2021 was primarily driven by increased transaction costs, the addition of Nook Industries, and increases in general operating costs such as travel, headcount and
merit increases. The increase in SG&A was partially offset by the JVS divestiture and the impact of foreign exchange of $14.1 million.

Amounts in millions, except percentage data Years Ended December 31,
2022 2021 Change Y

Research and development expenses (“R&D ") $ 64.1 $ 639 § 0.2 0.3%
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Research and development expenses.  The increase in R&D during the year ended December 31, 2022 when compared to the year ended December 31, 2021
was primarily due to merit increases and backfilling open positions as well as the inclusion of R&D expenses from Nook of approximately $1.1 million. The increase
in R&D expenses was partially offset by a foreign exchange impact of approximately $3.5 million and the JVS divestiture for the year ended December 31, 2022.
Refer to Note 3 for further information on the sale of the JVS business. We expect R&D costs to be approximately 2.5% - 3.5% of sales in future periods.

Amounts in millions, except percentage data Years Ended December 31,
2022 2021 Change %

Restructuring costs $ 52 % 30§ 22 73.3%

Restructuring costs. During the quarter ended September 30, 2017, we commenced a restructuring plan (“2017 Altra Plan”) as a result of Altra’s purchase of
Stromag (the “Stromag Acquisition™) and to rationalize our global renewable energy business. The actions taken pursuant to the 2017 Altra Plan included reducing
headcount, facility consolidations and the elimination of certain costs. The total 2017 Altra Plan savings are in line with our expectations. In 2022 and 2021, we did
not incur any costs as a result of the 2017 Altra Plan and we do not expect to incur any additional material costs as a result of the 2017 Altra Plan.

During 2019, we commenced a restructuring plan (“2019 Alira Plan”) to drive efficiencies, reduce the number of facilities and optimize our operating margin.
We have incurred and expect to incur expenses related to workforce reductions, lease termination costs and other facility rationalization costs. We expect to incur an
additional $1.0 - $2.0 million in restructuring expenses under the 2019 Altra Plan over the next 2 years, primarily refated to plant consolidation and headcount
reductions. We achieved savings of $2.3 million during the year ended December 31, 2022 under the 2019 Altra Plan and estimate additional future savings to be
approximately $4.0 - $5.0 million over the next 2 years. The cost savings for the year ended December 31, 2022 were recognized as improvements in SG&A and cost
of sales of approximately $1.6 million and $0.7 million, respectively.

Amounts in millions, except percentage data Years Ended December 31,
2022 2021 Change Y%e

Interest expense, net 3 515 3 945 (43.0) (45.5)%

Interest expense. The decrease in interest expense during the year ended December 31, 2022 when compared to the year ended December 31, 2021 was
primarily due to the impact of our debt refinancing in the prior year and current year debt paydowns, partially offset by higher interest rates. In 2021, in connection
with our debt refinancing, we recorded $15.4 million of non-cash interest expense due to the write-off of debt issuance costs related to the extinguishment of the 2018
Term Loan Facility (as defined below). In addition, in 2021, we reclassified the remaining balance of the unrealized loss from the termination of the interest rate swap
from accumulated other comprehensive income (loss) to interest expense of approximately $14.9 million of non-cash interest expense. We expect interest expense to
increase in 2023 due to a higher interest rate environment partially offset by additional principal payments on our debt.

Amounts in millions, except percentage data Years Ended December 31,

2022 2021 Change %
Provision/(Benefit) for income taxes $ 623 § (19.9) $§ 82.2 (413.1)%
Provision/(Benefit) for income taxes as a percent of income before
income taxes 329% (255.1)%

Provision/(Benefit) for income taxes. The provision for income tax as a percentage of income before income taxes increased during the year ended
December 31, 2022 when compared to the year ended December 31, 2021. Income tax as a percent of income before income taxes during the year ending December
31, 2021 was impacted by a $142.4 million non-cash impairment charge recorded related to the classification of the JVS business as an asset held for sale and by a
$2.8 million provision related to disallowed executive compensation. The increase in the provision for income tax as a percent of income before income taxes for the
year ended December 31, 2022 was mainly due to an expense of $10.2 million related to the JVS divestiture and a $4.1 million provision related to limited executive
compensation deduction, We expect our provision for income taxes before discrete items to be approximately 22% to 24% in future periods.

Segment Performance
Power Transmission Technologies

Net sales in the Power Transmission Technologies segment were $985.6 million in the year ended December 31, 2022, an increase of approximately $60.8
million or 6.6%, from the year ended December 31, 2021. The increase was primarily due to the broad based strength across most of our end markets, especially the
metals and mining, turf and garden and agriculture end markets, and price, which had a favorable impact on net sales for the year ended December 31, 2022 of $51.9
million. The increase in net sales was partially offset by changes in foreign exchange, which had an unfavorable impact on net sales of $39.0 million for the year
ended
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December 31, 2022. Segment operating income increased by approximately $8.2 million compared to the prior year, which was primarily driven by the increase in
net sales. This increase was partially offset by increasing costs from logistics, supply chain and labor. In addition, there was a $3.0 million non-cash impairment
charge recorded at the Company’s facility in Dessau, Germany, during the third quarter of 2022 related to the expected sale of the building, as well as restructuring
expenses related to severance costs associated with the facility closure.

Automation & Specialty

Net sales in the Automation & Specialty business segment were $965.5 million in the year ended December 31, 2022, a decrease of approximately $13.5
million from the year ended December 31, 2021. The decrease was primarily due to the loss of revenue as a result of the sale of the FVS business in April 2022 and
unfavorable changes in foreign exchange. The sale of the JVS business had an unfavorable impact of $141.7 million and changes in foreign exchange had an
unfavorable impact of $32.9 for the year ended December 31, 2022. The decrease in net sales was partially offset by continued strength in the factory automation end
market, and the inclusion of sales from the newly acquired Nook business, which were approximately $46.2 million for the year ended December 31, 2022.
Additionally, price and surcharges had a favorable impact on net sales of $76.9 million for the year ended December 31, 2022, Segment operating income increased
by approximately $144.3 million compared to the prior year primarily due to the non-cash impairment charges recorded at the JVS reporting unit related to the held

¢ for sale classification of $10.2 million and $142.4 million during the years ended December 31, 2022 and 2021, respectively. Excluding the impact of these non-cash

impairment charges in 2022 and 2021, income from operations would have increased by approximately $12.1 million for the year ended December 31, 2022 as
compared to the prior year, primarily due to the addition of Nook as well as the impact from price, partially offset by the sale of the JVS business.

Liquidity and Capital Resources
Overview

We finance our capital and working capital requirements through a combination of cash flows from operating activities and borrowings under the Revolving
Credit Facility (as defined below). At December 31, 2022, we had the ability under the Revolving Credit Facility to borrow an additional $730.9 million subject to
satisfying customary conditions. We expect that our primary ongoing requirements for cash will be for working capital, debt service, capital expenditures,
acquisitions, pensions, dividends and share repurchases.

We believe, based on current and projected levels of cash flows from operating activities, together with our ability to borrow under the Revolving Credit
Facility (as defined herein), we have sufficient liquidity to meet our short-term and long-term needs to make required payments of interest on our debt, make
amortization payments under the Credit Facilities (as defined herein), fund our operating needs, fund working capital and capital expenditure requirements and
comply with the financial ratios in our debt agreements. In the event additional funds are needed for operations, we could attempt to obtain new debt and/or refinance
existing debt, or altempt to raise capital in the equity markets. There can be no assurance, however, that additional debt or equity financing will be available on
commercially acceptable terms, if at all.

Notes

On September 26, 2018, Stevens Holding Company, Inc., a wholly owned subsidiary of the Company (“Stevens Holding™), announced the pricing of $400
million aggregale principal amount of Stevens Holding’s 6.125% senior notes due 2026 (the “Notes”) in a private debt offering pursuant to Rule 144A and Regulation
S under the Securities Act of 1933 (the “Private Placement™). On October 1, 2018, the Private Placement closed, and Stevens Holding sold $150 million aggregate
principal amount of the Notes (the “Primary Notes”) and an unaffiliated selling securityholder sold $250 million aggregate principal amount of the Notes (the
“Sclling Securityholder Notes”). The Notes will mature on October 1, 2026. Interest on the Notes accrues from October 1, 2018, and the first interest payment date
on the Notes was April 1, 2019. The Notes may be redeemed at the option of Stevens Holding on or after October 1, 2023, in the manner and at the redemption prices
specified in the indenture governing the Notes, plus accrued and unpaid interest thereon, if any, to, but excluding, the date of redemption. The Notes are gnaranteed
on a senior unsecured basis by Altra and certain of its domestic subsidiaries.

The unaffiliated selling securityholder received the Selling Securityholder Notes from Fortive prior to the closing of the Private Placement in exchange for
certain outstanding Fortive debt held or acquired by the unaffiliated selling securityholder. Stevens Holding used the net proceeds of the Primary Notes to fund a
dividend payment to Fortive prior to the consummation of the A&S Merger, and Stevens Holding did not receive any proceeds from the sale of the Selling
Securityholder Notes.
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2021 Altra Credit Agreement

On November 17, 2021, the Company entered into a new Credit Agreement (the “Credit Agreement” or the "Altra Credit Agreement”) with certain
subsidiaries of the Company (together with the Company, the “Borrowers”) , the lenders party to the Credit Agreement from time to time (collectively, the
“Lenders”), Bank of Montreal as administrative agent (the “Administrative Agent”), as sustainability structuring agent and collateral agent thereunder, and under the
security and guarantee documents for the Lenders, and BMO Capital Markets Corp., Citizens Bank, N.A., JPMorgan Chase Bank, N.A., and Wells Fargo Securities,
LLC as joint lead arrangers and joint bookrunners. Pursuant to the Credit Agreement, the Lenders made available to the Borrowers a term loan facility of $400.0
million (the “Term Loan Facility” or "Term Loan" or “Term Loan A”) and a revolving credit facility of $1,000.0 million (the “Revolving Credit Facility” or
"Revolver", and together with the Term Loan Facility, the “Credit Facilities). The aggregate proceeds of the Credit Facilities were used to repay in full and
extinguish all outstanding indebtedness for borrowed money under the 2018 Credit Agreement. The amounts available under the Credit Facilities are to be available
for general corporate purposes and to repay existing indebtedness. The stated maturity of both of the Credit Facilities is November 17, 2026, and there are scheduled
quarterly principal payments due on the outstanding amount of the Term Loan Facility.

The Credit Facilities are guaranteed on a senior secured basis by certain direct and indirect domestic subsidiaries of the Company (each a “Guarantor” and
collectively the “Guarantors”; the Guarantors collectively with the Borrowers, the “Loan Parties™).

The amounts available under the Revolving Credit Facility may be drawn upon in accordance with the terms of the Credit Agreement. All amounts
outstanding under the Credit Facilities are due on the stated maturity or such earlier time, if any, required under the Credit Agreement. The amounts owed under
either of the Credit Facilities may be prepaid at any time, subject to usual notification and breakage payment provisions. Interest on the amounts outstanding under
the Credit Facilities is calculated using either a Base Rate or Eurocurrency Rate, plus the applicable margin. The applicable margins for Eurocurrency Loans are
between 1.000% to 1.750%, and for Base Rate Loans are between 0.000% and 0.750%. The amounts of the margins are calculated based on the Total Leverage Ratio
(as defined in the Credit Agreement). A portion of the Revolving Credit Facility may be used for the issuance of letters of credit, and a portion of the amount of the
Revolving Credit Facility is available for borrowings in certain agreed upon foreign currencies. The interest rate on the Credit Facilities was 5.446% at December 31,
2022,

Revolving borrowings and issuances of letters of credit under the Revolving Credit Facility are subject to the satisfaction of customary conditions, including
the accuracy of representations and warranties and the absence of defaults.

The Credit Agreement contains usual and customary representations and warranties, usual and customary affirmative and negative covenants and restrictions,
which among other things, will require the Borrowers to provide certain financial reports to the Lenders, require the Borrowers to maintain certain financial
covenants relating to consolidated leverage and interest coverage, and limit the ability of the Company and its subsidiaries to incur or guarantee additional
indebtedness, pay dividends or make other equity distributions, purchase or redeem capital stock or debt, make certain investments, sell assets, engage in certain
transactions, and effect a consolidation or merger. The obligations of the borrowers of the Credit Facilities under the Credit Agreement may be accelerated upon
customary events of default, including non-payment of principal, interest, fees and other amounts, inaccuracy of representations and warranties, violation of
covenants, cross default and cross acceleration, voluntary and involuntary bankruptcy or insolvency proceedings, inability to pay debts as they become due, material
judgments, ERISA events, actual or asserted invalidity of security documents or guarantees and change in control.

Pursuant to the Credit Agreement, on November 17, 2021, the Loan Parties and the Administrative Agent entered into a Guarantee and Collateral Agreement
(the “Guarantee and Collateral Agreement”), pursuant to which each Loan Party pledges, assigns and grants to the Administrative Agent, on behalf of and for the
ratable benefit of the Lenders, a security interest in all of its right, title and interest in, to and under all personal property, whether now owned by or owing to, or after
acquired by or arising in favor of such Loan Party (including under any trade name or derivations), and whether owned or consigned by or to, or leased from or to,
such Loan Party, and regardless of where located, except for specific excluded personal property identified in the Guarantee and Collateral Agreement (collectively,
the “Collateral”). Notwithstanding the foregoing, the Collateral does not include, among other items, more than 65% of the capital stock of the first tier foreign
subsidiaries of the Company. The Guarantee and Collateral Agreement contains other customary representations, warranties and covenants of the parties.

In connection with the Guarantee and Collateral Agreement, certain of the Loan Parties delivered a Patent Security Agreement and a Trademark Security
Agreement in favor of the Administrative Agent pursuant to which each of the Loan Parties signatory thereto pledges, assigns and grants to the Administrative Agent,
on behalf of and for the ratable benefit of the Lenders, a security interest in all of its right, title and interest in, to and under all registered patents, patent applications,
registered trademarks and trademark applications owned by such Loan Parties.

2018 Altra Credit Agreement

On October 1, 2018, the Company entered into a Credit Agreement (the “2018 Credit Agreement”) with certain subsidiaries of Altra, JPMorgan Chase Bank,
N.A., as administrative agent and collateral agent, and a syndicate of lenders. The 2018 Credit
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Agreement provided for a seven-year senior secured term loan to the Company in an aggregate principal amount of $1,340.0 million (the “2018 Term Loan Facility™)
and a five-year senior secured revolving credit facility available to the Company and certain of its subsidiaries in an aggregate committed principal amount of $300.0
million (the “2018 Revolving Credit Facility” and together with the 2018 Term Loan Facility, the “2018 Credit Facilities™). The initial proceeds of the 2018 Term
Loan Facility were used to (i) consummate the Direct Sales, (ii) repay in full and extinguish all outstanding indebtedness for borrowed money under the Company’s
previous credit agreement and (iii) pay certain fees, costs, and expenses in connection with the consummation of the Fortive Transaction. Any proceeds of the 2018
Term Loan Facility not so used could be used for general corporate purposes and the proceeds of the 2018 Revolving Credit Facility were used for working capital
and general corporate purposes.

On November 17, 2021, in connection with the new Credit Agreement, the 2018 Credit Agreement was terminated and all outstanding indebtedness for
borrowed money thereunder was repaid in full.

& Borrowings

e Below is a summary of borrowings as of December 31, 2022 and 2021, respectively:

g:«‘: Amounts in millions

) Years Ended December 31,

2022 2021

Debt:
Term loan $ 390.0 $ 400.0
Revolver 265.0 605.0
Notes 383.7 400.0
Mortgages and other 7.2 9.2
Finance leases 0.3 0.1
Total gross debt b 1,046.2 $ 1,414.3

Below is a reconciliation of net debt for the year ended December 31, 2022 and 2021, respectively:

Amounts in millions
Years Ended December 31,

2022 2021
Total gross debt $ 1,046.2 $ 1,414.3
Cash (208.9) (246.1)
Net Debt 3 837.3 $ 1,168.2

Cash and Cash Equivalents

The following is a summary of our cash balances and cash flows (in millions) as of and for the years ended December 31, 2022 and 2021, respectively.

2022 2021 Change
Cash and cash equivalents at the beginning of the year $ 246.1 $ 2544 $ (8.3)
Cash flows provided by operating activities 125.0 217.0 (92.0)
Cash flows provided by (used in) in investing activities 253.1 (163.6) 416.7
Cash flows used in financing activities (395.7) (52.5) (343.2)
Effect of exchange rate changes on cash and cash equivalents (19.6) 9.2) (10.4)
Cash and cash equivalents at the end of the year $ 208.9 3 246.1 3 (37.2)

Cash Flows for 2022

Net cash provided by operating activities was approximately $125.0 million for the year ended December 31, 2022, a decrease of approximately $92.0 million
as compared to the prior year. The decrease in net cash provided was primarily due to unfavorable changes in trade receivables and accounts payable and accrued
liabilities of approximately $73.0 million.

Net cash provided by investing activities was approximately $253.1 million for the year ended December 31, 2022, an increase of approximately $416.7
million as compared to the prior year. The increase in net cash provided was primarily due to cash received for the sale of the JVS business of $321.7 million in 2022
compared to cash paid for the purchase of Nook Industries for $125.2 million in 2021, partially offset by increased property, plant and equipment purchases, a
noncontingent purchase price holdback of $8.2 million related to the acquisition of Nook Industries that was released in January 2022, as well as an additional
investment in MTEK Industry AB.
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Net cash used in financing activities was approximately $395.7 million for the year ended December 31, 2022, an increase of approximately $343.2 million as
compared to the prior year. The increase in net cash used was primarily due to increased debt paydowns of approximately $226.4 million when compared to the prior
year. The proceeds from the sale of the JVS business were primarily used for payments on our Revolving Credit Facility.

We intend to use our remaining cash and cash equivalents and cash flow from operations to provide for our working capital needs, to fund potential future
acquisitions, to service our debt, including principal payments, for capital expenditures, for pension funding, and to pay dividends to our stockholders. As of
December 31, 2022, we have approximately $161.1 million of cash and cash equivalents held by foreign subsidiaries. We believe our future operating cash flows will
be sufficient to meet our future operating and investing cash needs. Furthermore, the existing cash balances and the availability of additional borrowings under our
Altra Credit Facilities provide additional potential sources of liquidity should they be required.

Capital Expenditures

We made capital expenditures of approximately $55.9 million and $40.6 million in the years ended December 31, 2022 and 2021, respectively. The increase
in capital expenditures during 2022 was primarily due to building improvements at several of our locations. These capital expenditures will support on-going
business needs.

Long-Term Cash Requirements

Our cash requirements greater than twelve months include payments related to our debt obligations and operating and finance leases. Refer to Note 11 Long-
Term Debt and Note 4 Lease Accounting in the Notes to Consolidated Financial Statements for further detail of our contractual obligations and the timing of expected
future payments.

From time fo time, we may have cash funding requirements associated with our pension plans. As of December 31, 2022, there were no funding requirements
for 2023 to 2027. These amounts are based on actuarial assumptions and actual amounts could be materially different.

We may be required to make cash outlays related to our unrecognized tax benefits. However, due to the uncertainty of the timing of future cash flows
associated with our unrecognized tax benefits, we are unable to make reasonably reliable estimates of the period of cash settlement, if any, with the respective taxing
authorities.

Stock-based Compensation

The 2014 Omnibus Incentive Plan (the “2014 Plan™) was approved by the Company's stockholders at its 2014 annual meeting. The 2014 Plan provides for
various forms of stock-based compensation to our directors, executive personnel and other key employees and consultants. Under the 2014 Plan, the total number of
shares of common stock available for delivery pursuant to the grant of awards (“Awards”) was originally 750,000. Shares of our common stock subject to Awards or
grants awarded under our prior 2004 Equity Incentive Plan and outstanding as of the effective date of the 2014 Plan (except for substitute awards) that terminate
without being exercised, expire, are forfeited or canceled, are exchanged for Awards that did not involve shares of common stock, are not issued on the stock
settlement of a stock appreciation right, are withheld by the Company or tendered by a participant (either actually or by attestation) to pay an option exercise price or
to pay the withholding tax on any Award, or are settled in cash in lieu of shares will again be available for Awards under the 2014 Plan. An amendment to the 2014
Plan to, among other things, make an additional 2,200,000 shares of common stock available for grant under the 2014 Plan was approved by the Company’s
stockholders at the special meeting of stockholders on September 4, 2018. An additional amendment to the 2014 Plan to, among other things, make an additional
3,000,000 shares of common stock available for grant under the 2014 Plan was approved by the Company’s stockholders at its 2020 annual meeting of stockholders
on April 28, 2020.

As of December 31, 2022, there were 562.1 thousand shares of unvested restricted stock outstanding under the 2014 Plan. The remaining compensation cost
to be recognized through 2024 is $19.9 million. Based on the stock price at December 30, 2022, of $59.75 per share, the intrinsic value of these awards as of
December 31, 2022, was $33.6 million.

Income Taxes

We are subject to taxation in multiple jurisdictions throughout the world. Our effective tax rate and tax liability will be affected by a number of factors, such
as the amount of taxable income in particular jurisdictions, the tax rates in such jurisdictions, tax treaties between jurisdictions, the extent to which we transfer funds
between jurisdictions and repatriate income, and changes in law. Generally, the tax liability for each legal entity is determined either (a) on a non-consolidated and
non-combined basis or (b) on a consolidated and combined basis only with other eligible entities subject to tax in the same jurisdiction, in either case without regard
to the taxable losses of non-consolidated and non-combined affiliated entities. As a result, we may pay income taxes to some jurisdictions even though on an overall
basis we incur a net loss for the period.
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Seasonality

General cconomic conditions impact our business and financial results, and certain of our businesses experience seasonal and other trends related to the
industries and end markets that they serve. For example, sales to OEMs are often stronger immediately preceding and following the launch of new products. In
addition, we experience seasonality in our turf and garden business. As our large OEM customers prepare for the spring season, our shipments generally start
increasing in December, peak in February and March, and begin to decline in April and May. This allows our customers to have inventory in place for the peak
consumer purchasing periods for turf and garden products. The June-through-November period is typically the low season for us and our customers in the turf and
garden market. Seasonality is also affected by weather and the level of housing starts. However, as a whole, we are not subject to material seasonality.

¢ Inflation

oy Inflation can affect the costs of goods and services we use. The majority of the countries that are of significance to us, from either a manufacturing or sales
U= viewpoint, have experienced rising inflation, and there can be no assurance that inflation will moderate in future periods. The competitive environment in which we
% operate inevitably creates pressure on us to provide our customers with cost-effective products and services.

Item 7A. Quantitative and Qualitative Disclosures About Market Risk

We are exposed to various market risk factors such as fluctuating interest rates, changes in foreign currency rates and changes in commeodity prices. At
present, we do not utilize any other derivative instruments to manage these risks.

Currency translation. 'We are exposed to market risk from changes in foreign currency exchange rates primarily in connection with our foreign subsidiaries.
The results of operations of our foreign subsidiaries are translated into U.S. Dollars at the average exchange rates for each period concerned. The balance sheets of
foreign subsidiaries are translated into U.S. Dollars at the exchange rates in effect at the end of each period. Any adjustments resulting from the translation are
recorded as other comprehensive income. For the year ended December 31, 2022, approximately 42.1% of our revenues and approximately 44.1% of our total
operating income were denominated in foreign currencies.

We have performed a sensitivity analysis assuming a hypothetical 10% adverse movement in foreign currency exchange rates from the quoted foreign
currency exchange rates at December 31, 2022. As of December 31, 2022, the analysis indicated that such an adverse movement would cause our revenues and
operating income to fluctuate by approximately 4.2% and 4.4%, respectively.

Currency transaction exposure. Currency transaction exposure arises where actual sales, purchases and financing transactions are made by a business or
company in a currency other than its own functional currency. Any transactional differences at an international location are recorded in net income on a monthly
basis. From time to time, the Company may enter into contractual derivative arrangements to manage changes in market conditions, related foreign currency
exposure and occasionally on commodity prices.

Interest rate risk. 'We arc subject to market exposurc to changes in interest rates on some of our financing activities. This exposure relates to borrowings
under our Altra Credit Facilities that are subject to variable interest rates. Interest on the amounts outstanding under the credit facilities is calculated using the
Eurodollar rate, plus the applicable margin. As of December 31, 2022, we had $655.0 million in borrowings under our Altra Credit Facilities. A hypothetical change
in interest rates of 1% on our outstanding variable rate debt would increase our annual interest expense by approximately $6.6 million.

Commodity price exposure. 'We have exposure to changes in commodity prices principally related to metals including steel, copper and aluminum. We
primarily manage our risk associated with such increases through the use of surcharges or general pricing increases for the related products. We do not engage in the
use of financial instruments to hedge our commodities price exposure.
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Item 8. Financial Statements and Supplementary Data
REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the Stockholders and the Board of Directors of Altra Industrial Motion Corp.

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Altra Industrial Motion Corp. and subsidiaries (the "Company") as of December 31, 2022, and
2021, the related consolidated statements of operations, comprehensive income, stockholders' equity, and cash flows, for each of the three years in the period ended
December 31, 2022, and the related notes and the financial statement schedule listed in the Index at Item 15 (collectively referred to as the "financial statements"). In
our opinion, the financial statements present fairly, in all material respects, the financial position of the Company as of December 31, 2022, and 2021, and the results
of its operations and its cash flows for each of the three years in the period ended December 31, 2022, in conformity with accounting principles generally accepted in
the United States of America.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) (PCAOB), the Company's internal
control over financial reporting as of December 31, 2022, based on criteria established in Internal Control — Integrated Framework (2013) issued by the Committee
of Sponsoring Organizations of the Treadway Commission and our report dated March 1, 2023, expressed an unqualified opinion on the Company's internal control
over financial reporting,

Basis for Opinion

These financial statements are the responsibility of the Company's management. Our responsibility is to express an opinion on the Company's financial statements
based on our audits. We are a public accounting firm registered with the PCAOB and are required to be independent with respect to the Company in accordance with
the U.S. federal securities laws and the applicable rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audit to obtain reasonable assurance
about whether the financial statements are free of material misstatement, whether due to error or fraud. Our audits included performing procedures to assess the risks
of material misstatement of the financial statements, whether due to error or fraud, and performing procedures that respond to those risks. Such procedures included
examining, on a test basis, evidence regarding the amounis and disclosures in the financial statements. Our audits also included evaluating the accounting principles
used and significant estimates made by management, as well as evaluating the overall presentation of the financial statements. We believe that our audits provide a
reasonable basis for our opinion.

Critical Audit Matter

The critical audit matter communicated below is a matter arising from the current-period audit of the financial statements that was communicated or required to be
communicated to the audit committee and that (1) relates to accounts or disclosures that are material to the financial statements and (2) involved our especially
challenging, subjective, or complex judgments. The communication of critical audit matters does not alter in any way our opinion on the financial statements, taken
as a whole, and we are not, by communicating the critical audit matter below, providing a separate opinion on the critical audit matter or on the accounts or
disclosures to which it relates.

Goodwill —Portescap Reporting Unit — Refer to Notes 1 and 7 to the financial statements
Critical Audit Matter Description

The Company’s evaluation of goodwill for impairment involves the comparison of the fair value of each reporting unit to its carrying value. The Company
determines the fair value of its reporting units using the discounted cash flow model and for the Portescap reporting unit, the Company also used the market
approach. The determination of the fair value using the discounted cash flow model requires management to make significant estimates and assumptions related to
forecasts of future revenues, profit margins, and discount rates. The determination of the fair value using the market approach requires management to make
significant assumptions related to earnings before interest, taxes, depreciation, and amortization (EBITDA) and revenue multiples, The goodwill balance was $1.5
billion as of December 31, 2022, of which $162 million was allocated to the Portescap reporting unit. The fair value of the Portescap reporting unit exceeded the
carrying value by less than 10% as of the annual goodwill impairment date and, therefore, no impairment was recognized. All other reporting units had fair values
that exceed their carrying value by 10% or more, as of the annual goodwill impairment date.
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Given the significant estimates and assumptions management makes to estimate the fair value of the Portescap reporting unit and the sensitivity of Portescap
operations to changes in certain markets, performing audit procedures to evaluate the reasonableness of management’s estimates and assumptions related to forecasts
of future revenues, profit margins, EBITDA and revenue multiples, and the selection of the discount rate for Portescap required a high degree of auditor judgment and
an increased extent of effort, including the need to involve our fair value specialists.

How the Critical Audit Matter Was Addressed in the Audit

Our audit procedures related to the forecasts of future revenues, profit margins, and EBITDA and revenue multiples (“forecasts”), and the selection of the discount
rate for the Portescap reporting unit included the following, among others:

. We tested the effectiveness of controls over management’s goodwill impairment evaluation, including those over the determination of the fair value of
Portescap, such as controls related to management’s forecasts and selection of the discount rate.

. We evaluated management’s ability to accurately forecast by comparing actual results to management’s historical forecasts.

. We evaluated the reasonableness of management’s forecasts by comparing the forecasts to (1) historical results, (2) internal communications to

management and the Board of Directors, and (3) external information.

’ With the assistance of our fair value specialists, we evaluated the discount rate, including testing the underlying source information and the
mathematical accuracy of the calculations, and developing a range of independent estimates and comparing those to the discount rate selected by
management.

. With the assistance of our fair value specialists, we evaluated the EBITDA and revenue multiples, including testing the underlying source information

and mathematical accuracy of the calculations, and comparing the multiples selected by management to its guideline companies.

/s/ Deloitte & Touche LLP

Boston, Massachusetts
March 1, 2023

We have served as the Company's auditor since 2009.
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ALTRA INDUSTRIAL MOTION CORP.
Consolidated Balance Sheets

Amounts in millions, except share and per share amounts

Years Ended December 31,

2022 2021
ASSETS
Current assets:
Cash and cash equivalents $ 208.9 $ 246.1
Trade receivables, less allowance for credit losses of $4.5 and $4.1 million at December 31, 2022 and
2021, respectively 244.6 2245
Inventories 338.9 267.8
Income tax receivable 8.9 11.7
Assets held for sale — 3773
Prepaid expenses and other current assets 35.1 40.4
Total current assets 836.4 1,167.8
Property, plant and equipment, net 275.1 275.8
Intangible assets, net 970.4 1,057.2
Goodwill 1,524.5 1,564.0
Deferred income taxes 7.5 2.3
Other non-current assets 21.3 135
Operating lease right of use assets 414 50.0
Total assets $ 3,676.6 $ 4,130.6
LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:
Accounts payable $ 165.8 $ 173.3
Accrued payroll 67.9 81.8
Accruals and other current liabilities 88.4 77.0
Income tax payable 224 6.0
Current portion of long-term debt 20.4 11.1
Liabilities held for sale — 53.0
Operating lease liabilities 12.4 143
Total current liabilities 3773 416.5
Long-term debt, net of current portion 1,024.1 1,401.0
Deferred income taxes 216.8 250.5
Pension liabilities 17.3 29.9
Long-term taxes payable 1.8 2.7
Other long-term liabilities 6.3 7.3
Operating lease liabilities, net of current portion 30.6 37.6
Stockholders’ equity:
Common stock ($0.001 par value, 120,000,000 shares authorized, 65,279,961 and
64,923,539 shares issued and outstanding at December 31, 2022 and 2021, respectively) 0.1 0.1
Additional paid-in capital 1,727.6 1,718.4
Retained earnings 381.7 277.6
Accumulated other comprehensive loss (107.0) (11.0)
Total stockholders’ equity 2,002.4 1,985.1
Total liabilities and stockholders’ equity § 3,676.6  § 4,130.6

The accompanying notes are an integral part of these consolidated financial statements.
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ALTRA INDUSTRIAL MOTION CORP.

Consolidated Statements of Operations
Amounts in millions, except per share data

Years Ended December 31,

2022 2021 2020
Net sales $ 1,945.5 $ 1,899.8 $ 1,726.0
Cost of sales 1,252.6 1,224.4 1,103.6
_ Gross profit 692.9 675.4 622.4
Operating cxpenscs:
Selling, general and administrative expenses 370.0 368.7 332.2
Impairment charges 13.2 142.4 147.5
Research and development expenses 64.1 63.9 57.8
Restructuring costs 5.2 3.0 74
452.5 578.0 544.9
Income from operations 240.4 974 71.5
Other non-operating income and expense:
Interest expense, net 51.5 94.5 72.1
Other non-operating (income)/expense, net (0.4) “4.9) 1.4
51.1 89.6 73.5
Income before income taxes 189.3 7.8 4.0
Provision/(benefit) for income taxes 62.3 (19.9) 29.5
Net income/(loss) 3 1270 § 277 % (25.5)
Weighted average shares, basic 65.1 64.8 64.6
Weighted average shares, diluted 65.4 65.4 64.6
Net income/(loss) per share:
Basic $ 1.95 $ 0.43 $ (0.39)
Diluted $ 1.94 $ 0.42 $ 0.39)
Cash dividend declared per share $ 0.35 $ 0.30 $ 0.31

The accompanying notes are an integral part of these consolidated financial statements.
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ALTRA INDUSTRIAL MOTION CORP.

Consolidated Statements of Comprehensive Income
Amounts in millions, except per share data

Years Ended December 31,

2022 2020
Net income/(loss) $ 1270  § 27.7 25.5)
Other comprehensive income:

Change in fair value of interest rate swap, net of tax — — (11.9)
Reclassification of interest rate swap, net of tax — 21.5 6.9

Pension & other postretirement benefit obligation adjustment, net of tax 74 33 2.6)
Reclassification adjustment of pension plan, net of tax 0.1 0.6 0.4
Change in fair value of net investment hedge, net of tax — — 312
Foreign currency translation adjustment (103.5) (57.5) 87.0
Total other comprehensive (loss)/income: (96.0) 32.1) 111.0
Total comprehensive (loss)/income $ 310 8 (44) 85.5

The accompanying notes are an integral part of these consolidated financial statements.
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ALTRA INDUSTRIAL MOTION CORP.

Consolidated Statements of Stockholders’ Equity
Amounts in millions, except per share data

Accumulated
Additional Other
Common Paid Retained Comprehensive
Stock Shares in Capital Earnings Income (Loss) Total

Balance at Januvary [, 2020 $ 0.1 64.2 $ 1,696.7 $ 3154 $ (89.9) 1,922.3

Stock-based compensation and vesting of restricted stock - 0.5 9.3 o — 9.3
P Net loss — e — (25.5) — (25.5)
s Dividends declared, $0.31 per share — — — (204) — (20.4)

Total comprehensive income, net of tax — — — — 111.0 111.0

¢ Balance at December 31, 2020 $ 0.1 64.7 $ 1,706.0 S 269.5 $ 21.1 1,996.7

“ Stock-based compensation and vesting of restricted stock — 0.1 10.2 — — 10.2

Issuance of common stock upon exercise of options — 0.1 22 — — 22

Net income — — — 27.7 — 27.7
Dividends declared, $0.30 per share — — — (19.6) — (19.6)
.+ Total comprehensive loss, net of tax — — — — (32.1) (32.1)

" Balance at December 31, 202 3 0.1 64.9 $ 1,718.4 $ 277.6 3 (11.0) 1,985.1

Stock-based compensation and vesting of restricted stock — 0.4 9.2 — — 9.2

Net income — — — 127.0 — 127.0
Dividends declared, $0.35 per share — — — (22.9) — (22.9)
Total comprehensive loss, net of tax — — — — (96.0) (96.0)

Balance at December 31, 2022 $ 0.1 653 % 1,7276 % 3817 § (107.0) 2,002.4

The accompanying notes are an integral part of these consolidated financial statements,
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ALTRA INDUSTRIAL MOTION CORP.

Consolidated Statements of Cash Flows
Amounts in millions

Years Ended December 31,

2022 2021 2020
Cash flows from operating activities
Net income/(loss) $ 127.0 $ 27.7 $ (25.5)
Adjustments to reconcile net income/(loss) to net cash flows:
Depreciation 39.0 51.9 578
Amortization of intangible assets 55.2 70.4 69.8
Amortization of deferred financing costs 1.0 4.0 4.6
Loss on foreign currency, net 1.8 1.5 1.2
Accretion of debt discount 0.2 04 0.5
Non-cash amortization of interest rate swap expense — 25.7 9.0
Impairment charges 13.2 142.4 147.5
Payment for interest rate swap settlement — — (34.7)
Unrealized gain on investment in MTEK Industry AB 0.7) — —
Loss {gain) on disposals and other 0.3 (0.3) 0.7
Loss on extinguishment of debt — 154 —
Loss on debt redemption 0.1 — —
Benefit for deferred taxes (32.1) (82.1) (28.3)
Stock based compensation 15.3 15.7 132
Amortization of inventory fair value adjustment 2.4 — —
Changes in assets and Habilities, net of assets acquired:
Trade receivables 37.6) 44 10.6
Inventorics (79.0) 67.4) 19.0
Accounts payable and accrued liabilities 6.0 37.0 18.8
Other current assets and liabilities 19.5 (22.4) 4.5)
Other operating assets and liabilities (6.6) (1.3) 2.8
Net cash provided by operating activities 125.0 217.0 262.5
Cash flows from investing activities
Purchase of property, plant and equipment (55.9) (40.6) (33.7)
Proceeds from sale of property — 22 —_
Proceeds from sale of JVS business 3217 — —_
Proceeds from cross currency interest rate swap settlement — —_ 56.2
Investment in MTEK Industry AB 4.6) — (5.0)
Acquisition of Nook Industries, net of cash acquired @81 (125.2) —
A&S Busi quisition purchase price adj — — (1.9)
Net cash provided by (used in) investing activities 253.1 (163.6) 15.6
Cash flows from financing activities
Payments of debt issuance costs — 3.7) —
Payments on Term Loan B Facility — (1,030.0) (160.0)
Payments on Revolving Credit Facility (355.0) (5.0) (100.0)
Payments on Term Loan A Facility (10.0) — —
Botrowing under Term Loan A Facility —_ 400.0 —
Borrowing under Revolving Credit Facility 15.0 610.0 100.0
Repurchase of Notes (16.4) — —
Dividend payments (22.3) (18.3) (27.8)
Payments of equipment, working capital notes, mortgages and other debt (1.1) 5.9) {1.5)
Proceeds from equipment, working capital notes, mortgages and other debt 02 3.7 —
Shares surrendered for tax withholding 6.1) (5.5) (3.9)
Proceeds from i of stock upon ise of options — 22 -
Net cash used in financing activities (395.7) (52.5) (193.2)
Effect of exchange rate changes on cash and cash equivalents (19.6) (9.2) 2.2
Net change in cash and cash equivalents (37.2) (8.3) 87.1
Cash and cash equivalents at beginning of year 246.1 254.4 167.3
Cash and cash equivalents at end of year $ 2089 $ 246.1 3 2544
Cash paid during the year for:
Interest paid on borrowings $ 504 3 49.3 $ 58.1
Income taxes paid 85.1 823 61.7
Non-cash Financing and Investing:
Nook Industries purchase price holdback $ —_ $ 8.2 $ —_
Acquisition of property, plant and equipment included in accounts payable 2.7 6.8 43

The accompanying notes are an integral part of these consolidated financial statements
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ALTRA INDUSTRIAL MOTION CORP.

Notes to Consolidated Financial Statements
Amounts in millions (unless otherwise noted)

1. Description of Business and Summary of Significant Accounting Policies
Basis of Preparation and Description of Business

Headquartered in Braintree, Massachusetts, Altra Industrial Motion Corp. (the “Company”) is a leading global designer, producer and marketer of a wide
range of electro-mechanical power transmission motion control (“PTMC”) products. The Company brings together strong brands with production facilities in 17
countries. Altra’s leading brands currently include Ameridrives Couplings, Bauer Gear Motor, Bibby Turboflex, Boston Gear, Delroyd Worm Gear, Formsprag
Clutch, Guardian Couplings, Huco, Industrial Clutch, Inertia Dynamics, Kilian Manufacturing, Kollmorgen, Lamiflex Couplings, Marland Clutch, Matrix, Nook
Industries, Nuttall Gear, Stieber Clutch, Stromag, Svendborg Brakes, Portescap, TB Wood’s, Thomson, Twiflex, Warner Electric, Warner Linear, and Wichita Clutch.

. On October 26, 2022, we entered into an Agreement and Plan of Merger (the “Regal Rexnord Merger Agreement”) with Regal Rexnord Corporation, a
. Wisconsin corporation (“Regal Rexnord™), and Aspen Sub, Inc., a Delaware corporation and a wholly owned subsidiary of Regal Rexnord (“Merger Sub”), pursuant
== 1o which, and upon the terms and subject to the conditions described therein, Merger Sub will merge with and into the Company, with the Company surviving the

4 merger as a wholly owned subsidiary of Regal Rexnord (the “Regal Rexnord Merger”). Under the Regal Rexnord Merger Agreement, at the closing of the Regal
Rexnord Merger, each issued and outstanding share of our common stock (other than (i) shares owned by the Company, any subsidiary of the Company, Regal
Rexnord, Merger Sub or any other subsidiary of Regal Rexnord, (if) shares owned by stockholders of the Company who have validly exercised their statutory rights
of appraisal under the General Corporation Law of the State of Delaware (“DGCL”) and (iii) Company Restricted Shares (as defined in the Regal Rexnord Merger
Agreement) will be converted into the right to receive $62.00 in cash, without interest and subject to any required withholding of taxes. As announced in our Current
Report on Form 8-K filed with the SEC on January 18, 2023, the Regal Rexnord Merger was approved by our shareholders.

The consummation of the Regal Rexnord Merger is subject to customary closing conditions and is expected to occur in the first half of 2023 and potentially in
the first quarter of 2023. If the Regal Rexnord Merger Agreement is terminated under specified circumstances, we will be required to pay Regal Rexnord a
termination fee of $100 million. The Regal Rexnord Merger Agreement also provides that, in connection with the termination of the Regal Rexnord Merger
Agreement under specified antitrust or foreign direct investment related circumstances, Regal Rexnord will be required to pay us a “reverse termination fee” of $200
million.

During the twelve months ended December 31, 2022, the Company incurred approximately $9.9 million of costs in connection with the proposed merger.
These costs related primarily to investment banking and legal fees and are included in transaction-related costs in the consolidated condensed statement of operations.
The Company has not recognized any transaction-related costs that are contingent upon the consummation of the proposed merger, including contingent investment
banking fees, legal costs, management retention bonuses, acceleration of stock compensation costs, and other costs.

Principles of Consolidation

The consolidated financial statements include the accounts of the Company and its wholly-owned subsidiaries. All intercompany balances and transactions
have been eliminated in consolidation.

Net Income/(Loss) Per Share

Basic earnings per share is based on the weighted average number of shares of common stock outstanding and diluted earnings per share is based on the
weighted average number of shares of common stock outstanding and all potentially dilutive common stock equivalents outstanding, Common stock equivalent
shares are included in the per share calculations when the effect of their inclusion is dilutive.

The following is a reconciliation of basic to diluted shares outstanding:

Years Ended December 31,
2022 2021 2020
Shares used in net income per common share - basic 65.1 64.8 64.6
Effect of dilutive sharcs 0.3 0.6 —
Shares used in net income per common share - diluted 65.4 65.4 64.6
Shares excluded as their inclusion would be anti-dilutive — — 0.2
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Fair Value of Financial Instruments

Fair value is determined based upon the exit price that would be received to sell an asset or paid to transfer a liability in an orderly transaction between market
participants, as determined by either the principal market or the most advantageous market. Inputs used in the valuation techniques to derive fair values are classified
based on a three-level hierarchy, as follows:

. Level 1- Quoted prices in active markets for identical assets or liabilities.

. Level 2- Observable inputs other than Level 1 prices such as quoted prices for similar assets or liabilities; quoted prices in markets with insufficient
volume or infrequent transactions (less active markets); or model-derived.

[ Level 3- Unobservable inputs to the valuation methodology that are significant to the measurement of fair value of assets or liabilities.

The Company considers all highly liquid investments purchased with a remaining maturity of three months or less to be cash equivalents and are classified as
Level 1, The carrying values of financial instruments, including accounts receivable, cash equivalents, accounts payable, and other accrued liabilities are carried at
cost, which approximates fair value, and are classified as Level 1, Debt under the Altra Credit Agreement (as defined herein) is classified as Level 2 and is comprised
of the Term Loan Facility and the Revolving Credit Facility (both as defined herein). The carrying amount of the Term Loan Facility of $390.0 million and the
Revolving Credit Facility of $265.0 million approximates fair value due to the fact that the interest rate on the debt is based on variable interest rates. The carrying
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amount of the Notes (as defined herein) was $383.7 million and the estimated fair value of the Notes was $384.7 million at December 31, 2022. The Notes are
classified as Level 2,

The Company determines the fair value of financial instruments using quoted market prices whenever available and classifies these investments as Level 1.
When quoted market prices are not available for various types of financial instruments (such as derivative instruments), the Company uses standard models with
market-based inputs, which take into account the present value of estimated future cash flows and the ability of the Company or the financial counterparty to perform.
These investments are classified as Level 2. For cross-currency interest rate swaps and interest rate swaps, the significant inputs to these models are interest rate
curves for discounting future cash flows and are adjusted for credit risk. See additional discussion of the Company’s use of financial instruments including cross-
currency interest rate swaps and interest rate swaps included in Note 15,

During 2022, the company recorded an impairment of $3.0 million related to a building expected to be sold upon the closing of its facility in Dessau,
Germany. The Company estimated the fair value of the building based on appraisals and sales prices of like properties (Level 2). The net book value of the building
is classified as an asset held for sale as part of “Prepaid expenses and Other current assets” in the consolidated balance sheet, as the Company expects it to be sold
within the next twelve months.

In December 2020 and May 2022, the Company invested approximately $5.0 million and $4.6 million, respectively, for a minority equity interest in a
privately held manufacturing software company, MTEK Industry AB (“MTEK”), over which the Company does not exert significant influence. The equity
investments do not have a readily determinable fair value and do not qualify for the practical expedient to estimate fair value using the net asset value per share.
Therefore, in accordance with ASU 2016-01, the Company elected to measure the investments at their cost less impairment, if any, adjusted for observable price
changes in orderly transactions for identical or a similar investment of the same issuer. These investments are considered Level 3 assets based on the lack of
observable inputs and are classified within other non-current assets in the consolidated balance sheets. The Company monitors its equity investment in MTEK for
indicators of impairment or upward adjustments on an ongoing basis. If the Company determines that such an indicator is present, an adjustment will be recorded,
which will be measured as the difference between the carrying value and estimated fair value. During the quarter ended June 30, 2022, the Company reassessed the
value of its December 2020 investment and recognized a $0.7 million unrealized holding gain as a result of an observable price change from the additional
investment made in May 2022. As of December 31, 2022, there were no other indicators that support an adjustment to MTEK s carrying value.

Use of Estimates

The preparation of financial statements in conformity with accounting principles generally accepted in the United States requires management to make
estimates and assumptions that affect the financial statements. Actual results could differ from those estimates,

Foreign Currency Translation

Assets and liabilities of subsidiaries operating outside of the United States with a functional currency other than the U.S. Dollar are translated into U.S.
Dollars using exchange rates at the end of the respective period. Revenues and expenses are translated at average exchange rates effective during the respective
period.

Foreign currency translation adjustments are included in accumulated other comprehensive income (loss) as a separate component of stockholders’ equity. Net
foreign currency transaction gains and losses are included in the results of operations in the period incurred and included in other non-operating expense (income),
net in the accompanying consolidated statements of operations. Net foreign currency transaction gains and losses for the years ended December 31, 2022, 2021 and
2020 were inconsequential.

50

Trade Receivables

All trade account receivables are reported net of allowances for credit losses. The allowance for credit losses represents the Company’s best estimate of the
credit losses expected from our trade account receivables over the life of the underlying assets. Assets with similar risk characteristics are pooled together for
determination of their current expected credit losses. The Company regularly performs detailed reviews of its pooled assets to evaluate the collectability of
receivables based on a combination of past, current, and future financial and qualitative factors that may affect customers’ ability to pay. In circumstances where the
Company is aware of a specific customer’s inability to meet its financial obligations, a specific reserve is recorded against amounts due to reduce the recognized
receivable to the amount reasonably expected to be collected.

Inventories

Inventories are generally stated at the lower of cost or net realizable value using the first-in, first-out (“FIFO”) method.

The carrying value of inventories acquired by the Company in its acquisitions reflects fair value at the date of acquisition as determined by the Company
based on the replacement cost of raw materials, the sales price of the finished goods less an appropriate amount representing the expected profitability from selling
efforts, and for work-in-process the sales price of the finished goods less an appropriate amount representing the expected profitability from selling efforts and costs
to complete.

The Company periodically reviews its quantities of inventories on hand and compares these amounts to the expected usage of each particular product or
product line. The Company records a charge to cost of sales for any amounts required to reduce the carrying value of inventories to its estimated net realizable value.

Property, Plant and Equipment

Property, plant and equipment are stated at cost, net of accumulated depreciation.

Depreciation of property, plant and equipment, including finance leases, is provided using the straight-line method over the estimated useful life of the asset,
as follows:

Buildings and improvements 7 to 45 years
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Machinery and equipment 2 1o 15 years
Finance leases Life of lease

Lcasehold improvements are depreciated on a straight-line basis over the estimated life of the asset or the life of the lease, if shorter.

Improvements and replacements are capitalized to the extent that they increase the useful economic life or increase the expected economic benefit of the
underlying asset. Repairs and maintenance expenditures are charged to expense as incurred.

Lease Accounting Policy

" Arrangements that are determined to be leases at inception are recognized in operating lease right of use (ROU) assets, current lease liabilities, and long-term
7 lease liabilities in the consolidated balance sheet. Operating lease liabilities are recognized based on the present value of the future fixed lease payments over the

lease term at lease commencement date. As the Company’s leases typically do not provide an implicit rate, the Company applies its incremental borrowing rate based

& on the economic environment at commencement date in determining the present value of future payments. The operating lease ROU asset also includes any lease

-3 prepayments made and initial direct costs incurred and is reduced by lease incentives. Lease terms may include options to extend or terminate the lease when it is

:?'»21] reasonably certain that the Company will exercise that option. Lease expense {or operating leases are recognized on a straight-line basis over the lease term.

Intangible Assets

Intangible assels represent product technology, patents, tradenames, trademarks and customer relationships. Product technology, patents and customer
relationships arc amortized on a straight-line basis over 4 to 29 ycars, which approximates the period of economic benefit. Trademarks and the majority of our trade
names are considered indefinite-lived assets and are not being amortized. Intangibles are stated at fair value on the date of acquisition. Intangibles are stated net of
accumulated amortization,
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Goodwill

Goodwill represents the excess of the purchase price paid by the Company over the fair value of the net assets acquired in each of the Company’s acquisitions.

Impairment of Goodwill and Indefinite-Lived Intangible Assets

The Company conducts an annual impairment review of goodwill and indefinite-lived intangible assets in October of each year, unless events occur which
trigger the need for an interim impairment review.

In connection with the Company’s annual impairment review, goodwill is assessed for impairment by comparing the fair value of the reporting unit to the
carrying value. The Company’s measurement date is October 31st. The Company determines the fair value of its reporting units using a combination of the
discounted cash flow model as well as a market-based approach relying on the Company’s market multiples. The determination of the fair value using the discounted
cash flow model requires management to make significant estimates and assumptions related to forecasts of future revenues, profit margins, and discount rates. The
determination of the fair value using the market approach requires management to make significant assumptions related to earnings before interest, taxes,
depreciation, amortization (EBITDA) multiples and revenue multiples. The Company estimates future cash flows based upon historical results and current market
projections, discounted at a market comparable rate. An impairment loss would be recognized to the extent that a reporting unit’s carrying amount exceeded its
decmed fair value. Refer to Note 7 for additional discussion of the Company’s annual impairment review.

For the Company's indefinite-lived intangible assets, mainly trademarks, the Company estimated the fair value first by estimating the total revenue
attributable to the trademarks. Second, the Company estimated an appropriate royalty rate using the return on assets method by estimating the required financial
return on our assets, excluding trademarks, less the overall return generated by our total asset base. The return as a percentage of revenue provides an indication of
our royalty rate (between 1.0% and 2.0%). The Company compared the estimated fair value of our trademarks with the carrying value of the trademarks. Refer to
Note 7 for additional discussion of the Company’s annual impairment review.

Preparation of forccasts of revenue and profitability growth for use in the long-range plan and the discount rate require significant use of judgment. Changes
to the discount rate and the forecasted cash flows could affect the estimated fair value of one or more of the Company’s reporting units and intangible assets and
could result in an impairment charge in a future period.

Impairment of Long-Lived Assets Other Than Goodwill and Indefinite-Lived Intangible Assets

Long-lived assets, including definite-lived intangible assets are reviewed for impairment when events or circumstances indicate that the carrying amount of a
long-lived asset may not be recovered. Long-lived assets are considered to be impaired if the carrying amount of the asset exceeds the undiscounted future cash flows
expected to be generated by the asset over its remaining useful life. If an asset is considered to be impaired, the impairment is measured by the amount by which the
carrying amount of the asset excecds its fair value, and is charged to results of operations at that time.

Held for Sale

Assets and liabilities to be disposed of by sale (“disposal groups”) are reclassified into “held for sale” if their carrying amounts are principally expected to be
recovered through a sale transaction rather than through continuing use. The reclassification occurs when the disposal group is available for immediate sale and the
sale is probable. These criteria are generally met when an agreement to sell exists, or management has committed to a plan to sell the assets within one year. Disposal
groups are measured at the lower of carrying amount or fair value less costs to sell and are not depreciated or amortized. When the net realizable value of a disposal
group increases during a period, a gain can be recognized to the extent that it does not increase the value of the disposal group beyond its original carrying value
when the disposal group was reclassified as held for sale. The fair value of a disposal group, less any costs to sell, is assessed each reporting period it remains
classified as held for sale and any remeasurement to the lower of carrying value or fair value less costs to sell is reported as an adjustment to the carrying value of the
disposal group. Refer to Financial Note 3, “Acquisitions and Divestitures,” for more information.
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Revenue Recognition

The Company recognizes revenue under the core principle of depicting the transfer of control to the Company’s customers in an amount reflecting the
consideration to which the Company expects to be entitled. In order to achieve that core principle, the Company applies the following five step approach: (1) identify
the contract with a customer, (2) identify the performance obligations in the contract, (3) determine the transaction price, (4) allocate the transaction price to the
performance obligations in the contract, and (5) recognize revenue when a performance obligation is satisfied.

Our sales revenue for product sales is recognized based on a point in time model, when control transfers to our customers, which is generally when products
are shipped from our manufacturing facilities or when delivered to the customer’s named location. Certain large distribution customers receive annual volume
discounts, which are estimated at the time the sale is recorded based on the estimated annual sales. Product return reserves are accrued at the time of sale based on the
historical relationship between shipments and returns and are recorded as a reduction of net sales. When the Company performs shipping and handling activities after
the transfer of control to the customer (e.g., when control transfers prior to delivery), they are considered as fulfillment activities and, accordingly, the costs are
accrued for when the related revenue is recognized. Taxes collected from customers relating to product sales and remitted to governmental authorities are excluded
from revenues. See Note 2 (Revenue Recognition) to the consolidated financial statements for further disclosures regarding revenue.

Shipping and Handling Costs

Shipping and handling costs associated with sales are classified as a component of cost of sales. Amounts collected from our customers for shipping and
handling are recognized as revenue.

Warranty Costs

Estimated expenses related to product warranties are accrued at the time products are sold to customers. Estimates are established using historical information
as to the nature, frequency, and average costs of warranty claims.

Self-Insurance

Certain exposures are self-insured up to pre-determined amounts, above which third-party insurance applies, including exposures for medical claims, workers’
compensation, vehicle insurance, product liability costs and general liability exposure. The accompanying balance sheets include reserves for the estimated costs
associated with these self-insured risks, based on historic experience factors and management’s estimates for known and anticipated claims. A portion of medical
insurance costs are offset by charging employees a premium equivalent to group insurance rates. The costs of retained loss for the self-insurance programs, at each
balance sheet date, have not been material in any period.

Research and Development

Research and development costs are expensed as incurred.

Advertising

Advertising costs are charged to selling, general and administrative expenses as incurred and amounted to approximately $7.2 million, $6.0 million and $5.0
million, for the years ended December 31, 2022, 2021 and 2020, respectively.

Income Taxes

The Company records income taxes using the asset and liability method. Deferred income tax assets and liabilities are recognized for the future tax
consequences attributable to differences between the financial statement carrying amounts of existing assets and liabilities and their respective income tax bases, and
operating loss and tax credit carryforwards. The Company evaluates the realizability of its net deferred tax assets and assesses the need for a valuation allowance on a
quarterly basis. The future benefit to be derived from its deferred tax assets is dependent upon the Company’s ability to generate sufficient future taxable income to
realize the assets. The Company records a valuation allowance to reduce its net deferred tax assets to the amount that may be more likely than not to be realized.
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To the extent the Company establishes a valuation allowance on net deferred tax assets generated from operations, an expense will be recorded within the
provision for income taxes. In periods subsequent to establishing a valuation allowance on net deferred assets from operations, if the Company were to determine that
it would be able to realize its net deferred tax assets in excess of their net recorded amount, an adjustment to the valuation allowance would be recorded as a
reduction to income tax expense in the period such determination was made.

We assess our income tax positions and record tax benefits for all years subject to examination, based upon our evaluation of the facts, circumstances and
information available at the reporting date. For those tax positions for which it is more likely than not that a tax benefit will be sustained, we record the amount that
has a greater than 50% likelihood of being realized upon settlement with the taxing authority that has full knowledge of all relevant information. Interest and
penalties related to unrecognized tax benefits are recorded in income tax expense in the consolidated statement of operations and included in accruals and other long-
term liabilities in the Company’s consolidated balance sheet, when applicable. If we do not believe that it is more likely than not that a tax benefit will be sustained,
no tax benefit is recognized.

Changes in Accumulated Other Comprehensive Income (Loss) by Component

The following is a reconciliation of changes in Accumulated Other Comprehensive Income (Loss) for the periods presented:

Cumulative
Gains and Foreign
(Losses) on Pension & Other Currency
Cash Flow Post Retirement Translation
Hedges Benefit Plans Adjustment Total
Accumulated other comprehensive i /(loss) by p t, J. y 1,2020 $ (165) § (1.5) $ (71.9) $ (89.9)
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Change in fair value of interest rate swap, net of tax (11.9) — — (11.9)
Reclassification of interest rate swap to income, net of tax 6.9 — — 6.9
Pension adjustments, net of tax — 2.6) — 2.6)
Reclassification of pension adjustments, net of tax — 0.4 — 0.4
Foreign currency translation adjustments — — 87.0 87.0
Change in fair valuc of net investment hedge, net of tax — — 31.2 312
Net current-period other comprehensive income/(loss) (5.0) 2.2) 118.2 110
Accumulated other comprehensive income/(loss) by component, December 31,

2020 $ 215) $ 3.7) § 46.3 $ 21.1
Reclassification of interest rate swap to income, net of tax 21.5 — — 21.5
Pension & other post retirement benefit obligation adjustment, net of tax — 3.3 — 33
Reclassification of pension adjustments, net of tax — 0.6 — 0.6

< Foreign currency translation adjustments — — (57.5) (57.5)
! Net current-period other comprehensive income/(loss) 21.5 3.9 (57.5) 32.1)

Accumulated other comprehensive i (loss) by ) t, December 31,
- 2021 3 — $ 0.2 $ (11.2) § (11.0)

Pension & other post retirement benefit obligation adjustment, net of tax — 7.4 — 7.4
Reclassification of pension adjustments, net of tax — 0.1 —_ 0.1
-5 Foreign currency translation adjustments — — (103.5) (103.5)
Net current-period other comprehensive income/(loss) — 7.5 (103.5) (96.0)

) /zxoczczumulntcd other comprehensive i /(loss) by comyp t, December 31, P o 5 a7 $ a7y s (107.0)

Recent Accounting Pronouncements

In March 2020, the FASB issued ASU No. 2020-04, Reference Rate Reform (Topic 848): Facilitation of the Effects of Reference Rate Reform on Financial
Reporting (“ASU 2020-04""). This ASU provides relief from certain accounting consequences that could result from the global markets’ anticipated transition away
from the use of the London Interbank Offered Rate (“LIBOR”) and other interbank offered rates to alternative reference rates. The relief provided by this ASU is
elective and applics to all entities, subject to meeting certain criteria, that have contracts, hedging relationships, and other transactions that reference LIBOR or
another reference rate expected to be discontinued because of reference rate reform. The optional amendments are effective as of March 12, 2020 through December
31, 2022. The Company evaluated the optional relief gnidance provided within this ASU and concluded it will not have a material impact because the Company’s
financial instruments potentially affected by this standard include language allowing for a rate other than LIBOR to be applied upon transition.

In October 2021, the FASB issued ASU 2021-08, Busincss Combinations (Topic 805): Accounting for Contract Assets and Contract Liabilities from Contracts
with Customers, which amends the accounting related to contract assets and liabilities acquired in business combinations. Under current GAAP, an entity generally
recognizes assets and liabilities acquired in a business combination, including contract assets and contract liabilities arising from revenue contracts with customers, at
fair value on the acquisition date. ASU 2021-08 requires that entities recognize and measure contract assets and contract liabilities acquired in a business combination
in
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accordance with ASC Topic 606, Revenue from Contracts with Customers. ASU 2021-08 is effective for fiscal years beginning after December 15, 2022, including
interim periods within those fiscal years, and should be applied prospectively to business combinations occurring on or after the effective date of the amendment.
Early adoption is permitted, including adoption in an interim period. The Company does not expect adoption of this standard to have a significant impact on the
consolidated financial statements.

2. Revenue Recognition

We sell our products through three primary commercial channels: original equipment manufacturers (OEMs), industrial distributors and direct to end users.
Each of our segments sells similar products, which are balanced across end-user industries including, without limitation, energy, food processing, general industrial,
material handling, mining, transportation, industrial automation, robotics, medical devices, and turf & garden.

As the Company’s standard payment terms are less than one year, the Company has elected the practical expedient under Accounting Standards Codification
(“ASC”) 606-10-32-18 to not assess whether a contract has a significant financing component. Revenue is recognized when control of the product is transferred to
the customer (i.e., when the Company’s performance obligation is satisfied), which typically occurs at shipment from the Company’s manufacturing site or delivery
to the customer’s named location. In determining whether control has transferred, the Company considers if there is a present right to payment and legal title, along
with risks and rewards of ownership having transferred to the customer. In certain circumstances, the Company manufactures customized product without alternative
use for its customers, which would generally result in the transfer of control over time. The Company has evaluated the amount of revenue subject to recognition
over time and concluded that it is immaterial.

The following table disaggregates our revenue for each reportable segment. The Company believes that disaggregating revenue into these categories achieves
the disclosure objective to depict how the nature, amount, timing, and uncertainty of revenue and cash flows are affected by economic factors.

Years Ended December 31,

2022 2021 2020
Net Sales:
Power Transmission Technologies $ 985.6 $ 924.8 $ 818.6
Automation & Specialty 965.5 979.0 911.8
Inter-segment eliminations (5.6) (4.0) (4.4)
Net sales $ 1,945.5 $ 1,899.8 3 1,726.0
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Net sales by geographic region based on point of shipment origin are as follows:

Net Sales
Years Ended December 31,
2022 2021 2020
North America (primarily U.S.) $ 1,1242 $ 1,018.3 $ 914.9
Europe excluding Germany 344.8 341.9 289.3
Germany 209.5 200.0 185.8
China 148.0 222.9 222.5
Asia and other (excluding China) 119.0 116.7 113.5
Total $ 19455 8 1,899.8 § 1,726.0

The payment terms and conditions in our customer contracts vary. In some cases, customers will partially prepay for their goods; in other cases, after
appropriate credit evaluations, payment will be due in arrears. In addition, there are constraints that cause variability in the ultimate consideration to be recognized.
These constraints typically include early payment discounts, volume rebates, rights of return, surcharges, and other customer consolidation.

Payments received from customers are recorded as accounts receivable when an unconditional right to the consideration exists. A contract asset is recognized
when the Company satisfies a performance obligation by transferring a promised good to the customer before consideration is due. A contract liability is recognized
when consideration is received from a customer prior to the Company satisfying the related performance obligation. Contract assets and contract liabilities are
recognized in other current assets and other current liabilities, respectively, in the Company’s consolidated balance sheets.
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The Company had inconsequential contract assets for the year to date periods ended December 31, 2022 and December 31, 2021, respectively. The opening
and closing balances of the Company’s current contract liabilities as of the year to date periods ended December 31, 2022 and December 31, 2021 are as follows:

Years Ended December 31,

2022 2021
Beginning balance $ 13.5 $ 10.3
Closing balance 16.9 13.5
Increase 3 34 $ 3.2

In the twelve-month period ended December 31, 2022 and December 31, 2021, respectively, all outstanding revenue has been recognized related to our
contract liabilities at the beginning of the related period.

3. Acquisitions and Divestitures

Nook Industries Acquisition

On December 31, 2021, the Company acquired all of the issued and outstanding equity interests of Nook Industries, LLC (“Nook” or “Nook Industries”), a
leader in the U.S. engineered linear motion industry. The acquisition expands the Company’s current portfolio of linear product offerings. The acquisition was
accounted for as a business combination using the acquisition method of accounting and the results have been integrated into the Company's Automation & Specialty
(*A&S”) segment.

The aggregate purchase price of approximately $138.1 million consisted of $124.8 million of cash transferred, net of $5.1 million of cash acquired, and a
noncontingent purchase price holdback of $8.2 million. The purchase price holdback was recorded in accruals and other current liabilities at December 31, 2021 and
was paid in January 2022. The Company borrowed $130.0 million under its Revolving Credit Facility in December 2021 to finance the transaction.

As of December 31, 2022, the Company’s acquisition accounting is complete and the allocation of price and the calculation of fair value of all the acquired
identifiable assets and liabilities for the Nook Acquisition is final. The measurement period adjustments which reflected new information obtained about facts and
circumstances that existed as of the acquisition date reduced goodwill by $0.1 million and related to changes in working capital, inventory, property, plant and
equipment and accrued expenses. The purchase price allocation below includes such adjustments:

At Acquisition Date (As Adjusted)

Total cash consideration $ 129.9
Purchase price holdback 8.2
Fair value of consideration transferred 138.1
Recognized identifiable assets acquired and liabilities
assumed:
Cash and cash equivalents 5.1
Receivables 3.7
Inventory 10.5
Prepaids and other current assets 0.4
Property, plant and equipment 12.6
Deferred tax asset 0.9
Other non-current assets 5.0
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Intangibles 55.1
Accounts payable 2.9)
Accrued payroll 0.7)
Accrued expenses and other current liabilities 2.5)
Other long term liability (4.6)
Total identifiable net assets acquired 82.6
Goodwill 55.5
G
2 56
Gir
A The excess of the purchase price over the fair value of the net assets acquired was recorded as goodwill, which is deductible for income tax purposes in the

ability to optimize the cost structure.

* Intangible assets acquired consist of
Customer relationships
Trade name

Total intangible assets

i~ United States. The goodwill in this acquisition is attributable to the Company’s expectation to achieve synergies, such as the ability to cross-sell products, and the

54.0
1.1

55.1

Customer rclationships and trade name arc subject to amortization, and will be recognized on a straight-linc basis over the estimated useful lives of 18 years
and 4 years, respectively, which represents the anticipated period over which the Company estimates it will benefit from the acquired assets.

The following table sets forth the unaudited pro forma results of operations of the Company for the years ended December 31, 2021 and December 31, 2020
as if the Company had acquired Nook on January 1, 2020. The pro forma information contains the actual operating results of the Company and the Nook business,
adjusted to include the pro forma impact of (i) additional depreciation expense as a result of estimated depreciation based on the fair value of fixed assets; (ii)
additional expense as a result of the estimated amortization of identifiable intangible assets; (iii) additional interest expense associated with the borrowings used to
finance the acquisition and (iv) inventory fair value adjustment. These pro forma amounts do not purport to be indicative of the results that would have actually been

obtained if the acquisition occurred at the beginning of the period or that may be obtained in the future.

Pro forma (unaudited)

Years Ended December 31,

2020

2021
Total revenues $
Net income (loss)
Basic earnings per share $
Diluted earnings per share $

Jacobs Vehicle Systems (“JVS”) Divestiture

1,764.1
(30.0)
(0.46)
(0.46)

In the fourth quarter of 2021, the Company committed to a plan to sell our JVS business within our A&S reporting segment in an effort to exit the heavy-duty
trucks industry, On February 8, 2022, the Company entered into a purchase and sale agreement with Cummins Inc. (the “Buyer”) for $325.0 million in cash subject to
customary adjustments, and on April 8, 2022, the Company completed the sale. Transaction costs related to the divestiture totaled approximately $8.6 million. The
Company received net cash consideration of approximately $321.7 million, inclusive of customary purchase price adjustments. The Company determined the criteria
to be classified as held for sale were met and the assets and liabilities were presented as held for sale in the Consolidated Balance Sheets and measured at the lower of
carrying value or fair value less cost to scll from December 31, 2021 until the transaction was completed on April 8, 2022. The Company determined that the disposal
group classificd as held for sale did not meet the criteria for classification as discontinued operations as the disposal was not considered a strategic shift that had a
major effect on the Company’s operations and financial results. The JVS business was not a significant disposal based on the Company’s quantitative and qualitative

evaluation.

Before measuring the fair value less costs to sell of the disposal group as a whole, the Company first reviewed individual assets and liabilities to determine if
any fair value adjustments were required and concluded no individual asset impairments wete required. Then, based on the purchase and sale agreement entered into
by the Company and the Buyer, the Company determined the fair value of the disposal group to be equal to the selling price, less costs to sell. Based on this review,
the Company recorded a non-cash goodwill impairment charge of $60.0 million reflected in the fourth quarter of 2021 as the sale was considered to be a triggering
event to evaluate goodwill impairment for the JVS reporting unit. Additionally, the Company recorded an asset held for sale impairment charge of $82.4 million, for a
total impairment charge of $142.4 million in 2021. The Company recorded additional asset held for sale impairment charges of $10.2 million during the year ended

December 31, 2022,

The assets and liabilities of the JVS business classified as held for sale at December 31, 2021 were as follows:
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Assets

Current Assets

Trade receivables

Inventories

Prepaid expenses and other current assets
Property, plant and equipment, net
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11.3
16.3

2.3
64.6
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Goodwill —
Intangible assets, net 364.5
Other assets 0.7
Impairment on carrying value (1) (82.4)
Total assets held for sale $ 3773
Liabilities
Current Liabilities
Accounts payable $ 20.8
Other current liabilities 9.8
Deferred tax liabilities 22.3
Other liabilities 0.1
Total liabilities held for sale $ 53.0

(1) Includes the effect of approximately $10.8 million of favorable cumulative foreign currency translation adjustment and accumulated other post retirement
benefit obligation gains.

4. Lease Accounting

We lease property and equipment under finance and operating leases. At December 31, 2022, the Company’s right-of-use (“ROU”) assets and lease liabilities
for operating and finance leases totaled approximately $46.0 and $43.3 million, respectively. At December 31, 2021, the Company’s ROU assets and lease liabilities

for operating and finance leases totaled approximatety $50.1 and $52.0 million, respectively. Finance lease ROU assets are included in Property, Plant and
Equipment, net and finance lease liabilities are included in current and non-current Long-Term Debt on the Company’s consolidated balance sheets.

Quantitative information regarding the Company’s leases is as follows:

Years Ended December 31,
2022 2021

Lease cost'™:

Operating lease cost 13.9 16.1

Short-term lease cost 0.3 0.4
Total lease cost $ 14.2 $ 16.5
) Finance lease costs and variable lease costs are immaterial to the Company. The Company does not have lease or sub-lease income.

Operating Finance
Maturities of Lease Liabilities Leases Leases
2023 $ 13.7 $ 0.0
2024 9.9 0.0
2025 7.2 0.0
2026 5.0 0.0
2027 2.7 0.0
After 2027 9.2 —
Total lease payments 417 0.3
Less interest 4.7) —
Present value of lease liabilities $ 43.0 $ 03
58
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Years Ended December 31,

2022 2021
Other Information:
Cash paid for amounts included in the measurement of lease liabilities:
Operating cash flows from operating leases $ 16.3 $ 16.4
Investing cash flows from finance leases $ 2.0 3 —
Weighted average remaining lease term - finance leases (in years) 4.92 1.29
Weighted average remaining lease term - operating leases (in years) 5.15 5.03
Average discount rate - finance leases 4.83% 5.07%
Average discount rate - operating leases 3.64% 3.52%
24} 5, Inventories
;\ Inventories consisted of the following:
Years Ended December 31,
2022 2021
Raw materials $ 172.1 $ 124.1
Work in process 31.1 26.7
Finished goods 135.7 117.0
3 338.9 3 267.8

6. Property, Plant and Equipment

Property, plant and equipment consisted of the following:

Years Ended December 31,

2022 2021
Land $ 40.3 3 40.6
Buildings and improvements 135.2 141.3
Machinery and equipment 444.3 419.4
619.8 601.3
Less-Accumulated depreciation (344.7) (325.5)
$ 2751 $ 275.8

The Company recorded $39.0 million, $51.9 million and $57.8 million of depreciation expense in the years ended December 31, 2022, 2021, and 2020,
respectively.

7. Goodwill and Intangible Assets

In conncction with the Company’s annual impairment review as of October 31st, goodwill and intangible assets are assessed for impairment by comparing the
fair value of the reporting unit to the carrying value. During 2022, the Portescap reporting unit experienced lower than anticipated financial results and its fair value
exceeded its carrying value by less than 10% as of the annual impairment review for both goodwill and tradename intangible assets. Additionally, the Stromag
reporting unit's tradename intangible asset fair value exceeded its carrying value by less than 10%. The goodwill balance at the Portescap reporting unit was $162.0
million, out of a total goodwill balance of $1.5 billion as of December 31, 2022. The carrying values of the tradename intangible assets at the Portescap and Stromag
reporting units were $28.0 million and $19.1 million, respectively, out of a total net intangible asset balance of $970.4 million as of December 31, 2022. All other
reporting units have fair values that exceed their carrying value by 10% or more.

During the first quarter of 2020, the Company considered the cconomic impact of the COVID-19 pandemic to be a triggering event for the JVS reporting unit
and, as a result, the Company performed an interim impairment review. As a result of both the COVID-19 related economic downturn and its impact on JVS’s
anticipated financial results, the Company concluded that it was more likely than not that the JVS reporting unit’s carrying value exceeded its fair value and
performed an interim impairment review for both JVS’s goodwill and tradename intangible asset. As a result of the interim impairment testing performed, the
Company recorded non-cash impairment charges of $8.4 million and $139.1 million for indefinite-lived intangible assets and goodwill, respectively, at March 31,
2020.
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The changes in the carrying value of goodwill by segment for the years ended December 31, 2022 and 2021 are as follows:

Power

Transmission

Automation &

Technologies Specialty Total
Goodwill $ 452.4 1,314.5 1,766.9
Accumulated impairment loss (31.8) (139.1) (170.9)
Balance January 1, 2021 $ 420.6 1,175.4 1,596.0
Impact of changes in foreign currency and other 9.6) (18.0) 27.6)
Acquired goodwill related to the acquisition of Nook Industries — 55.6 55.6
Other (1) — (60.0) (60.0)
Balance December 31, 2021 411.0 1,153.0 1,564.0
Impact of changes in foreign currency and other (7.2) (32.2) (39.4)
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Measurement period adjustments related to the acquisition of Nook Industries — 0.1) (0.1)
Balance December 31, 2022 $ 4038  $ 1,1207  $ 1,524.5
(1) Reflects the goodwill of the JVS reporting unit, which is the disposal group classified as held for sale in 2021. Refer to Note 3 for further information.

The following table provides the gross carrying value and accumulated amortization for each major class of intangible asset:

December 31, 2022 December 31, 2021
Accumulate Accumula
d ted
Amortizatio Amortizat
Cost n Net Cost ion Net
Other intangible assets
Intangible assets not subject to amortization:
Tradenames and trademarks (1) $ 2043 8§ 03 § 2040 $ 2122 $ — $ 2122
Intangible assets subject to amortization:
Customer relationships 928.2 240.3 687.9 960.2 206.4 753.8
Product technology and patents 142.4 63.9 78.5 1414 50.2 91.2
Total intangible assets $ 12749 $ 3045 $ 9704 $ 1,3138 $ 256.6 $ 10572

(1) While the majority of the Company's tradenames are considered indefinite lived intangible assets, tradenames acquired through the acquisition of Nook are
subject to amortization. The net book value of Nook’s tradename was approximately $0.8 million as of December 31, 2022.

Changes in our gross intangible assets from December 31, 2021 to December 31, 2022 were primarily the result of foreign currency translation effects,
The Company recorded $55.2 million, $70.4 million, and $69.8 million of amortization for the years ended December 31, 2022, 2021 and 2020, respectively.

Customer relationships, product technology and patents are amortized over their useful lives ranging from 4 to 29 years. The weighted average estimated
useful life of intangible assets subject to amortization is approximately 14 years.

The estimated amortization expense for intangible assets is approximately $54.0 million in 2023, $53.6 million in 2024, $53.0 million in 2025, $51.8 million
in 2026, $51.8 million in 2027, and $503.0 million thereafter.
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8. Warranty Costs

The contractual wartanty period of the Company’s products generally ranges from three months to two years with certain warranties extending for longer
periods. Estimated expenses related to product warranties are accrued at the time products are sold to customers and are recorded in accruals and other current
liabilities on the consolidated balance sheet. Estimates are established using historical information as to the nature, frequency and average costs of warranty claims.
Changes in the carrying amount of accrued product warranty costs for each of the years ended December 31, 2022, 2021 and 2020 are as follows:

Years Ended December 31,
2022 2021 2020
-~ Balance at beginning of year $ 8.3 by 9.6 $ 10.0
Accrued current period warranty expense 33 3.7 35
Payments and adjustments (2.1) 5.0) 3.9)
Balance at end of year $ 9.5 $ 8.3 ) 9.6

-1 9, Income Taxes

Income (loss) before income taxes by domestic and foreign locations consists of the following:

Years Ended December 31,

2022 2021 2020
Domestic $ 68.5 $ (143.8) $ (38.1)
Foreign 120.8 151.6 42.1
Total $ 189.3 $ 7.8 $ 4.0

The components of the provision for income taxes consist of the following:

Years Ended December 31,

2022 2021 2020
Current:
Federal $ 458 $ 18.8 $ 14.5
State 6.7 38 2.2
Non-U.S. 41.9 39.6 41.1
94.4 62.2 57.8

Deferred:
Federal (18.6) (70.8) (15.3)
State (0.0) (6.1) @.1)
Non-U.S. (13.5) (5.2) (10.9)

(32.1) (82.1) (283)
Provision/(benefit) for income taxes $ 623 $ (19.9) $ 29.5

A reconciliation from tax at the U.S. federal statutory rate to the Company’s provision for income taxes is as follows:

Years Ended December 31,

2022 2021 2020
Tax at U.S. federal income tax rate $ 39.7 $ 1.7 $ 0.9
State taxes, net of federal income tax effect 35 0.7 0.3
Other changes in tax rate 1.0 ©0.2) 0.2)
Outside basis difference 11.5 (11.5) —
Foreign taxcs 32 23 39
Global intangible low-taxed income 7.9 0.8 @.1)
Valuation allowance 0.1 0.5 0.5
Tax credits and incentives 3.1) 2.0) 2.5)
Impairment charges 3.3) (14.5) 29.0
Other 1.8 2.3 0.3)
Provision/(benefit) for income taxes 5 623 § (19.9) § 29.5

The Company and its subsidiaries file a consolidated federal income tax return in the United States, as well as consolidated and separate income tax returns in
various states. The Company and its subsidiaries also file consolidated and separate income tax returns in various non U.S. jurisdictions. In the normal course of
business, the Company is subject to examination by taxing authorities in all
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of these jurisdictions. With the exception of certain foreign jurisdictions, the Company is no longer subject to income tax examinations for the tax years prior to 2019.
Additionally, the Company has indemnification agreements with the sellers of the Nook, A&S Business, Guardian, Svendborg, Lamiflex, Bauer, and Stromag entities
that may provide for reimbursement to the Company for payments made in satisfaction of income tax liabilities relating to pre-acquisition periods.

The Company does not have any material unrecognized tax benefits for the years ended December 31, 2022, 2021 and 2020. Interest and penalties related to
unrecognized tax benefits are recognized in income tax expense, if applicable.
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Deferred income taxes reflect the net tax effects of temporary differences between the carrying amounts of assets and liabilities for financial reporting
purposes and the amounts used for income tax purposes. Significant components of the deferred tax assets and liabilities as of December 31, 2022 and 2021 are as
follows:

Years Ended December 31,

2022 2021
Deferred tax assets:
Post-retirement obligations $ 2.7 $ 5.7
Tax credits 1.1 1.8
Expenses not currently deductible 371 28.7
Net operating loss carryover 6.5 6.0
Debt and derivative instruments 14 8.6
Operating lease liabilities 9.9 12.1
Other 2.2 15.2
Total deferred tax assets 60.9 78.1
Valuation allowance for deferred tax assets 4.2) 4.3)
Net deferred tax assets 56.7 73.8
Deferred tax liabilities:
Property, plant and equipment 19.7 35.7
Intangible assets 217.8 256.6
Goodwill 11.2 9.9
Operating lease right of use asset 9.7 11.6
Other 7.6 8.2
Total deferred liabilities 266.0 322.0
Net deferred tax liabilities $ 209.3 $ 248.2

On December 31, 2022 the Company had state net operating loss (NOL) carry forwards of $13.7 million, which expire between 2025 and 2038, and non U.S.
NOL and capital loss carryforwards of $21.6 million, of which substantially all have an unlimited carryforward period. The NOL carryforwards available are subject
to limitations on their annual usage. The Company also has federal and state tax credits of $1.5 million available to reduce future income taxes that expire between
2022 and 2036.

Valuation allowances are established for deferred tax assets when management believes it is miore likely than not that the associated benefit may not be
realized. The Company periodically reviews the adequacy of its valuation allowances and recognizes tax benefits only as reassessments indicate that it is more likely
than not the benefits will be realized. Valuation allowances have been established due to the uncertainty of realizing the benefits of certain net operating losses,
capital loss carryforwards, tax credits, and other tax attributes. The valuation allowances are primarily related to certain non-U.S. NOL carryforwards and capital loss
carryforwards.

As of December 31, 2022, the Company has approximately $62.8 million of undistributed earnings in its foreign subsidiaries. During the fourth quarter of
2022, the Company determined that approximately $28.6 million of these earnings are no longer considered permanently reinvested. The incremental tax cost to
repatriate these carnings to the US is immaterial. The Company has not provided deferred taxes on approximately $34.2 million of undistributed earnings from non-
U.S. subsidiaries as of December 31, 2022 which are indefinitely reinvested in operations. As a result of the multiple avenues to repatriate earnings to minimize the
tax cost, and further given that a portion of these earnings are not liquid, it is not practical to determine the income tax liability that would be payable if such earnings
were not reinvested indefinitely.

10. Pension and Other Employee Benefits
Defined Benefit (Pension)

The Company sponsors various defined benefit (pension) plans for certain active employees.
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The following tables represent the reconciliation of the benefit obligation, fair value of plan assets and funded status of the respective defined benefit
(pension) plans as of December 31, 2022, 2021 and 2020:

Year Ended December 31,
2022 2021 2020

Change in benefit obligation:

Obligation at beginning of year $ 432 $ 48.3 $ 422
Service cost 0.6 0.7 0.7
Interest cost 0.3 0.2 03
Contributions 0.2 0.2 0.2
Actuarial (gains) losses 9.6) 0.6) 24
Amendments —_ 0.7) 0.9
Foreign exchange effect 1.7) 2.7) 4.0
Benefits paid (2.0) 2.2) 24)
Obligation at end of year $ 310 $ 43.2 $ 483

Change in plan assets:
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Fair value of plan assets, beginning of year $ 13.3 $ 12.9 $ 11.4
Actual return on plan assets 0.8 1.2 0.6
Contributions 0.4 0.5 0.6
Foreign exchange effect (0.1) 0.5) 1.1
Benefits paid 0.7) 0.8) 0.8)
Fair value of plan assets, end of year $ 13.7 $ 13.3 3 12.9
Unfunded status 17.3 29.9 354
Amounts recognized in the balance sheet consist of:

Total non-current liabilities 5 17.3 $ 29.9 $ 354

For the pension plan presented above, the accumulated and projected benefit obligations exceed the fair value of plan assets.

Certain, primarily unionized, employees are entitled to limited grandfathered postretirement benefits (medical, dental, and life insurance coverage). The

"3 accumulated benefit obligation for the post-retirement benefit plans, which are not funded, at December 31, 2022, 2021 and 2020 are $2.7 million, $4.2 million and

$6.0 million respectively. The balances are included within other long-term liabilities on the consolidated balance sheet. The Company recorded an inconsequential
amount of income for the years ended December 31, 2022, 2021 and 2020. The Company recorded a loss in Accumulated Other Comprehensive Income (Loss)
during the year ended December 31, 2022 of $0.6 million ($0.4 million net of tax).

The key economic assumptions used in the computation of the respective benefit obligations at December 31, 2022, 2021 and 2020, presented below are as
follows:

Non-US Pension Benefits
2022 2021 2020
Discount rate 3.24% 0.67% 0.61%

Rate of compensation increase 1.28% 2.02% 2.10%

The following table represents the components of the net periodic benefit cost associated with the respective plans:

Pcnsion Bencefits
Non-US Plans
Years Ended December 31,

2022 2021 2020
Service cost $ 0.6 $ 0.7 $ 0.7
Interest cost 0.3 0.2 0.3
Expected return on plan assets 0.4) 0.4) 0.5)
Amortization of actuarial losses and prior year service costs 0.0 0.6 0.4
$ 0.5 $ 1.1 $ 0.9

Net periodic benefit cost
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The key economic assumptions used in the computation of the respective net periodic benefit cost for the periods presented above are as follows:

Pension Benefits

Non-US Plan
Years Ended December 31,
2022 2021 2020
Discount rate 6.63% 2.66% 1.86%
Rate of compensation increase 2.13% 2.60% 2.63%
Expected return on plan assets 3.15% 3.40% 3.70%

The expected long-term rate of return represents the average rate of earnings expected on the funds invested or to be invested to provide for the benefits
included in the benefit obligation. The assumption reflects expectations regarding future rates of return for the investment portfolio, with consideration given to the
distribution of investiments by asset class and historical rates of return for cach individual asset class.

Amounts recognized in accumulated other comprehensive income (loss) as of December 31, 2022, 2021 and 2020 consist of the following:

Years Ended December 31,

2022 2021 2020
Unrecognized actuarial (loss) gain $ 6.0 $ 21) $§ (4.2)
Unrecognized prior service credit 0.8 1.0 0.5
Accumulated other comprehensive (loss) income (nct of (§1.4 million), $0.8 million and
$ 6.8 $ (1.1y  § 3.7)

$1.0 million of tax (loss)/benefit, respectively)

The unrecognized prior service cost included in accumulated other compressive income (loss) and expected to be recognized in net periodic pension cost
during the year ending December 31, 2023 is $0.1 million (net of $0.0 million tax). The actuarial losses included in accumulated other comprehensive income (loss)
and expected to be recognized in net periodic pension cost during the year ending December 31, 2023 is $0.1 million (net of $0.0 million of tax).
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Other changes recognized in other comprehensive income (loss) in the years ended December 31, 2022, 2021 and 2020 were as follows:

Years Ended December 31,

2022 2021 2020
Incurred net actuarial (loss) gain $ 7.9 $ 13 3 2.6)
Amortization of prior service credit 0.1) — 0.1)
Amortization of net actuarial (loss) gain 0.1 0.6 0.5
Settlement recognition of net actuarial (loss) 0.7 —
Total recognized in accumulated other comprehensive (loss) income (net of $(2.2 million),
($0.6 million) and $0.5 million) of tax (loss)/benefit, respectively) $ 7.9 $ 2.6 $ (2.2)
Fair Value of Plan Assets
The fair value of the Company’s pension plan assets at December 31, 2022, 2021 and 2020 by asset category is as follows:
Years Ended December 31,
2022 2021 2020

Asset Category:
Cash and cash equivalents (Level 1) $ 07 $ 10§ 0.8
Fixed income (Level 1) 32 3.8 3.8
Investment grade (Level 2) 4.5 43 44
Other private investments (Level 3) 53 42 39

Total assets at fair value $ 13.7 $ 13.3 $ 12.9

The investment strategy is to achieve a rate of return on the plan’s assets that meets the performance of liabilities as calculated using a bank’s liability index
with appropriate adjustments for benefit payments, service cost and actuarial assumption changes. A determinant of the plan’s return is the asset allocation policy. The

plan’s asset mix will be reviewed by the Company periodically, but
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at least quarterly, to rebalance within the target guidelines. The Company will also periodically review investment managers to determine if the respective manager
has performed satisfactorily when compared to the defined objectives, similar invested portfolios and specific market indices.

Expected cash flows

The following table provides the amounts of expected benefit payments, which are made from the plans’ assets and includes the participants’ share of the
costs, which is funded by participant contributions. The amounts in the table are actuarially determined and reflect the Company’s best estimate given its current

knowledge; actual amounts could be materially different.

Expected benefit payments (from plan assets)
2023
2024
2025
2026
2027
Thereafter

Pension
Benefits

The Company has no minimum cash funding requirements associated with its pension plans for years 2023 through 2027.

Defined Contribution Plans

1.9
2.5
1.8
1.7
1.8
79

Under the terms of the Company’s defined contribution plans, eligible employees may contribute up to 75% percent of their eligible compensation to the plan
on a pre-tax basis, subject to annual IRS limitations. The Company makes matching contributions equal to half of the first six percent of eligible compensation
contributed by each employee and made a unilateral contribution (including for non-contributing employees). The Company’s expense associated with the defined
contribution plans was $12.5 million, $11.8 million and $11.4 million during the years ended December 31, 2022, 2021 and 2020, respectively.

11. Long-Term Debt

Debt:

Term loan

Revolver

Notes

Mortgages and other

Finance leases

Total gross debt

Less: debt discount and deferred financing costs
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2022 2021
3900 $ 400.0
265.0 605.0
383.7 400.0
72 9.2
0.3 0.1
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Total debt, net of debt discount and deferred financing costs 1,044.5 1,412.1
Less current portion of long-term debt (20.4) (11.1)
Total long-term debt $ 1,024.1 $ 1,401.0

2021 Credit Agreement

On November 17, 2021, the Company entered into a new Credit Agreement (the “Credit Agreement”). The Credit Agreement provides for a five-year term
loan in an aggregate principal amount of $400.0 million (the “Term Loan Facility”) and a five-year revolving credit facility in an aggregate committed principal
amount of $1.0 billion (the “Revolving Credit Facility” and together with the Term Loan Facility, the “Credit Facilities”). The Company immediately provided notice
: to the administrative agent of the Credit Agreement 1o draw down $480.0 million under the Revolving Credit Facility. The aggregate proceeds of $880.0 million
" under the Credit Facilities were used to repay in full and extinguish all outstanding indebtedness for borrowed money under the 2018 Credit Agreement. The
remaining availability under the Revolving Credit Facility will be used for working capital and general corporate purposes.

The Credit Facilities are guaranteed on a senior secured basis by certain direct and indirect domestic subsidiaries of the Company (each a “Guarantor” and
. collectively the “Guarantors™; the Guarantors collectively with the Borrowers, the “Loan Parties”).
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The stated maturity date of the Credit Facilities is November 17, 2026, and there are scheduled quarterly principal payments due on the outstanding amount
on the Term Loan Facility. The amounts available under the Revolving Credit Facility may be drawn upon in accordance with the terms of the Credit Agreement. All
amounts outstanding under the Credit Facilities are due on the stated maturity or such earlier time, if any, required under the Credit Agreement. The amounts owed
under either of the Credit Facilities may be prepaid at any time, subject to usual notification and breakage payment provisions. Interest on the amounts outstanding
under the Credit Facilities is calculated using either a Base Rate or Eurocurrency Rate, plus the applicable margin. The applicable margins for Eurocurrency Loans
are between 1.000% to 1.750%, and for Base Rate Loans are between 0.000% and 0.750%. The amounts of the margins are calculated based on the Total Leverage
Ratio (as defined in the Credit Agreement). A portion of the Revolving Credit Facility may be used for the issuance of letters of credit, and a portion of the amount of
the Revolving Credit Facility is available for borrowings in certain agreed upon foreign currencies. The interest rate on the Credit Facilities was 5.446% at December
31,2022,

Revolving borrowings and issuances of letters of credit under the Revolving Credit Facility are subject to the satisfaction of customary conditions, including
the accuracy of representations and warranties and the absence of defaults.

The Credit Agreement contains usual and customary representations and warranties, usual and customary affirmative and negative covenants and restrictions,
which among other things, will require the Borrowers to provide certain financial reports to the Lenders, require the Company to maintain certain financial covenants
relating to consolidated leverage and interest coverage, and limit the ability of the Company and its subsidiaries to incur or guarantee additional indebtedness, pay
dividends or make other equity distributions, purchase or redeem capital stock or debt, make certain investments, sell assets, engage in certain transactions, and effect
a consolidation or merger. The obligations of the borrowers of the Credit Facilities under the Credit Agreement may be accelerated upon customary events of default,
including non-payment of principal, interest, fees and other amounts, inaccuracy of representations and warranties, violation of covenants, cross default and cross
acceleration, voluntary and involuntary bankruptey or insolvency proceedings, inability to pay debts as they become due, material judgments, ERISA events, actual
or asserted invalidity of security documents or guarantees and change in control.

The Company incurred $3.7 million in issuance costs during the year ended December 31, 2021, which is being amortized over the term of the debt as an
adjustment to the effective interest rate on the outstanding borrowings.

As of December 31, 2022, the Company had $655.0 million outstanding on the Credit Agreement. As of December 31, 2022 and 2021, the Company had $4.1
million and $4.8 million in letters of credit outstanding, respectively. The Company had $730.9 million available to borrow under the Credit Facilities at December
31, 2022, subject to customary conditions including the accuracy of representation and warranties and the absence of defaults.

Notes

On October 1, 2018, (the “A&S Closing Date™), upon the closing of the Fortive Transaction the Company assumed $400 million aggregate principal amount
of 6.125% senior notes duc 2026 (the “Notes”). The Notes will mature on October 1, 2026. Interest on the Notes accrues from October 1, 2018 and is payable semi-
annually commencing on April 1, 2019. The Notes may be redeemed at the option of the issuer on or after October 1, 2023. The Notes are guaranteed on a senior
unsccured basis by the Company and certain of its domestic subsidiaries.

During the ycar ended December 31, 2022, the Company repurchased in the open market approximately $16.3 million aggregate principal amount of its Notes
and paid approximately $16.4 million, including an early termination premium of approximately $0.1 million, which was recorded within Other non-operating
(income) and expense in the Consolidated Statement of Operations.

2018 Credit Agreement

On October 1, 2018, the Company and certain subsidiaries maintained credit facilities with JPMorgan Chase Bank, N.A., as administrative and collateral
agent, and a syndicate of lenders, which provided for a term loan in an aggregate principal amount of $1,340.0 million (the “2018 Term Loan Facility”) and a
revolving credit facility in an aggregate committed principal amount of $300.0 million (the “2018 Revolving Credit Facility” and together with the 2018 Term Loan

Facility, the “2018 Credit Facilities™).

On November 17, 2021, in connection with the new Credit Agreement, the 2018 Credit Agreement was terminated and all outstanding indebtedness for
borrowed money thereunder was repaid in fuli.

Movtgages and Other Agreements

The Company’s subsidiaries in Europe have entered into certain long-term fixed rate term loans that are generally secured by the local property, plant and
equipment. The debt has interest rates that range from 1.0% to 2.5%, with various quarterly and monthly installments through 2028.
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Finance Leases
The Company leases certain equipment under finance lease arrangements, whose obligations are included in both short-term and long-term debt. Finance
lease obligations amounted to approximately $0.3 million and $0.1 million at December 31, 2022 and 2021, respectively. Assets subject to finance leases are included
in property, plant and equipment with the related amortization recorded as depreciation expense.

Overdraft Agreements

Certain of our foreign subsidiaries maintain overdraft agreements with financial institutions. There were no borrowings as of December 31, 2022 or 2021
under any of the overdraft agreements.

Maturities on Long-Term Borrowings

Maturities on long-term borrowings, excluding finance leases and debt issuance costs, are as follows: Amount

2023 $ 204
2024 20.2
2025 20.2
2026 978.7
2027 —_—
Thereafter 6.4
Total $ 1,045.9

12. Stockholders’ Equity
Commen Stock (shares not in thousands)

Effective October 1, 2018, the Company amended its Articles of Incorporation to increase the number of authorized shares of Altra common stock from
90,000,000 shares to 120,000,000 shares. As of December 31, 2022 and 2021, there were 65,279,961 and 64,923,539 shares of common stock issued and
outstanding, respectively.

Preferred Stock

On December 20, 2006, the Company amended and restated its certificate of incorporation authorizing 10,000,000 shares of undesignated Preferred Stock
(“Preferred Stock”™). The Preferred Stock may be issued from time to time in one or more classes or series, the shares of each class or series to have such designations
and powers, preferences, rights, qualifications, limitations and restrictions as determined by the Company’s Board of Directors. There was no Preferred Stock issued
or outstanding at December 31, 2022, 2021, or 2020.

Restricted Common Stock

The 2014 Omnibus Incentive Plan (the “2014 Plan”) provides for various forms of stock based compensation to our directors, executive personnel and other
key employees and consultants. Under the 2014 Plan, the total number of shares of common stock available for delivery pursuant to the grant of awards (“Awards”)
was approximately 3.8 million as of December 31, 2022,

The restricted stock and restricted stock units issued pursuant to the 2014 Plan generally vest ratably over a period ranging from immediately to five years
from the date of grant, provided that the vesting of the restricted stock or restricted stock units may accelerate upon the occurrence of certain events. Restricted stock
and restricted stock units awarded under the 2014 Plan are generally subject to restrictions on transfer, repurchase rights, and other limitations and rights as set forth
in the applicable award agreements.

The 2014 Plan permits the Company to grant, among other things, restricted stock, restricted stock units, stock options and performance share awards to key
employees. Certain awards include vesting based upon achievement of specified market conditions. Compensation expense recorded (in selling, general and
administrative expense) during the years ended December 31, 2022, 2021 and 2020 was $15.3 million, $15.7 million, and $13.2 million, respectively. The Company
recognizes stock-based compensation expense on a straight-line basis for the shares vesting ratably under the plan and uses the graded-vesting method of recognizing
stock-based compensation expense for the performance share awards based on the probability of the specific performance metrics being achieved over the requisite
service period. Total remaining unrecognized compensation cost is approximately $19.9 million as of December 31, 2022, and will be recognized over a weighted
average remaining period of three years,
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Stock Options

The fair value of each stock option granted was estimated on the date of grant using the Black-Scholes valuation model that uses the following weighted-
average assumptions:

Years Ended December 31,

2022 2021
Expected term (in years) 6.3-6.5 6.0-6.5
Expected volatility factor 44.20% - 43.71% 43.11% - 42.16%
Risk free interest rate 1.86% - 1.87% 0.66% - 0.75%
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Expected dividend yield 1.25% 0.80% - 0.82%

The expected life of the options was calculated using the simplified method. The Company uses the simplified method to determine the expected term, as
management does not have sufficient historical exercise data to provide a reasonable basis upon which to estimate the expected term. The Company’s expected
volatility assumption for options granted is based on the historical volatility of the Company's common stock price over the expected life of the options. The
weighted average risk-free interest rate is based on the U.S. Treasury yield curve in effect at the date of grant. The dividend yield uses the most recent quarterly
dividend and the stock price as of the grant date, annualized and continuously compounded.

The following table summarizes the stock option activity under the Company’s plan for the year ended December 31, 2022:

Weighted
Average Aggregate
Remaining Weighted-average Intrinsic
Contractual Options grant date fair Value
o Life in Years (In thousands) value {In millions)
Outstanding at January 1, 2022 500.0 $ 39.26
i Granted 176.2 45.05
“3 Outstanding at December 31, 2022 7.6 6762  § 4077 § 12.8
Exercisable at December 31, 2022 7.0 415.0 $ 37.53 $ 9.2
Unvested and expected to vest at December 31, 2022 8.4 245.2 $ 45.86 $ 34

Restricted Stock Units

The following table summarizes the Restricted Stock Unit (“RSU”) activity under the Company’s plan for the year ended December 31, 2022:

Aggregate
Weighted-average Intrinsic
Shares grant date fair Value
(In thousands) value (In millions)
Unvested at January 1, 2022 420.5 $ 4221
Granted 229.9 44.38
Vested (212.4) 40.34
Canceled/Forfeited (63.1) 45,70
Unvested at December 31, 2022 374.9 3 44.11 $ 224

The total fair value and total intrinsic value of RSUs vested during the year ended December 31, 2022 was $8.6 million and $9.9 million, respectively.

Performance Share Awards

During fiscal 2022, 2021 and 2020, the Company granted Performance Share Awards (“PSAs”) to certain of its officers and employees. The performance
objective of the PSAs measures the Total Shareholder Return (“TSR”) against the TSR for a peer group of companies over a measurement period of three years from
the time of grant. Award payouts for the PSAs are based on the percentile rank of the Company’s TSR compared to the TSR of peer group companies over the
performance period. The following table summarizes the PSA activity under the Company’s plan for the year ended December 31, 2022:
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Aggregate
Weighted-average Intrinsic
Shares grant date fair Value
(In tl ds) value (In millions)
Unvested at January 1, 2022 286.5 $ 40.23
Granted 132.8 45.45
Vested (232.1) 33.09
Unvested at December 31, 2022 187.2 $ 51.29 $ 11.2

The total fair value and total inirinsic value of PSAs vested during the year ended December 31, 2022 was $7.7 million and $12.2 million, respectively.

The fair value of PSAs is determined utilizing the Monte Carlo simulation model. The following weighted-average assumptions were used in the Monte Carlo
simulation model, which were based on historical data and standard industry valuation practices and methodology:

Years Ended December 31,

2022 2021
PSA fair value per share $ 45.45 $ 64.43
Expected volatility factor 5727% 55.85%
Risk free interest rate 1.64 % 0.18%
Expected dividend yield 0.00% 0.00%

Share Repurchase Program

On April 26, 2022, our Board of Directors approved a share repurchase program authorizing the buyback of up to $300 million of the Company’s common
stock through December 31, 2024. There was no share repurchase activity during the year ended December 31, 2022.
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13. Concentrations

Financial instruments, which are potentially subject to counterparty performance and concentrations of credit risk, consist primarily of trade accounts
receivable. The Company manages these risks by conducting credit evaluations of customers prior to delivery or commencement of services. When the Company
enters into a sales contract, collateral is normally not required from the customer. Payments are typically due within 30 days of billing. An allowance for potential
credit losses is maintained, and losses have historically been within management’s expectations. No customer represented greater than 10% of total sales for the years
ended December 31, 2022, 2021 and 2020.

The Company is also subject to counter party performance risk of loss in the event of non-performance by counterparties to financial instruments, such as
cash and investments and derivative transactions, Cash and investments are held by well-established financial institutions and invested in AAA rated mutual funds or
United States Government securities. The Company is exposed to swap counterparty credit risk with financial institutions. The Company’s counterparties are well-
established financial institutions.

14. Restructuring, Asset Impairment, and Transition Expenses
From time to time, the Company will initiate various restructuring programs and incur severance and other restructuring costs.

During 2017, the Company commenced a restructuring plan (“2017 Altra Plan”) as a result of the Company’s purchase of Stromag and to rationalize its global
renewable energy business. The actions taken pursuant to the 2017 Altra Plan included reducing headcount, facility consolidations and the elimination of certain
costs. In 2022 and 2021, the Company did not incur any costs as a result of the 2017 Altra Plan. In 2020, the Company incurred $0.5 million related to headcount
reduction. The Company does not expect to incur any additional material costs as a result of the 2017 Alira Plan.

During 2019, the Company commenced a restructuring plan (“2019 Altra Plan”) to drive efficiencies, reduce the number of facilities and optimize its
operating margin, The Company expects to incur an additional $1.0 - $2.0 million in restructuring expenses under the 2019 Altra Plan over the next two years,
primarily related to headcount reductions and plant consolidations. For the year to date period ended December 31, 2022, the Company incurred expenses of $5.2
million comprised mainly of severance costs. For the year to date period ended December 31, 2021, the Company recorded approximately $2.0 million in expenses
related to workforce reductions, $0.8 million in expenses related to facilities consolidation and relocation costs, and $0.2 million in other restructuring expense
related charges. For the year to date period ended December 31, 2020, the Company recorded approximately $5.0 million in expenses related to workforce
reductions, $0.6 million in expenses related to facilities consolidation and relocation costs, and $1.3 million in other restructuring expense related charges.
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The following table is a reconciliation of the accrued restructuring costs between January 1, 2020 and December 31, 2022.

2017 Altra 2019 Altra Total All
Plan Plan Plans
Balance at Jahuary 1, 2020 $ 15 8 26 % 4.1
Restructuring expense incurred 05 6.9 74
Cash payments (1.5) (7.7) 9.2)
Balance at December 31, 2020 0.5 1.8 2.3
Restructuring expense incurred — 3.0 3.0
Cash payments 0.5) 4.3) 4.8)
Balance at December 31, 2021 — 0.5 0.5
Restructuring expense incurred — 52 5.2
Cash payments — (2.2) 2.2)
Balance at December 31, 2022 5 — 3 3.5 8 3.5

The total accrued restructuring reserve as of December 31, 2022 relates to severance to be paid to former employees and facility consolidation and relocation
costs under the 2019 Altra Plan and is recorded in accruals and other current liabilities on the accompanying consolidated balance sheet.

The following table is a reconciliation of restructuring expense by segment for the year ending December 31, 2022.

2017 Altra 2019 Altra Total All
Plan Plan Plans
Power Transmission Technologies $ — 3 40 8 4.0
Automation & Specialty — 1.2 12
Expense for the year ending December 31, 2022 $ — 3 52§ 5.2

The following table is a reconciliation of restructuring expense by segment for the year ending December 31, 2021.

2017 Altra 2019 Altra Total All
Plan Plan Plans
Power Transmission Technologies $ — $ 1.8 $ 1.8
Automation & Specialty — 1.2 1.2
Expense for the year ending December 31, 2021 $ — $ 3.0 $ 3.0

The following table is a reconciliation of restructuring expense by segment for the year ending December 31, 2020.
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2017 Altra 2019 Altra Total AH
Plan Plan Plans
Power Transmission Technologies $ 0.5 $ 4.2 3 4.7
Automation & Specialty — 2.7 2.7
Expense for the year ending December 31, 2020 $ 0.5 5 6.9 5 7.4

15. Derivative Financial Instruments

The Company may manage changes in market conditions related to interest on debt obligations and foreign currency exposures by entering into derivative
instruments, including interest rate and foreign currency swap agreements. All derivative instruments are recognized as either assets or liabilities on the balance sheet
at fair value at the end of each period. The Company determines the fair value of financial instruments using quoted market prices whenever available. When quoted
market prices are not available for various types of financial instruments (such as forwards, options and swaps), the Company uses standard models with market-
based inputs, which take into account the present value of estimated future cash flows and the ability of Altra or the financial counterparty to perform. For cross-

< currency interest rate swaps, the significant inputs are interest rate curves for discounting future cash flows, and exchange rate curves of the foreign currency for

' translating future cash flows. For interest rate swaps, the significant inputs to these models are interest rate curves for discounting future cash flows that are adjusted
for credit risk. Both cross-currency interest rate swaps and interest rate swaps are Level 2 investments. Refer to Note 1 for a description of the fair value levels. For
designated
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hedging relationships, the Company formally documents the hedging relationship consistent with the requirements of ASC 815, Derivatives.
Cross-Currency Interest Rate Swaps

In December 2018, the Company entered into cross-currency swap agreements to hedge its net investment in Euro-denominated assets against future volatility
in the exchange rate between the U.S. dollar and the Euro. By doing so, the Company synthetically converted a portion of its U.S. dollar-based long-term debt into
Euro-denominated long-term debt. At inception, the cross-currency swaps were designated as net investment hedges.

For net investment hedges, changes in the fair value of the effective portion of the derivatives’ gains or losses are reported as foreign currency translation
gains or losses in accumulated other comprehensive income (loss) (“AOCIL”). The gains or losses on derivative instruments reported in AOCIL are reclassified to
earnings in the period in which eamings are affected by the underlying item, such as a disposal or substantial liquidations of the entities being hedged. For the year
ended December 31, 2019, the Company recorded a gain in AOCIL of approximately $19.8 million, net of $3.6 million of tax. During the first quarter of 2020, the
global economy declined substantially due to the impact of COVID-19. This decline resulted in a significant increase in the value of the U.S. dollar. The appreciation
of the U.S. dollar resulted in the Company’s cross-currency interest rate swaps being substantially in-the-money. Given the increased cash value of the hedges and the
Company’s overall desire to strengthen its cash position, the Company terminated the cross-currency interest rate swaps during the first quarter of 2020. The
Company received the cash value of the cross-currency interest rate swaps of approximately $56.2 million upon termination. In addition, the Company paid the
interest owed and received the interest due, resulting in the recognition of approximately $3.3 million in net interest income, and paid termination fees of
approximately $0.9 million. Through the date of the termination of the cross-currency interest rate swaps, the Company recorded a gain in AOCIL of approximately
$31.2 million, net of $9.9 million of tax. At December 31, 2022 and 2021, the Company had a gain in AOCIL of approximately $44.8 million, net of $11.4 million of
tax. That balance will remain in AOCIL until the period in which earnings are affected by the underlying item, such as a disposal or substantial liquidations of the
entities being hedged.

Interest Rate Swaps

In January 2017, the Company entered into an interest rate swap agreement designed to fix the variable interest rate payable on a portion of its outstanding
borrowings. This interest rate swap matured on January 31, 2020. Additionally, in December 2018, the Company entered into an interest rate swap agreement
designed to manage the cash flow risk caused by interest rate changes on the forecasted interest payments expected to occur related to a portion of its outstanding
borrowings under the 2018 Altra Credit Agreement.

The interest rate swap agreement was designed to manage exposure to interest rates on the Company’s variable rate indebtedness and was recognized on the
balance sheet at fair value. The Company designated this interest rate swap agreement as a cash flow hedge and changes in the fair value of the swap were recognized
in other comprehensive income until the hedged items were recognized in earnings.

During the second quarter of 2020, the Company terminated the interest rate swap agreement. The Company paid the cash value of the interest rate swaps of
approximately $34.7 million upon termination. In addition, the Company paid the interest owed and received the interest due, resulting in the recognition of
approximately $0.1 million in net interest expense, and paid termination fees of approximately $0.1 million. Through the date of the termination of the interest rate
swap, the Company recorded a loss in AOCIL of approximately $11.9 million, net of $3.8 million of tax benefit. For the year ended December 31, 2019, the
Company recorded a loss in AOCIL of approximately $9.9 million, net of $1.7 million of tax benefit. The loss on the interest rate swap reported in AOCIL will be
reclassified to earnings in future periods when the hedged transaction affects earnings or if it is determined that it is probable that the hedged transaction will not
occur, The Company recorded $11.5 million and $3.3 million of net interest expense for the year to date periods ended December 31, 2020 and 2019, respectively.
Approximately $9.0 million ($6.9 million net of tax) of the net interest expense is non-cash amortization, due to the termination of the interest rate swap, reclassified
from AOCIL for the year to date period ended December 31, 2020.

In November 2021, the Company terminated the 2018 Credit Agreement. As a result of the decision to terminate the 2018 Credit Agreement, the remaining
balance of the unrealized loss in AOCIL of $14.9 million was immediately reclassified to “Interest expense, net” in the accompanying consolidated statement of
carnings. During the year ended December 31, 2021, the Company reclassified $25.7 million ($21.5 million net of tax) of non-cash interest expense from AQOCIL to
earnings.

16. Commitments and Contingencies

General Litigation

The Company is involved in various pending legal proceedings arising out of the ordinary course of business. These proceedings primarily involve
commercial claims, product liability claims, personal injury claims, and workers’ compensation claims. With respect to these proceedings, management believes that
the Company will prevail, has adequate insurance coverage or has
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established appropriate reserves to cover potential liabilities. Any costs that management estimates may be paid related to these proceedings or claims are accrued
when the liability is considered probable and the amount can be reasonably estimated. There can be no assurance, however, as to the ultimate outcome of any of these
matters, and if all or substantially all of these legal proceedings were to be determined adversely to the Company, there could be a material adverse effect on the
results of operations, cash flows, or financial condition of the Company. We have established loss provisions for matters in which losses are probable and can be
reasonably estimated, For matters where a reserve has not been established and for which we believe a loss is reasonably possible, as well as for matters where a
reserve has been recorded but for which an exposure to loss in excess of the amount accrued is reasonably possible, we believe that such losses, individually and in
the aggregate, will not have a material effect on our consolidated financial statements.

Our estimates regarding potential losses and materiality are based on our judgment and assessment of the claims utilizing currently available information.
Although we will continue to reassess our reserves and estimates based on future developments, our objective assessment of the legal merits of such claims may not
always be predictive of the outcome and actual results may vary from our current estimates. We will continue to consider the applicable guidance in ASC 450-20,
based on the facts known at the time of our future filings, as it relates to Iegal contingencies, and will adjust our disclosures as may be required under the guidance.

There were no material amounts accrued in the accompanying consolidated balance sheets for potential litigation as of December 31, 2022 or 2021,

The Company also risks exposure to product liability claims in connection with products it has sold and those sold by businesses that the Company acquired.
Although in some cases third parties have retained responsibility for product liability claims relating to products manufactured or sold prior to the acquisition of the
relevant business and in other cases the persons from whom the Company has acquired a business may be required to indemnify the Company for certain product
liability claims subject to certain caps or limitations on indemnification, the Company cannot assure that those third parties will in fact satisfy their obligations with
respect to liabilities retained by them or their indemnification obligations. If those third parties become unable to or otherwise do not comply with their respective
obligations including indemnity obligations, or if certain product liability claims for which the Company is obligated were not retained by third parties or are not
subject to these indemnities, the Company could become subject to significant liabilities or other adverse consequences, Moreover, even in cases where third parties
retain responsibility for product liability claims or are required to indemnify the Company, significant claims arising from products that have been acquired could
have a material adverse effect on the Company’s ability to realize the benefits from an acquisition, could result in the reduction of the value of goodwill that the
Company recorded in connection with an acquisition, or could otherwise have a material adverse effect on the Company’s business, financial condition, or operations.

Environmental

There is contamination at some of the Company’s current facilities, primarily related to historical operations at those sites, for which the Company could be
liable for the investigation and remediation under certain environmental laws. The potential for contamination also exists at other of the Company’s current or former
sites, based on historical uses of those sites. The Company currently is not undertaking any remediation or investigations and the costs or liability in connection with
potential contamination conditions at these facilities cannot be predicted at this time because the potential existence of contamination has not been investigated or not
enough is known about the environmental conditions or likely remedial requirements. Currently, other parties with contractual liability are addressing or have plans
or obligations to address those contamination conditions that may pose a material risk to human health, safety or the environment. In addition, while the Company
aitempts to evaluate the risk of liability associated with these facilities at the time the Company acquired them, there may be environmental conditions currently
unknown to the Company relating to prior, existing or future sites or operations or those of predecessor companies whose liabilities the Company may have assumed
or acquired which could have a material adverse effect on the Company’s business.

The Company is being indemnified, or expects to be indemnified, by third parties subject to certain caps or limitations on the indemnification, for certain
environmental costs and liabilities associated with certain owned or operated sites. Accordingly, based on the indemnification and the experience with similar sites of
the environmental consultants who the Company has hired, the Company does not expect such costs and liabilities to have a material adverse effect on its business,
operations or earnings. There can be no assurance, however, that those third parties will in fact satisfy their indemnification obligations. If those third parties become
unable to, or otherwise do not, comply with their respective indemnity obligations, or if certain contamination or other liability for which the Company is obligated is
not subject to these indemnities, the Company could become subject to significant liabilities.

From time to time, the Company is notified that it is a potentially responsible party and may have liability in connection with off-site disposal facilities. To
date, the Company has generally resolved matters involving off-site disposal facilities for a nominal sum but there can be no assurance that the Company will be able
to resolve pending or future matters in a similar fashion.

17. Segment and Geographic Information

The internal reporting structure used by our Chief Operating Decision Maker (“CODM”) to assess performance and allocate resources determines the basis
for our reportable operating segments. Our CODM is our Chief Executive Officer, and he evaluates operations and allocates resources based on a measure of income
from operations. Our operations are organized in two reporting
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segments that are aligned with key product types and end markets served, Power Transmission Technologies and Automation & Specialty:
. Power Transmission Technologies.  This segment includes the following key product offerings:

o Couplings, Clutches & Brakes.  Couplings are the interface between two shafts, which enable power to be transmitted from one shaft to the
other. Clutches in this segment are devices that use mechanical, hydraulic, pneumatic, or friction type connections to facilitate engaging or
disengaging two rotating members. Brakes are combinations of interacting parts that work to slow or stop machinery. Products in this segment
are generally used in heavy industrial applications and energy markets.

o Electromagnetic Clutches & Brakes. Products in this segment include brakes and clutches that are used to electronically slow, stop, engage or
disengage equipment utilizing electromagnetic friction type connections. Products in this segment are used in industrial and commercial
markets including agricultural machinery, material handling, motion control, and turf & garden.

0 Gearing. Gears are utilized to reduce the speed and increase the torque of an electric motor or engine to the level required to drive a
particular piece of equipment. Gears produced by the Company are primarily utilized in industrial applications.

. Automation & Specialty. Our Automation & Specialty segment consists of the following key brands:
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o Kollmorgen: Provides rotary precision motion solutions, including servo motors, stepper motors, high performance electronic drives and
motion controllers and related software, and precision linear actuators. These products are used in advanced material handling, aerospace and
defense, factory automation, medical, packaging, printing, semiconductor, robotic and other applications.

o Portescap: Provides high-efficiency miniature motors and motion control products, including brush and brushless DC motors, can stack
motors and disc magnet motors. These products are used in medical, industrial power tool and general industrial equipment applications.

o Thomson: Provides systems that enable and support the transition of rotary motion to linear motion. Products include linear bearings, guides,
glides, lead and ball screws, industrial linear actuators, clutch brakes, precision gears, resolvers and inductors. These products are used in
factory automation, medical, mobile off-highway, material handling, food processing and other niche applications.

Segment financial information and a reconciliation of segment results to consolidated results follows:

Year Ended December 31,
2022 2021 2020
Net Sales:
«.  Power Transmission Technologies $ 985.6 $ 924.8 $ 818.6
" Automation & Specialty 965.5 979.0 911.8
Inter-segment eliminations (5.6) (4.0) 44)
Net sales $ 1,945.5 $ 1,899.8 $ 1,726.0
Income from operations:
Segment earnings:
Power Transmission Technologies (1) 3 136.8 $ 128.6 $ 97.5
Automation & Specialty (2) 136.0 (8.3) (10.4)
Corporate (3) 27.2) (19.9) 2.2)
Restructuring and consolidation costs (5.2) 3.0) (7.4)
Income from operations 240.4 97.4 71.5
Other non-operating (income) expense:
Interest expense, net 51.5 94,5 72.1
Other non-operating expense (income), net 0.4) (4.9) 1.4
51.1 89.6 73.5
Income before income taxes 189.3 7.8 4.0
(Benefit)/Provision for income taxes 62.3 (19.9) 29.5
Net income/(loss) $ 1270 8 277§ (25.5)
O In 2022, the Company recorded a non-cash impairment charge of $3.0 million related to a building expected to be sold upon the closing of its facility in

Dessau, Germany. The asset held for sale is part of “Prepaid expenses and Other current assets” in the consolidated balance sheet.
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@ The Company recorded non-cash impairment charges of $10.2 million and $142.4 million in 2022 and 2021, respectively, at the JVS reporting unit related to
the held for sale classification. In 2020, the Company recorded non-cash impairment charges of $8.4 million and $139.1 million for indefinite-lived intangible
assets and goodwill, respectively, at the JVS reporting unit.

S Certain expenses are maintained at the corporate level and not allocated to the segments. These include various administrative expenses related to the
corporate headquarters, depreciation on capitalized software costs, non-capitalizable software implementation costs and acquisition related expenses.

74
Selected information by segment (continued)
Years Ended December 31,

2022 2021 2020
Depreciation and amortization:
Power Transmission Technologies $ 28.0 $ 31.5 $ 32.9
Automation & Specialty 63.6 88.2 91.5
Corporate 2.6 2.6 32
Total depreciation and amortization _ $ 942 % 1223 § 127.6

Years Ended December 31,

2022 2021
Total assets:
Power Transmission Technologies $ 1,075.0 $ 1,069.4
Automation & Specialty 2,511.2 2,879.2
Corporate (1) 90.4 182.0
Total assets 3 3,676.6 $ 4,130.6
W Corporate assets are primarily cash and cash equivalents, tax related asset accounts, certain capitalized software costs, property, plant and equipment and

deferred financing costs.
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Property, Plant and
Net Sales Equipment

Years Ended December 31, Years Ended December 31,

2022 2021 2020 2022 2021
North America (primarily U.S.) $ L1242 $ 1,0183 § 914.9 1604 $ 134.6
Europe excluding Germany 3448 341.9 289.3 474 48.5
Germany 209.5 200.0 185.8 45.5 55.4
China 148.0 222.9 222.5 7.0 24.7
Asia and other (excluding China) 119.0 116.7 113.5 14.8 12.6
Total $ 19455 § 1,8998 § 1,726.0 2751 $ 275.8

Net sales to third parties are attributed to the geographic regions based on the country in which the shipment originates. Amounts attributed to the geographic
regions for property, plant and equipment are based on the location of the entity, which holds such assets.

18. Subsequent Events

On February 1, 2023, the Company declared a dividend of $0.09 per share for the quarter ended March 31, 2023, payable on April 4, 2023 to stockholders of
record as of March 16, 2023. The dividend will only be payable if the Regal Rexnord Merger has not closed prior to the close of business on the record date.
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Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure

None.

Item 9A. Controls and Procedures
1. Disclosure Controls and Procedures

As of December 31, 2022, or the Evaluation Date, our management, under the supervision and with the participation of our chief executive officer and chief
financial officer, carried out an evaluation of the effectiveness of our “disclosure controls and procedures™ as defined in Rules 13a-15(e) and 15d-15(e) of the
- Securities Exchange Act of 1934, as amended, or the Exchange Act. Our disclosure controls and procedures are designed to provide reasonable assurance that
¢ information required to be disclosed in reports filed under the Exchange Act, such as this Form 10-K, is (i) recorded, processed, summarized and reported within the
time periods specified in the SEC’s rules and forms, and (ii) accumulated and communicated to management, including the principal executive and financial officers,
' as appropriate to allow timely decisions regarding required disclosures. Based upon that evaluation, our chief executive officer and chief financial officer have
concluded that, as of the Evaluation Date, our disclosure controls and procedures are effective at a reasonable assurance level.

% 2. Internal Control Over Financial Reporting
(a) Management’s Report on Internal Control Over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial reporting, as such term is defined in Rules 13a-15(f)
and 15d-15(f) under the Exchange Act. Internal control over financial reporting is a process designed by, or under the supervision of, our chief executive officer and
chief financial officer, and implemented by our Board of Directors, management and other personnel to provide reasonable assurance regarding the reliability of
financial reporting and the preparation of financial statements for external purposes in accordance with generally accepted accounting principles. Internal controf over
financial reporting includes those policies and procedures that;

. pertain to the maintenance of records that in reasonable detail accurately and fairly reflect our transactions and dispositions of assets;

. provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance with GAAP, and
that receipts and expenditures are being made only in accordance with authorizations of our management and directors; and

. provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use or disposition of our assets that could have a
material effect on the financial statements.

Because of inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any evaluation of
effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the degree of compliance with the
policies or procedures may deteriorate.

Our management, under the supervision and with the participation of our chief exccutive officer and chief financial officer, has evaluated the effectiveness of
our internal control over financial reporting as of December 31, 2022 based on the criteria established in Jnternal Control — Integrated Framework (2013) issued by
the Committee of Sponsoring Organizations of the Treadway Commission (COSO). Management has concluded that our internal control over financial reporting was
effective as of December 31, 2022,

The effectiveness of our internal control over financial reporting as of December 31, 2022 has been audited by Deloitte & Touche LLP, an independent
registered public accounting firm, as stated in their report which is included in this Annual Report on Form 10-K.
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(b) Report of Independent Registered Public Accounting Firm
To the Stockholders and the Board of Directors of Altra Industrial Motion Corp.

Opinion on Internal Control over Financial Reporting

We have audited the internal control over financial reporting of Altra Industrial Motion Corp. and subsidiaries (the “Company”) as of December 31, 2022,
based on criteria established in fnternal Control — Integrated Framework (2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission
(COSO0). In our opinion, the Company maintained, in all material respects, effective internal control over financial reporting as of December 31, 2022, based on
criteria established in Internal Control — Integrated Framework (2013) issued by COSO.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) (PCAOB), the consolidated
financial statements as of and for the year ended December 31, 2022, of the Company and our report dated March 1, 2023, expressed an unqualified opinion on those
financial statements,

Basis for Opinion

The Company’s management is responsible for maintaining effective internal control over financial reporting and for its assessment of the effectiveness of
internal control over financial reporting, included in the accompanying Management’s Report on Internal Control over Financial Reporting. Our responsibility is to
express an opinion on the Company’s internal control over financial reporting based on our audit. We are a public accounting firm registered with the PCAOB and are
required to be independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and regulations of the Securities
and Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audit to obtain reasonable
assurance about whether effective internal control over financial reporting was maintained in all material respects. Our audit included obtaining an understanding of
internal control over financial reporting, assessing the risk that a material weakness exists, testing and evaluating the design and operating effectiveness of internal
control based on the assessed risk, and performing such other procedures as we considered necessary in the circumstances. We believe that our audit provides a
reasonable basis for our opinion.

Definition and Limitations of Internal Control over Financial Reporting

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of financial reporting and
the preparation of financial statements for external purposes in accordance with generally accepted accounting principles. A company’s internal control over financial
reporting includes those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions
and dispositions of the assets of the company; (2) provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial
statements in accordance with generally accepted accounting principles, and that receipts and expenditures of the company are being made only in accordance with
authorizations of management and directors of the company; and (3) provide reasonable assurance regarding prevention or timely detection of unauthorized
acquisition, use, or disposition of the company’s assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any evaluation of

effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the degree of compliance with the
policies or procedures may deteriorate.

/s/ Deloitte & Touche LLP

Boston, Massachusetts
March 1, 2023
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(¢) Changes in Internal Control over Financial Reporting

There has been no change in our internal control over financial reporting (as defined in Rule 13a—15(f) under the Exchange Act) that occurred during our
quarter ended December 31, 2022, that has materially affected, or is reasonably likely to materjally affect, our internal control over financial reporting.

Item 9B. Other Information

None.

Item 9C. Disclosure Regarding Foreign Jurisdictions that Prevent Inspections
; Not applicable.
o PART H1
[
&,
g],:‘- Item 10, Directors, Executive Officers and Corporate Governance
&3

The information required by this item is incorporated by reference to our definitive 2022 Proxy Statement to be filed no later than 120 days after December
31,2022.

Item 11. Executive Compensation

The information required by this item is incorporated by reference to our definitive 2022 Proxy Statement to be filed no later than 120 days after December
31,2022,

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters

The information required by this item is incorporated by reference to our definitive 2022 Proxy Statement to be filed no later than 120 days after December
31, 2022.

Item 13. Certain Relationships and Related Transactions, and Director Independence

The information required by this item is incorporated by reference to our definitive 2022 Proxy Statement to be filed no later than 120 days after December
31,2022,

Item 14. Principal Accounting Fees and Services

The information required by this item is incorporated by reference to our definitive 2022 Proxy Statement to be filed no later than 120 days after December
31,2022,

PART IV

Item 15. Exhibits, Financial Statement Schedules

(a) List of documents filed as part of this report:

(1) Financial Statements.

Consolidated Balance Sheets as of December 31, 2022 and 2021

=

Consolidated Statements of Operations for the Fiscal Years ended December 31, 2022, 2021 and 2020

ili. Consolidated Statements of Comprehensive Income for the Fiscal Years ended December 31, 2022, 2021 and 2020
iv. Consolidated Statements of Stockholders’ Equity as of December 31, 2022, 2021 and 2020

V. Consolidated Statements of Cash Flows for the Fiscal Years ended December 31, 2022, 2021 and 2020

(2) Financial Statement Schedule

il. Schedule I — Valuation and Qualifying Accounts
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(3) Exhibits List

Number

Description

2.1m)

2.2
2.3as)

2.4q15)
2.5316)
2.647)
lle

3.2a2)

3.3
3.4

3.5

4.1

4.2a41

4.3a1

4.403)

10.1¢9

102

10.3¢3
10.4¢
10.5¢2)

10.6(9)

10.7a0y

10.8¢10y

10.9ay
10.10qa1)

LLC Purchase Agreement, dated as of October 25, 2004, among Warner Electric Holding, Inc., Colfax Corporation and CPT Acquisition Corp., a
subsidiary of Altra Holdings, Inc. (P)

Assignment and Assumption Agreement, dated as of November 21, 2004, between Altra Holdings, Inc. and Altra Industrial Motion, Inc. (P)

Purchase and Sale Agreement, dated February 8, 2022, between Cummins Ing. and Altra Industrial Motion Corp.

Amendment No.1 to the Purchase and Sale Agreement, dated April 8, 2022, among Cummins, Inc. and Alira Industrial Motion Corp.
Agreement and Plan of Merger, dated October 26, 2022, among Regal Rexnord Corporation, Aspen Sub, Inc. and Altra Industrial Motion Corp..
Second Amended and Restated Certificate of Incorporation of Altra Holdings, Inc.

Certificate of Amendment to the Second Amended and Restated Articles of Incorporation of Altra Industrial Motion Corp., as filed with the
Secretary of State of the State of Delaware

Second Amended and Restated Bylaws of Altra Holdings, Inc.

Amendment to Second Amended and Restated Bylaws of Altra Industrial Motion Corp.

Certificate of Qwnership and Merger of Altra Merger Sub, Inc. with and into Altra Holdings, Inc., to effect the Company name change, as filed with
the Secretary of State of the State of Delaware on November 22, 2013.

Form of Common Stock Certificate.

Indenture, dated as of October 1, 2018, among, Stevens Holding Company, Inc., the guarantors party thereto and The Bank of New York Mellon
Trust Company, N.A.

Description of Securities

Amended and Restated Employment Agreement, dated as of January 1, 2009, among Altra Industrial Motion, Inc., Altra Holdings, Inc. and Carl
Christenson.t

Amended and Restated Employment Agreement, dated as of November 5, 2012, among Altra Industrial Motion, Inc., Altra Holdings, Inc. and
Christian Storch.}

Form of Indemnity Agreement entered into between Altra Holdings, Inc. and the Directors and certain officers.i
Form of Change of Control Agreement entered into among Altra Industrial Motion Corp. and certain officers.t

Altra Industrial Motion Corp. 2014 Omnibus Incentive Plan, as amended and restated.

Separation and Distribution Agreement, dated as of March 7, 2018, among Fortive Corporations, Stevens Holding Company, Inc. and Altra
Industrial Motion Corp.

Corp.

Tax Matters Agreement, dated as of October 1, 2018, among Fortive Corporation, Stevens Holding Company, Inc. and Altra Industrial Motion Corp.

Motion Corp.
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10.1 11y Intellectual Property Cross-License Agreement, dated as of Qctober 1, 2018, between Fortive Corporation and Altra Industrial Motion Corp.

10.12qyy Credit Agreement, dated as of October 1, 2018, among Altra Industrial Motion Corp., the designated subsidiary botrowers party thereto, the lenders
party thereto and JPMorgan Chase Bank, N.A ., as administrative agent and collateral agent.***

LT 4 V%)

10.13( Form of Altra Industrial Motion Corp.’s Restricted Stock Unit Award Agreement under Altra Industrial Motion Corp.’s 2014 Omnibus Incentive
Plan, as amended and restated. 1

10,14, Form of Altra Industrial Motion Corp.’s Restricted Stock Award Agreement under Altra Industrial Motion Corp.’s 2014 Omnibus Incentive Plan, as
amended and restated. t

: 10.15, Form of Altra Industrial Motion Corp.’s Nonqualified Stock Option Award Agreement under Altra Industrial Motion Corp.’s 2014 Omnibus
Incentive Plan, as amended and restated

10.16(14) Form of Altra Industrial Motion Corp.’s Restricted Stock Unit Award Agreement under Altra Industrial Motion Corp.’s 2014 Omnibus Incentive
Plan.t

10.1704 Form of Altra Industrial Motion Corp.’s Performance Share Award Agreement under Altra Industrial Motion Corp.’s 2014 Omnibus Incentive Plan,_
as amended and restated. 1

10.18(15) Credit Agreement, dated as of November 17, 2021, among Altra Industrial Motion Corp., the designated subsidiary borrowers party thereto, the

lenders party thereto and Bank of Montreal, as administrative agent, sustainability structuring agent and collateral agent***

10.195 Guarantee and Collateral Agreement, dated November 17, 2021, among Altra Industrial Motion Corp. and certain of its subsidiaries in favor of
Bank of Montreal.

10.20416) Supplement to Guarantee and Collateral Agreement dated April 5, 2022, among Altra Industrial Motion Corp., Guarantors to the Guarantee and

10.21¢¢) Release of Guarantor, dated April 8, 2022, among Altra Industrial Motion Corp. and Bank of Montreal to release Jacobs Vehicle Systems, Inc,
10.22(15 Patent Security Agreement, dated November 17, 2021, among certain subsidiaries of Altra Industrial Motion Corp. in favor of Bank of Montreal.
10.2306) Patent Security Agreement, dated April 6, 2022, by Nook Industries, LL.C in favor of Bank of Montreal.

10.2414) Release of Patent Security Interest, dated April 8, 2022, by Bank of Montreal in favor of American Precision Industries, Inc., Inertia Dynamics,

Inc., and Warner Electric LLC,

10.25(15 Trademark Sccurity Agreement, dated November 17, 2021, among Altra Industrial Motion Corp. and certain of its subsidiaries in favor of Bank of
Montreal,

10.26¢16) Trademark Security Agreement, dated April 6, 2022, among Nook Industries, LLC, in favor of Bank of Montreal,

10.27¢6 Release of Security Interests in Trademarks, dated April 8 2022 by Bank of Montreal in favor of Altra Industrial Motion Corp., American Precision

21.1 Subsidiaries of Altra Industrial Motion Corp,.*

23.1 Consent of Deloitte & Touche LLP, independent registered public accounting firm.*

311 Certification of Chief Executive Officer Pursuant to Section 302 of the Sarbanes-Qxley Act of 2002.*
31.2 Certification of Chief Financial Officer Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002 *
32.1 Certification of Chief Executive Officer Pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.**
32.2 Certification of Chief Financial Officer Pursuant to Section 906 of the Sarbanes-Oxley Act of 2002 **
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The following materials from the Company’s Annual Report on Form 10-K for the year ended December 31, 2022, are formatted in iXBRL (Inline
Extensible Business Reporting Language): (i) the Audited Consolidated Statement of Operations, (ii) the Audited Consolidated Statement of
Comprehensive Income, (iii) the Audited Consolidated Balance Sheet, (iv) the Audited Consolidated Statement of Cash Flows, (v) the Statements of
Stockholders’ Equity, (vi) Notes to Audited Consolidated Financial Statements, (vii) Valuation and Qualifying Accounts.*

The cover page from the Company’s Annual Report on Form 10-K for the year ended December 31, 2022, formatted in iXBRL and contained in

Incorporated by reference to Altra Industrial Motion, Inc.’s Registration Statement on Form S-4 filed with the Securities and Exchange Commission on
Incorporated by reference to Altra Holdings, Inc.’s Registration Statement on Form S-1/A filed with the Securities and Exchange Commission on
Incorporated by reference to Altra Holdings, Inc.’s Current Report on Form 8-K filed with the Securities and Exchange Commission on October 27,
Incorporated by reference to Altra Holdings, Inc.’s Annual Report on Form 10-K filed with the Securities and Exchange Commission for the fiscal year
Incorporated by reference to Altra Holdings, Inc.’s Quarterly Report on Form 10-Q filed with the Securities and Exchange Commission on November 7,
Incorporated by reference to Altra Holdings, Inc.’s Current Report on Form 8-K filed with the Securities and Exchange Commission on November 25,
Incorporated by reference to Altra Industrial Motion Corp.’s Quarterly Report on Form 10-Q filed with the Securities and Exchange Commission on May
Incorporated by reference to Altra Industrial Motion Corp.’s Current Report on Form 10-Q filed with the Securities and Exchange Commission on July

Incorporated by reference to Altra Industrial Motion Corp.’s Current Report on Form 8-K filed on March 9, 2018.

Incorporated by reference to Altra Industrial Motion Corp.’s Quarterly Report on Form 10-Q for the period ended March 31, 2018 filed on May 5, 2018.
Incorporated by reference to Altra Industrial Motion Corp.’s Current Report on Form 8-K, filed with the SEC on October 1, 2018,

Incorporated by reference to Annex A filed with Altra Industrial Motion Corp.’s Proxy Statement filed with the Securities and Exchange Commission on

Incorporated by reference to Altra Industrial Motion Corp.’s Annual Report on Form 10-K filed with the Securities and Exchange Commission for the
fiscal year ended December 31, 2019.

Incorporated by reference to Altra Industrial Motion Corp.’s Annual Report on Form 10-K filed with the Securities and Exchange Commission for the
fiscal year ended December 31, 2020,

Incorporated by reference to Altra Industrial Motion Corp.’s Annual Report on Form 10-K filed with the Securities and Exchange Commission for the
fiscal year ended December 31, 2021.

Incorporated by reference to Altra Industrial Motion Corp.’s Quarterly Report on Form 10-Q filed with the Securities and Exchange Commission for the
period ended March 31, 2022 filed on May 2, 2022.

Incorporated by reference to Altra Industrial Motion Corp.’s Current Report on Form 8-K, filed with the Securities and Exchange Commission on

This certification is deemed not filed for purposes of Section 18 of the Securities Exchange Act of 1934 (the “Exchange Act”), as amended, or otherwise
subject to the liability of that section, nor shall it be deemed incorporated by reference into any filing under the Securities Act of 1933, as amended, or the

Management contract or compensatory plan or arrangement.

Schedules and exhibits to these agreements have been omitted from this filing pursuant to Item 601(b)(2) of Regulation S-K. The Company will furnish
supplemental copies of such omitted schedules and exhibits to the Securities and Exchange Commission upon request.
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104
Exhibit 101.

(1)

May 16, 2005.
)

December 4, 2006.
3)

2008.
1C))

ended December 31, 2008.
)

2012.
©

2013.
N

4,2015.
(8

24, 2020.
16))
(10)
an
(12

March 26, 2020.
(13)
(14)
15)
(16)
amn

October 27, 2022.
* Filed herewith.
*k

Exchange Act.
1.
kokok
®)

This Exhibit was originally filed in paper format. Accordingly, a hyperlink has not been provided.

Note: Altra Holdings, Inc. changed its name to Altra Industrial Motion Corp. effective November 22, 2013.
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Allowance for Credit Losses:

For the year ended December 31, 2020
. For the year ended December 31, 2021
For the year ended December 31, 2022

10-K

ALTRA INDUSTRIAL MOTION CORP.
SCHEDULE II — VALUATION AND QUALIFYING ACCOUNTS

Balance at
Beginning of Balance at
Period Additions Deductions End of Period
$ 51 § 00 $ 02) 3 4.9
4.9 0.1 0.9) 4.1
$ 4.1 $ 0.4 $ 0.0 $ 4.5
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Exhibit Index

Number Description

21.1 Subsidiaries of Altra Industrial Motion Corp.

23.1 Consent of Deloitte & Touche LLP, independent registered public accounting firm.

31.1 Certification of Chief Executive Officer Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002.
31.2 Certification of Chief Financial Officer Pursuant to Section 302 of the Sarbanes-Oxley Act of 2002.
321 Certification of Chief Executive Officer Pursuant to Section 906 of the Sarbanes-Oxley Act of 2002,

322 Certification of Chief Financial Officer Pursuant to Section 906 of the Sarbanes-Oxley Act of 2002,

i01 The following materials from the Company’s Annual Report on Form 10-K for the year ended December 31, 2022, are formatted in iXBRL (Inline
Extensible Business Reporting Language): (i) the Audited Consolidated Statement of Operations, (ii) the Audited Consolidated Statement of
Comprehensive Income, (iii) the Audited Consolidated Balance Sheet, (iv) the Audited Consolidated Statement of Cash Flows, (v) the Statements of
Stockholders’ Equity, (vi) Notes to Audited Consolidated Financial Statements, (vii) Valuation and Qualifying Accounts.

104 The cover page from the Company’s Annual Report on Form 10-K for the year ended December 31, 2022, formatted in iXBRL and contained in Exhibit
101.
Item 16. Form 10-K Summary
None.
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7/6/23, 3:28 PM 10-K
SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf
by the undersigned, thereunto duly authorized.

ALTRA INDUSTRIAL MOTION CORP.

March 1, 2023 By:  /s/ Carl R. Christenson
Name: Carl R. Christenson
Title: Chairman and Chief Executive
Officer

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the following persons on behalf of the registrant
and in the capacities and on the dates indicated.

March 1, 2023 By: /s/ Carl R, Christenson
Name: Carl R. Christenson
Title: Chairman and Chief Executive

Officer, Director

March 1, 2023 By:  /s/ Todd B. Patriacca
Name: Todd B. Patriacca
Title: Executive V.P., Chief Financial Officer

and Treasurer, Chief Accounting Officer

March 1, 2023 By:  /s/ Lyle G. Ganske
Name: Lyle G. Ganske
Title: Director

March 1, 2023 By:  /s/ Scott Hall
Name: Scott Hall
Title: Director

March 1, 2023 By:  /s/ Nicole Parent Haughey
Name: Nicole Parent Haughey
Title: Director

March 1, 2023 By: /s/ Margot Hoffman
Name: Margot Hoffinan
Title: Director

March 1, 2023 By: /s/ Thomas W. Swidarski
Name: Thomas W. Swidarski
Title: Director

March 1, 2023 By: /s/ La Vonda Williams
Name: La Vonda Williams
Title: Director

March 1, 2023 By: /s/ James H. Woodward, Jr.
Name: James H. Woodward, Jr.
Title: Director

84

https:/iwww.sec.gov/Archives/edgar/data/1374535/000095017023005578/aimc-20221231.htm 79/79



